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Further Broadening 
Of Fire Coverage Is 
Expected Next Year 














Move to Grant More Complete In- 
surance Under Single Contract 
Growing Steadily 


OBSTACLES BEING OVERCOME 


Full Multiple-Line Protection May 
Be Legalized in Some States 
in 1937 











As fire insurance executives watch the 
approach of a new year and consider 
possible developments in the next twelve 
months they have reason to believe that 
one of the major trends of 1936 will be 
toward further broadening of coverage 
under fewer contracts. The year now 
ending witnessed in New York State and 
in other parts of the country definite 
progress in this direction, but consider- 
able remains to be done. Some insur- 
ance men and insurance department 
heads venture the prediction that de- 
spite the defeat of the Illinois insurance 
code bill, with its provisions for multiple- 
line fire and casualty companies, more 
than. one legislature in states east of the 
Mississippi will be giving consideration 
to multiple-line charter revision bills in 
1937. 


In the meantime; in 1936, further steps 
may be taken to extend, simplify and 
clarify fire insurance protection. Pub- 
lic demand for coverage against all types 
of property risks is increasing steadily. 
Yet at the present time there are cer- 
tain hazards, as for example that +‘ 
collapse of a building not dune * 
earthquake, tornado, 
insurable; others are -aly under 
marine policies and some under fire pol- 
icies solely. All risks, or comprehensive, 
policies may be obtained in some states 
to cover property presumed to be sub- 
ject to transportation risks during most 
of the time the insurance is in force. 
But property at a fixed location perma- 
nently cannot generally be so completely 
insured. 
To achieve the desired liberalization of 
writing powers which will enable stock 
companies to grant readily the broad 
coverage desired by many buyers and in 
so doing to meet, by combination cov- 
ers, the competition of assessment in- 
Surers, there must be amendments to 
insurance laws in most states. Also clos- 
er cooperation and possibly even combi- 
nation of rating organizations now sep- 
arately treating fire and marine risks. 
If possibly New York and some other 
(Continued on Page 18) 
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A Happy New Year 


Tremendous among any type of national figures were the 
statistics presented at the annual Convention of the Association 
of Life Insurance Presidents early this month:— 


Amazing was the $101,000,000,000 of life insurance in 
force. Heartening was the approximated paid-for production 
of 1935—$14,500,000,000. Grand roster of policyholders, 
63,000,000. 


Too, the resources of the companies are, roundly, 
$23,200,000,000, exceeding those of 1929 by $5,700,000,000. 


More than $2,600,000,000 were paid in 1935 to policy- 
holders and to beneficiaries—$1,700,000,000 to the former, and 
$900,000,000 to the latter. And for the six years beginning 
with 1930, $16,000,000,000 plus. 


This improvement may be considered a prophetic sign of a 
still more majestic achievement in 1936. Our life underwriters 
may well expect “A Happy New Year.” 
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THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, President 
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New York Agencies 
Show Good Gain In 
Production For 1935 


Estimates of Production Indicate 
Most Offices Had Better Year 
Than Recently 


HIGHEST FIGURES SINCE 1931 


Newark Figures Also Compiled; 
Indicate Similar Experience 


In That City 





Production by life agencies in New 
York City and Newark during 1935 was 
substantially greater than during the 
previous year—in fact, for many agencies 
it was the best since 1931—it is revealed 
by a survey of the agencies. Production 
figures as estimated in round numbers 
indicate that the Julian S. Myrick agen- 
cy, Mutual Life, and the C. B. Knight 
agency, Union Central, are in the lead 
in the metropolitan district with $33,- 
500,000 and $30,000,000 respectively. Other 
agencies in top classification include the 
Luther-Keffer office of the Aetna with 
520,000,000; Clifford McMillen, North- 
western Mutual, $18,000,000; the Os- 
borne Bethea general agency of the 
Penn Mutual with $15,000,000; J. M. 
Fraser, Connecticut Mutual, with $14,- 
100,000; Kakoyannis Stuyvesant agency 
of the Prudential, $13,500,000; Philip 
Cunningham, Mutual Life, $12,600,000; 
G. A. Eubank Prudential, $10,000,000, 
and Bleetstein, Equitable Society, $10, - 
000,000. A number of agencies did not 
care to make estimates. : - 

The !argest figures reported in New- 
ark were $8,000,000 for the John E. Gibbs 
agency, Penn Mutual, which, however, 
includes a certain amount of business 
from a New York City branch; $5,000,000 
each for the C. J. Zimmerman agency, 
Connecticut Mutual, and the E. C. Hoy 
office, Sun Life of Canada. The A. G. 
Derr agency, Aetna Life, paid for $3,- . 
000,000 Ordinary and $3,000,000 Group. 

Because of different methods used in 
totaling paid business it is impossible to 
set from these figures a comparison of 
agency premium income. Companies 
have different methods of valuing the 
special forms of contracts such as the 
family income. Some agencies include 
annuities, others do not. In some in- 
stances in the following figures the ex- 
clusion of annuities is shown by a § 
mark. 

Among the agencies whose figures are 
not reported are the Donald Keane and 
the Lloyd Patterson Pershing Square 
agencies of the Massachusetts Mutual. 
Due to the separation of one office into 
two agencies in the middle of the year 
it is impossible to arrive at any figure 
for the entire year. 

Following are the New York City esti- 
mates, with the Equitable Society 


branches in a separate list: 
. S. Myrick, Mutual L er $33,500,000 
iE B. Knight, Unior Central....... 30,000,000 


(Continued on Page 10) 
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(Lately a number of insurance decisions 
have been made involving declaratory 
judgments, under either the new Federal 
law or laws existing in thirty-four states. 
Mr. Simpson explains the background of 
this legislation as it affects insurance com- 
panies and claims. The subject has been 
importantly discussed at several recent 
meetings of insurance counsel.) 


Congress last year enacted a Federal 
Declaratory Judgments Act on the lines 
of the numerous state statutes passed 
during the period since 1919, when the 
first Declaratory Judgments Act in the 
United States was passed. These statutes 
are certain to be of great use to insur- 
ance companies in enabling them to clear 
from uncertainty their relationships be- 
tween themselves and their insured or 
other parties in regard to liability under 
policies (and otherwise) and establishing 
their status under public laws and regu- 
lations. 

The benefit of the statutes should in- 
crease with a better understanding of 
the nature and extent of the remedy of- 
fered and a widening use by the courts 
of their discretion to grant relief. It 
may be of interest to inquire what is 
the nature of the declaratory judgment, 
what are the purposes it is intended to 
serve, specific uses to which it may be 
put, the conditions essential to the pro- 
curement of the declaration, and the 
origin and growth of the remedy in this 
country. 

Definition 


A declaratory judgment has been de- 
fned as a binding determination or dec- 
laration of legal rights or status of par- 
ties which may be made by courts in 
cases where legal relations arising out of 
legal instruments or transactions are in 
controversy. It differs from other judg- 
ments in that no further relief is granted 
the plaintiff, in the form of enforcement 
of the judgment as matter of course; 
and it differs from advisory opinions in 
requiring adverse parties and litigated 
issues, and in being a final judgment, 
binding and conclusive as between the 
Parties to the action. 

Further relief, however, in the form 





of injunction, mandamus, damages, spe- 
cific performance, eic., based on the de- 
claratory judgment, may be granted 
when necessary or proper. This must 
be applied for by petition and any ad- 
‘erse party whose rights have been ad- 
Iudicated is then required, on reasonable 
hotice, to show cause why such further 
relief should not be granted. 

The Pennsvlvania Supreme Court, in 
Petition of Kariher, 284 Pa. 455, de- 
scribed the distinctive characteristics of 
a declaratory judgment under the Uni- 
form Declaratory Judgments Act as be- 
ing that no executory process follows as 
of course, nor is it necessary that an 
actual wrong, giving rise to action for 


Before Suit Is Brought 
By John Simpson 


Author, “Law Relating to Automobile Insurance” 


damages should have been done, or be 
immediately threatened. 


Purpose to Settle Controversies Before 
They Start 


The declaratory judgment does not 
necessarily presuppose culpable conduct 
on the part of the defendant, but it en- 
ables any party whose rights, privileges, 
powers or immunities, whether evidenced 
by a written instrument or not, has been 
disputed, endangered, threatened or 
placed in uncertainty by another person, 
to invoke the aid of a court to obtain 
an authoritative determination or declar- 
ation of his rights or other legal rela- 
tions. Loesch v. Manhattan Li‘e Ins. 
Co. (1926), 128 Misc. 233, 218 N. Y. S. 
412. The court added that its most fruit- 
ful field is in the construction of writ- 
ten instruments. 

It was designed to supply the need for 
a form of action that would set contro- 
versics at rest before they led to the 
repudiation of obligations, the invasion 
of rights and the commission of wrongs. 
The benevolent purposes of the statute 
should not be thwarted by narrow and 
technical construction. Post v. Metro- 
politan Casualty Ins. Co. (1929), 227 App. 
Div. 156, affirmed 254 N. Y. 541. 

One of the principal purposes of the 
procedure is stated by Mr. Justice But- 
ler in Terrace v. Thompson (1923, 263 
U. S. 197, 216, as being to eliminate “the 
risk of prosecution, fine and imprison- 
ment and loss of property in order to 
secure an adjudication of their (the peti- 
tioners’) rights.” 


Turn on Light Before Walking 


In 1928 Representative Ralph Gilbert 
thus urged the benefits of the proposed 
Federal act: “Under the present law you 
take a step in the dark and then turn 
on the light to see if you stepped into a 
hole. Under the declaratory judgments 
law you turn on the light and then take 
the step.” 

Long previous to this Lord Brougham, 
in Earl of Mansfield v. Stewart, 5 Bell, 
139, 160 (1846), contrasting the Scotch 
action of declarator with the English 
system said: “Here you must wait till 
a party chooses to bring you into court; 
here you must wait till possibly your 
evidence is gone.” 

The Senate Report to Congress on the 
Federal bill said that: “It enables dis- 
putes arising out of written instruments, 
or otherwise, to be adjudicated without 
requiring a destruction of the status quo 
and of the social and economic fabric. 
Experience has shown that a dispute can 
be adjudicated as effectively, if not more 
usefully, before the status quo has been 
destroyed.” 

Professor Edwin Borchard, co-drafter 
of the Uniform Declaratory Judgments 
Act and the Federal act, says in his 
book, “Declaratory “Judgments”: “Since 
the principal purpose of the declaratory 


judgment is to enable disputed rights to 
be litigated without the necessity of firs: 
doing irreparable damage, it may be said 
to be especially necessary in an indus- 
trial society which operates under long 
term contracts, and where social and eco- 
nomic relations are becoming ever more 
complicated. As a procedure it repre- 
sents a response to the demand for se- 
curity in legal relationships.” 
When Judgment May Be Had 

Whenever a right is denied, an un- 
founded claim asserted, or conflicting 
claims emerge, recourse may be had un- 
der the declaratory judgments acts to es- 
tablish the right, declare the claim un- 
founded, or decide between the conflict- 
ing claims. A _ declaratory judgment 
merely declares what the rights of the 
parties are in disputed matters, which 
mere declaration may put an end to all 
litigation or doubt. 

“The procedure has often been espe- 
cially useful in avoiding the necessity, 
now so often present, of having to act 
at one’s peril or to act on one’s own in- 
terpretation of his rights, or abandon 
one’s rights because of a fear of incur- 
ring damages * * * now it is often nec- 
essary to break a contract or a lease, 
or act upon one’s own interpretation of 
his rights when disputed, in order to 
present to the court a justicable con- 
troversy.” Senate Report to Congress, 
10 May, 1934. 

Speed in procedure by narrowing the 
issue before the court is also pointed 
out as an important practical advantage 
of the declaratory judgment. 


Ends Uncertainty and Insecurity 

The purpose of the Uniform Declara- 
tory Judgments Act is declared by section 
12 to be “to settle and to afford relief 
from uncertainty and insecurity with 
respect to rights, status and other legal 
relations; and is to be liberally con- 
strued and administered.” 

The declaratory judgment “has been 
employed in state courts mainly for the 
construction of instruments of all kinds, 
for the determination of status in marital 
or domestic relations, for the determina- 
tion of contested rights of property, real 
or personal, and for the declaration of 
rights contested under a statute or muni- 
cipal ordinance, where it was not pos- 
sible or necessary to obtain an injunc- 
tion.” Senate Report to Congress. 

Specifically Covers Insurance 

The specific uses to which the declara- 
tory judgment has been put in the state 
courts, as enumerated and explained by 
Professor Borchard in his exhaustive 
treatise on “Declaratory Judgments,” in- 
clude the construction of written instru- 
ments, such as leases, wills, deeds, as- 
signments, mortgages, insurance policies, 
corporation and partnership agreements, 
and the determination of issues involv- 
ing titles to property and status, the es- 


How Federal Declaratory Judgments Acct 


ffects Insurance Companies 


National Law, Similar to State Measures, Provides for Settling Controversies 
Before Potential Damage Is Done; Liability May Be Tested 


tablishment of boundaries, the validity 
of bond issues, ete. 

Another class of cases in which declar- 
atory judgments may be sought is to se- 
cure immunity from claims by debtors, 
covenanters, parties to contracts or leases, 
or from statutory obligations or penal- 
ties. 

Essential Conditions to Procurement; 
Must Be an Actual Controversy 
The decisions under the state declara- 
tory judgments acts have established that 
“The proceeding must be adversary, all 
interested parties must be cited, the is- 
sue must be real, the question practical 
and not academic, and the decision must 
finally settle and determine the contro- 

versy.” Senate Report to Congress. 

In Braman v. Babcock, 198 Conn. 549, 
120 Atl. 150 (1923), the court said that 
under the Connecticut act, which is very 
like the Federal act, it is essential that 
“the party seeking such a judgment must 
have an interest, legal or equitable, by 
reason of danger of loss or of uncer- 
tainty as to his rights or other jural 
relations, and that there must be an 
actual bona fide and substantial question 
in dispute, or substantial uncertainty of 
legal relations which require settlement 
between the parties; that all parties hav- 
ing an interest in the complaint are par- 
ties to the proceeding * * * and that the 
courts be of the opinion that the parties 
should not be left to seek redress in 
some other form of procedure.” 


It is essential that the subject matter 
of the action be within the jurisdiction 
of the court. 


Not a “Fountain of Legal Advice” 

It is also essential that there must be 
controversy, “actual controversy” are the 
words of the Federal act. The courts will 
not use the declaratory judgment to de- 
cide academic, hypothetical, moot cases 
The Michigan Supreme Court said of the 
state statute in Washington-Detroit The- 
atre Co. v. Moore, 249 Mich. 673: “The 
present act does not constitute a foun- 
tain of legal advice to fill the cups of 
loitering wayfarers.” 

“A judgment of unconstitutionality 
conceivably might be moot where the 
court is without power to enforce the 
judgment.” Lake Erie Provision Co. v 
Moore (1935), 11 F. Supp. 522. 

Started in Roman Law 

Originating in Roman law the declara- 
tory judgment at an early date found its 
way to the courts of central Europe, 
where it is still in common use. From 
France it spread, along with many other 
principles of Roman law, to Scotland 
about 400 vears ago. The Chancery Act 
of 1850 applied the procedure to chanc- 
ery cases in England. In 1883 a rule of 
the Supreme Court extended the use of 
the declaratory judgment to all cases, 
providing that: “No action or proceed- 
ing shall be open to objection on the 
ground that a merely declaratory judg- 


(Continued on Page 13) 
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Revived Business Era Definitely Here 


For some vears the late Henry F. 
Tyrrell, legislative counsel of the North- 
wetsern Mutual Life, wrote an annual 
review of life insurance events which 
was widely printed in insurance news- 
papers. This review will be continued 
by his successor, Clarence C. Klocksin. 
Mr. Klocksin in his review, released to- 
day, discusses the revived business era 
which he declares “is definitely here” ; 
comments on increased new business, the 
increase being about half a billion over 
1934; calls attention to the rising vol- 
ume of insurance in force, and among 
others topics handled are these: the in- 
vestment problem, declining interest 
rates, mortality trends, field experience, 
insurance commissioners, abatement of 
the controversy over rating and grading 
of life insurance companies, legislation, 
Social Security Act of the national Ad- 
ministration. 


Heavy Legislative Year 


About the heavy legislative year Mr. 
Klocksin said: 

“The year was an eventful one from 
the standpoint of legislative develop- 
ments, both state and Federal, affecting 
life insurance companies. Forty-four 
state legislatures held regular “sessions 
and special sessions were called in six- 
teen states. In addition, the national 
Congress held one of the longest and 
most important sessions in its history. 

“Taxation proposals in state legisla- 
tures throughout the country caused the 
gravest concern to the companies early 
in the year. While increased premium 
tax measures were many, there was a 
veritable deluge of income tax and other 
revenue seeking measures dropped into 
the legislative mill. An effective resist- 
ance by insurance interests to these ad- 
verse tax schemes prevented all but a 
few of these proposals from passing. 

“The year’s legislative developments, 
however, must serve as a solemn warn- 
ing to the institution of life insurance 
to formulate some plan whereby the mil- 
lions of its policyholders, who shoulder 
the tax burden, are informed of the im- 
pending danger. In this connection it is 
interesting to note that the National As- 
sociation of Life Underwriters has un- 
dertaken an organized campaign of edu- 
cation and information among life in- 
surance policyholders, with the taxation 
menace as the primary objective. The 
association’s campaign has already begun 
in several of the states. 

“In passing upon state legislative de- 
velopments it should be emphasized that 
not all new legislation is bad. Much of 
it has been helpful and constructive. The 
investment laws of the states generally, 
as developed over a long period of years, 
have laid much of the solid foundation 
of life insurance. So, too, the non-for- 
feiture and standard policy provisions 
adopted from time to time have given 
strength as well as uniformity to life 
insurance contracts. Recent codification 
of insurance laws in a number of states 
and the tendency in others to set up 
insurance codes will be of invaluable 
benefit in clearing the atmosphere of the 
many obsolete and inconsistent provi- 
sions that have confused even insurance 
lawyers.” 

The National Congress 


Long before the share-the-wealth tax 
bill was introduced last summer the 
Congress had before it for consideration 
the Social Security program, the Utility 
Holding Company bill, the Railroad Re- 
organization measure, the amended ver- 
sion of the Frazier-Lemke mortgage 
moratorium, amendments to the Muni- 
cipal Bankruptcy Act of 1934 and a num- 
ber of other proposals more or less af- 
fecting the business of life insurance. 

“Except for the Social Security meas- 
ure, about which the life insurance com- 
panies had offered no suggestions, the 
course and form of the proposals re- 


ferred to felt the reaction and influence 
of the companies, and those proposals 
which were ultimately enacted into law 


were in more satisfactory form than 
when originally introduced,” writes Mr. 
Klocksin. 


“Two provisions of the inheritance tax 
title of the Share-the-Wealth bill, as 
passed by the House, were seriously ob- 
jectionable to life insurance interests and 
were opposed at the time of the Senate 
Finance Committee’s hearing on the bill. 
One provided substantially that the tax 
imposed would apply in case of the re- 
ceipt by any person of proceeds of in- 
surance under policies taken out by the 
decedent upon his own life, even though 
at the time of death he did not have the 
right to change the beneficiary or have 
any legal incident of ownership. The 
other provision would have required 
every person having the possession, cus- 
tody or control of any property trans- 
ferred bv reason of the death of the de- 
cedent to deduct and pay the tax to the 
decedent’s executor. The Senate Financ< 
Committee finally dropped the inheri- 
tance tax title from the bill and with it 
the objectionable provisions referred to. 
Increased levies in the estate tax were 
substituted for the proposed inheritance 
tax.” 

Social Security Act 

In view of the exhaustive discussion 
that has taken place since passage of the 
Social Security Act only a few brief ob- 
servations on the subject are made by 
Mr. Klocksin. They follow: : 

“During the past five years an aver- 
age of about 25,000,000 of our people 
have been in distress, or about 20% of 
the population. Bear in mind that 100,- 
000,000 persons have been able to take 
care of themselves under the most dis- 
tressing economic conditions the nation 
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The Key to the Hearts of Men 


Is sincere Human Sympathy and Under. 
standing. 














has ever experienced. The average num- 
ber of persons dependent upon govern- 
ment agencies for support for the ten- 
year period from 1920 to 1929 inclusive 
was less than ten million. Assuming 
that for the next ten-year period the 
average number will be in the neighbor- 
hood of 15,000,000, it is not difficult to 
perceive that the great bulk of our cit- 
izens will continue to provide for them- 
selves and their dependents through the 
facilities and service of life insurance, 
an American institution established for 
the protection and security of the indi- 
vidual provider and his dependents.” 
Increased Assets 
Notwithstanding the heavy deflation of 


At this Holiday Season we treasure especi. 
ally the new ties, new friendships the pas 
year has brought and look forward to 193% 
as an opportunity for greater mutual h 
fulness and cooperation in furthering the 
Gospel of Life Insurance. 





Mutual Life Insurance Company ‘of New York! 





LIFE 


American business history holds no par- 
allel to the records of life insurance 
companies in weathering depression 
periods with flying colors. 

The stewardship, vision and acumen of 
American life insurance management was 
never better illustrated than during the 
years 1929 to 1933. 





INSURANCE 


The ONE Certain Protection... 
A Safe Investment... 


To how many of your investments can you point as being 
worth the same in dollars and safety as they were in 1929? 
It is heartening to note that Life Insurance is still the same 
safe sanctuary of protection, the same sterling asset that it 
has been for more than one hundred years in America. 


BANKERS LIFE COMPANY 


Des Moines, lowa 
Gerard S. Nollen, President 


A Mutual Life Insurance Company in its 57th Year 


Of all forms of business in this country, 
it safely may be said that none suffered 
so little damage as the institution of Life 
Insurance. 


It is during troubled times that Life In- 
surance proves itself a citadel in which 
all men may take refuge. 








ee, 


William H. Kee, Manager 
The Mutual Life Insurance 
Co. of N. Y. 

16 Court Street, Brooklyn, N, Y, 
MAin 4-1525 
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the depression years the total assets of 
the companies climbed steadily during 
that period from a total of $17,482,00)- 
000 at the end of 1929 to approximately 
23,200,000,000 at the close of the pres- 
ent year. “Of course, the invested as- 
setts of the companies suffered some 
losses, especially in the trying experience 
of 1933, but adjustments made up to and 
including that year were only a small 
percentage of the total assets,” says Mr 
Klocksin. “A considerable part of such 
adjustments were temporary or so-called 
paper losses, which will be substantially 
restored by the processes of recovery.” 

In conformity with state regulatory 
laws life insurance companies have in- 
vested their funds in two major classes 
of securities—real estate mortgages and 
bonds. Due mainly to depression influ- 
ences, such as foreclosures, state mora- 
toria and the competition of the Federal 
government, there has been a sharp de- 
cline in mortgage holdings, although new 
mortgage investments of the companies 
this year will be approximately three 
times the 1934 total. 

On the other hand, bond holdings have 
to a large extent taken up the mortgage 
shrinkage. Heading the list of im- 
creased bond holdings are United States 
government bonds, followed by munici- 
pal securities and public utility issues 
in the dilemma in which investment off- 
cials find themselves a ray of sunshine 
may be found in industrial corporation 
issues, although this is no brief for the 
“industrials.” 

Real estate holdings increased consid 
erably during the depression period bu! 
are still less than ten per cent of total 
assets and the amount is now decreasing 
Policy loans, over which the companies 
have virtually no control, have declined 
in amount so that now they are neatl) 
back to what has been considered nor 
mal—15% of total assets. 


Summary 


Summing up the developments of the 
year now closing, Mr. Klocksin said there 
are manifestations on many sides that 
times are better and that the general 
improvement in business now prevailing 
will be more marked as we go into the 
new year. “Besides, numerous factofs 
adverse to improvement have been def- 
nitely overcome,” he writes. “The path 
to prosperity lies ahead and the course} 
to the right. Specifically, as to life i 
surance the new volume is splendid an 
the improved persistency of the old 
cncouraging, while total assets are great: 
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er than ever before. Moreover, there § 
abundant evidence that the public has a 
abiding faith and confidence in the i 
stitution of life insurance and its be 
nign and protective service.” 
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jeighton Beers With 
Harry F. Gray Agency 


IN TRAINING MEN 





10 ASSIST 





former General Agent For Provident 
Mutual at Syracuse; To Work 
With H. D. Whitelaw 





Leighton A. Beers, formerly general 
went for the Provident Mutual Life at 
Syracuse, N. Y., has been appointed as- 
ociate general agent of the Harry F. 
Gray agency, Connecticut Mutual Life, 





LEIGHTON A. BEERS 


New York City. He is to assist in train- 
ing and in the full-time organization. He 
enters his new duties today. Mr. Beers 
is a son of William H. Beers, general 
agent, New England Mutual, New York. 
The appointment of Mr. Beers will 
make possible a new training set-up for 
men in the Gray agency based on a com- 
bination of the academic and the prac- 
tical Mr. Gray does not believe that 
one man can successfully give training 
in both phases since it takes a different 
type mind for each job. H. D. White- 
law, a member of the Gray agency for 
eight years, and Mr. Beers will combine 
efforts, Mr. Whitelaw giving the class- 
room work on the fundamentals of life 
insurance and sales methods and Mr. 
Beers getting the men into production. 
In 1927 Mr. Beers spent a successful 
year in personal production at St. Louis 
with his father. Later for four years he 
did personal production and brokerage 
work in New York with Beers & DeLong 
agency, Mutual Benefit. For about a year 
he was with the Clay Hamlin agency, 
Mutual Benefit, Buffalo, following which 
he was with the home office of the Prov- 
ident Mutual as superintendent of agen- 
cies in southern territory. 

He brought about a_ substantial in- 
crease from the twenty agencies under 
his supervision, introduced many sales 
talks that are still in use and conducted 
several successful sales congresses. For 
the last two years he has been general 
agent for the Provident at Svracuse 
where he has selected and trained a fine 
group of full time men. 

He is a graduate of Colgate University 
and a trustee of Phi Delta Theta fra- 
fernity. One of his hobbies is the collec- 
tion of guns. He is an enthusiastic hunt- 
er, belongs to a club in the Adirondacks 
and this year has shot a deer. He has 
been active in the Life Underwriters As- 
sociation and head of several committees. 
Mr. Whitelaw entered insurance from 
the paper business. He was in the field 
lor four years and then took over the 
‘raining classes in the Gray agency. He 
has been trained to train men. 
















LINCOLN NAT’L “ORGANIZER” 
A work-plan for 1936 has been pre- 
dared by the Lincoln National Life and 
's issued to its agents in a book called 
The Organizer.” 














fore Than 
@ Contract 


When a salesman sells a Life 
Insurance policy he purveys more 
than a promise to pay a stated sum 
of money under certain conditions. 


There are two additional, if intangible, bene- 


fits involved in the transaction. 


They are his own personal gratification at 
having helped to protect others and 
his prospect’s satisfaction over having 


squarely met a sacred obligation. 


Well worth the time and effort 
expended. 


Che Prudential 


Insurance Company of America 


Epwarp D. Durrie.p, President 


Home Office, Newark, New Jersey 























Continental Assurance 
Will Write A. & H. Lines 


INDEPENDENT OF CASUALTY CO. 





Both Companies in Fleet to Stress Acci- 
dent Protection From Now On; New 
Set-up for Convenience 





The Continental Assurance of Chicago 
on the first of the year will begin writ- 
ing accident and health coverage inde- 
pendently of the accident and health de- 
partment in its running mate company, 
the Continental Casualty. This step is 
taken to enable the life company to 
broaden its service to the public and to 
its agents, who have previously in many 
places written accident and health lines 
for the casualty organization. Now this 
coverage can be handled within the life 
company organization. 

The policy forms and rates of the ac- 
cident and health coverages to be issued 
by Continental Assurance will foliow 
similar policies of the Continental Casu- 
alty. 

This move does not affect the plans 
of Continental Casualty which in the 
future will continue to stress the de- 
velopment of its accident and health de- 
partment. 

Agencies for the accident and health 
department of the Continental Assurance 
will not be granted to agents of Conti- 
nental Casualty. Agents of Continental 
Assurance whose major business is life 
insurance and who have heretofore rep- 
resented the accident and health depart- 
ment of Continental Casualty may, after 
the opening of the new department, write 
their new accident and health business 
in the Continental Assurance if they pre- 
fer, but business existing on the books 
of Continental Casualty will not be per- 
mitted to be disturbed. 





GREAT EASTERN ASSISTANT 





Metropolitan Life Promotes G. H. 
Wright, Mount Vernon Manager, 
to Assist L. J. Zettler 
G. Hoyle Wright, former manager of 
the Metropolitan’s Mount Vernon, N. Y., 
district, has been appointed assistant su- 
perintendent of agencies to be associated 
with Louis J. Zettler, superintendent of 
agencies, in the Great Eastern territory 
Mr. Wright was appointed an agent in 
Tremont (New York), N. Y., district on 
May 2, 1921. In December 1922 he was 
promoted to be general assistant mana- 
ger in the old Empire State territory, 
and after a short period he was assigned 
to St. Marks (Brooklyn), N. Y., district 
as an assistant manager. He served for 
a year in this capacity, and was appoint- 
ed successively general assistant mana- 
ger in the old Middle Atlantic territory 
and field supervisor. In April 1924 he 
was promoted to be manager of Lock- 
port, N. Y., district and has subsequently 
been in charge of Peekskill, N. Y., and 

Mount Vernon districts. 





SUN LIFE PROMOTIONS 





Bowen to Develop Miami Region; How- 
land to Manage New Hampshire Dis- 
trict; Wright and Gatsch in Indiana 

J. D. Bowen, leading producer for the 
Sun Life of Canada in Florida, has been 
transferred from Jacksonville to Miami 
with responsibility for developing that 
part of the state. He joined the com- 
pany in 1934 after fifteen years’ previous 
experience in life insurance. 

._ Karl Z. Howland of Auburn, Maine, 
has been transferred to the Boston 
branch as district manager in charge of 
the greater part of New Hampshire. He 
has been with the company since 1930 

Boucher R. Wright has been made 
agency assistant, Indianapolis branch of 
the Sun. He has been an agent at An- 
derson, Ind., since 1933. Norman E. 
Gatsch of Evansville, who left the auto- 
mobile business for life insurance in 1933, 
has been appointed agency assistant at 
Peoria. 
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Ordinary Policy On Monthly Debit 
New Development by Prudential 


Will Start Writing Coverage January 2; Policy to be Ordinary 





In Every Particular Except That Agent Will 
Collect the Premium 


\ new type policy, Ordinary in form 
but for which premiums will be collected 
monthly by an agent on a debit, will be 
issued by the Prudential starting the first 
of the new year. The plan is designed 
for those who can qualify for Ordinary 
insurance from the underwriting stand- 
point but who find it more convenient 
to pay premiums monthly than annually, 
semi-annually or quarterly, and who de- 
sire the added convenience of having the 
monthly premiums collected by an agent 
at their homes. The new policy was 
announced last week by President Ed- 
ward D. Duffield. 

Policies on the Monthly Debit Ordi- 
nary plan will be written on the regular 
Ordinary policy forms and the policy 
provisions will therefore be the same. 
Applications for insurance on the month- 
ly debit Ordinary plan are to be sub- 
mitted on the regular Ordinary applica- 
tions. 

For the present, Monthly Debit Ordi- 
nary business will be issued only on the 
following forms: Endowment at Age 85, 
20-Payment Life, 30-Payment Life, 20- 
Year Endowment, Endowment at Age 60, 
and Endowment at Age 65. Endowment 
at Age 60 will not be issued at ages 
above 40 nearest birthday, Endowment 
at Age 65 will not be issued at ages above 
45 nearest birthday, and Endowment at 
Age 85 will not be issued at ages above 
65 nearest birthday. 

The minimum policy issued on the 
Monthly Debit Ordinary plan will be $1,- 
000, and the maximum amount issued in 
a single policy will be such an amount 
as may be purchased by a monthly pre- 
mium of $9.99. The $9.99 maximum pre- 
mium limit applies to the total premium, 
including any part of the premium that 
may be charged for accidental death ben- 
efit, special ratings, etc. 

The total amount of Ordinary insur- 
ance allowed to be in force in this com- 
pany on one life at ages 15 and over 
(nearest birthday) will be the same un- 
der the present rules; in arriving at the 
total amount of Ordinary insurance, the 
amount of all Ordinary insurance in force 
(both regular Ordinary and Monthly 
Debit Ordinary) will be added to the 
amount of the new Ordinary insurance 
(both regular Ordinary and Monthly 
Debit Ordinary). 

The rules and requirements in regard 
to the selection of risks (medical reports, 
non-medical conditions, ratings, inspec- 
tion reports, etc.) will be the same as 
for regular Ordinary. 


Must Pay Premium With Application 


Monthly Debit Ordinary business will 
be written only on the binding-receipt 
basis; that is, the full first month’s pre- 
mium must be collected when the appli- 
cation is signed. 

Policies will be issued daily the same 
as regular Ordinary, and with some few 
exceptions will be dated as of the date 
ef application in accordance with the 
present practice of handling regular Or- 
dinary binding-receipt cases. 

Monthly Debit Ordinary business will 
be handled on a debit basis and will be 
included together with all other monthly 
premium business handled on a debit 
basis, in one debit to be known as the 
Monthly Premium Debit. All such 
monthly premium business will be in- 
cluded in one life register and one col- 
lection book, and agents will render one 
monthly account on such business. There 
will be no renewal card for Monthly 
Debit Ordinary nor will premium notices 
be mailed from the home office. There 
will be a separate Monthly Debit Ordi- 
nary premium receipt book similar to the 


be issued from applications secured and 
dated on or after January 2, 1936, and 
the first official week of issue will be 
January 13, 1936. 

Weekly record ranking and other of- 
ficial listings will be based on combined 
regular Ordinary and Monthly Debit Or- 
dinary results. 


Premium rates for the present type 
of monthly premium regular Ordinary 
policies (including salary allotment in- 


————— 
January 2, 1936, to correspond with th 
Monthly Debit Ordinary premium rates 
The present rates will apply only wher 
both the application and the medical - 
aniination, if any, are secured and dated 
on or before December 31, 1935. 
Effective January 2, 1936, the company 
will discontinue accepting applications 
for the present Intermediate Monthly 
Premium policy form. Therefore, the In- 
termediate Monthly Premium form of 
policy will not be issued from applica- 











































































































































































































PER MONTHLY DEBIT AGE PER MONTHLY DEBIT AGE PER MONTHLY DEBIT AGE 
$1000 ORDINARY PLAN 25 $1000 ORDINARY PLAN 45 $1000 ORDINARY PLAN 68 
INTHLY MONTHLY MONTHLY Y ONTH. 
PREMIUM 1UM PREMIUM PREMIUM MONTHLY 
KIND with-| with KIND With-| wich KIND with-| wie KIND With-| wy KIND wens xin 
~ -| With 
Aut, |A-D.B AoBt, |A-D- a Tig. |A-D-B4 a’D B.|*-B a Tig |A-D-B 
20-Year Pay’t Life|$2.52 |$2.66 || End’t at Age 60. | $2.32 | $2.41 20-Year Pay’t Life] $4.03 |$4.21 || End’t at Age 60 20-Year Pay't $8.24 End’ 
30-Year Pay't Life} 2.04 | 2.15 || End’t at Age 65..| 2.07 | 2.16 30-Year Pay’t Life] 3.44| 3.60 || End’t at Age 65. .| $4.78| $4.89 30-Year on Life| 8.02 ve poe 
20-Year End’t....| 4.18 | 4.27 |} End’t at Age 85..| 1.73 | 1.82 20-Year End’t....| 4.78] 4.89 | End’t at Age 85..| 3.31/ 3.46 20-Year End’t 8.31 End’t at Age 85._ 
LOAN AND NON-FORFEITURE VALUES LOAN AND NON-FORFEITURE VALUES LOAN AND NON-FORFEITURE VALUES 
20-Year Payment Life Bad Endowment at Age 66 20-Year Payment Life ed Endowment at Age 60 20-Year Payment Life Endowment at Agee 
Cash Paid- Extended of | Cash Paid- Extended Cash Paid- Extended of | Cash Paid- Extended Cash Puid- Extended mas Cash Paid- 
or up Insurance | Year or up Insurance or up I mee | Year | oF up or up Insurance | year | or Brtended 
Lean Ins. Years Days Loan Ins. Years Days Loan Ins. Years Days Loan Ins. Years Days Loan Ins. Years Days Loss ine. Yam ey, 
ieee ie, ae 
$3 = $10 257} 2] $1 $3 120 $23 $47 2 188] 2 $44 = $61 oo 
33 4 a a : = z 7 158 62 123 5 330 : This Pa -_ 95 131 1 326 3 
$1 159 ll ll 330 92 179 7 296 134 182 2 166 4 This policy is not issued 
70 214 «#417 «©79| 5 | 6 149° 15 327 22 2320 «9 «117 «8 | Seb creebenere eux 173 232-2338 Passe gthly Debit Ora 
176 478 «027'«-346| 10 1161 329 25 £334 284 486 14 19] 10 | cat birthday. 362 452, 4140] 10 | cor bintnnfes SPO¥E 40 newt 
300 722 32 323] 15 |276 492 20 3303 465 722 16 341] 15 563 662 5 1S} 15 
458 PAID-ur 20 |420 #8651 1S 0546 691 PAID-UP 20 871 PAID-UP 20 
30-Year Payment Life Endowment at Age6S 30-Year Payment Life Endowment at Age 65 30-Year Payment Life Endowment at Agess 
Cash Paid- © Extended Cash Paid- Extended Cash Paid- Extended | Ca Paid- Extended Cash Paid- = Extended Cash Paid- Extended 
or up 1 or up Insurance or up Insurance or up or up Insurance ‘or w Extended 
Leas Ins. Years Days Lean Ins. Years Days Lean Ins. Years Days Lean Ins. Years Days Loan Ins. Years Days ca In oe 
es Ss 120 2 - ea 120 $13 $26 1 163 2 | $39 $64 4 $3 $40 $55 a 314 
$21 $67 5 89 3 | $23 $62 5 285 46 92 4 181 a 88 141 17 90 124 1 289 2 
34 46106~=S ss 8st] 64 | 3700 988 Osd182 70 136 6 49) 41127 198 10 110 127 173 «2119 | & | This policy isnot iamad 
48 147 12 35) 5S | St 131 12 306 93 «(177 7 #131] 5 | 167 254 12 = $8 164-220 2 281] § | the Monthly Debit Ordinary 
128 339 «622 «17 | 10 1132) 299° 22-335 215 368 «10 345] 10 | 387 16 1005 $347 336 420 4 a] 10 | euratt,ages above 45 new 
214 515 25 203 15 | 226 448 25 wif62 342 531 12 70} 15 | 646 751 Sa 704 494 581 4 66) 15 
325 694 27 240) 20 | 343 596 20 a 353 485 691 12 330] 20 |1000 POLICY PAYABLE 641 716 4 17| 20 
20-Year Endowment Endowment at Age 85 20-Year Endowment Endowment at Age 85 20-Year Endowment Endowment at Age a 
Cash Paid- Extended Cash Paid- Extended “Cash  Paid- Extended Cash  Paid- Extended Cash Paid- Extended Ga haa. 
or up I or up 1 or up 1 or up or up Insurance or wu Bstendad 
Loan Ins. Years Days Loan Ins. Years Days Loan Ins. Years Days Loan —iIns. = Years Days Loan Ins Yous Daye oo 12. mae 
$36 ©=—- $62 9 193 2 . o oa $39 «3 $64 4 53 2 |$11 $22 1 84 3 .. 361 
8 141 17 ($37) 3 | $13 $41 3. 53 88 sii4 & @) 8te 85 4 82 4 ee 1 348 3 ee ie 1 ro 
123 201 16 £110) 4 | 24 75 5 361 127. 198 10 10] 4] 65 126 5 269 138 = 186 2 193] 41138 186 2 19 
163 259 15 2180 5 4 103 8 189 167 254 12 58 5 87 165 6 343 177 234 2 363 5 177 234 2 33 
387 528 10 9496 10 92 248 17 195 387 516 10 wi $347 1e@ | 201 341 10 «112 374 458 4 219] 10 | 374 458 4 219 
654 766 5 (757) 15 | 159 380 20 «236 646 751 Sa 704] 15 | 316 486 ll 98 594 673 S $172] 15 | 594 673 $ $in 
1000 POLICY PAYABLE 20 | 241 S11 21 =277 1000 POLICY PAYABLE 440 =©620 (177 1000 POLICY PAYABLE 20 1000 POLICY PAYABLE 
These Policies include the Waiver of Premium Disability Provision. These Policies include the Waiver of Premium Disability Provision. 
present Intermediate premium receipt surance and policies on the lives of gov- bieeeer * ry gud Values, New Prudential Plan. 
book. ernment employes with premiums pay- SD.  Acdienl Genk Seat, 
Monthly Debit Ordinary policies will able monthly) will be increased, effective tions secured and dated after December 
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31, 1935. 

In its place will be issued a new policy 
form, to be known as the Intermediate 
Monthly Premium Industrial Policy. The 
new Intermediate Monthly Premium I- 
dustrial form of policy will be issued 
from applications secured and dated on 
or after January 2, 1936. 

The maximum ainount issued in a sin- 
gle policy will be $800 and not more than 
$800 in amount will be issued at one time. 


JOHN GRIMES’ NEW TITLE 





Agency Committee Secretary of Bankers 
Life of Des Moines; Has Been As- 
sistant Advertising Manager 
John M. Grimes, Jr., assistant adver- 
tising manager of the Bankers Life ©. 
for the past seven years, has been given 
a new title, that of agency committee 
secretary, and is already engaged in his 
new duties which consist of serving a 
an assistant to members of the com- 
pany’s agency committee and supervising 
the follow-up of agency committee de- 
cisions, activities, detail and routine. He 
will continue, however, to assist in the 
company’s advertising department, espe- 

cially with sales promotion work. 

Mr. Grimes joined the Bankers Life 
in 1926 after having attended Grinnell 
College and graduating in journalism 
from the University of Missouri. In 
1928 he was promoted to the position 
of assistant advertising manager. In 193 
he spent a year in the field as a member 
of the Des Moines agency of the Bank 
ers Life. 

Mr. Grimes established a personal cot- 
tact with several thousand life agents 0 
the United States this past fall when he 
served as chairman of the hotel reserva 
tions committee for the annual conve! 
tion of the National Association of Lift 
Underwriters, held in Des Moines. 


TRENTON HEARS LINTON | 

M. A. Linton, president of the Prov 

dent Mutual Life, addressed the Trento 

Life Underwriters Association last week 
talking on the social security act. 
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CLU . Review Course 
To Start in January 


|. E. BRAGG AMONG LECTURERS 





At New York University on Wednesdays 
and Fridays; Prof. Dewey Ad- 
dresses Meeting 





A departure from usual practice 
marked the meeting of the New York 
Chapter of Chartered Life Underwriters 
last week when Lloyd Ellis Dewey, asso- 
ciate professor of finance, New York 
University, was called in to discuss not 
an insurance subject but taxation. Prof. 
Dewey foresees continued and increased 
taxation in the future but, as he said, 
since the American people have been tax 
sensitive ever since the Boston Tea 
Party it will be levied against the con- 
sumer through direct taxes or against the 
dead man’s estate. He drew comparisons 
with France and England to show that 
the American people have not yet begun 
to bear a severe tax burden. 

Since the government has put itself 
in a position of responsibility to care 
for the needy and unemployed Prof. 
Dewey does not see how that cost can 
be reduced. He is a bit skeptical about 
the reaction of the public when they have 
to pay for the social legislation they 
have asked for. He realizes that the 
government has two alternatives: it can 
pay its bill by taxation or by cheapen- 
ing money. He sees no serious danger 
of currency inflation. 

C.L.U. Review Course Announced 
C. Lamont Post, co-chairman with 
Thomas G. Murrell of the C.L.U. review 
courses, announced that lectures would 
start at New York University January 
24. James Elton Bragg, manager, 
Guardian Life, and a member of the 
N. Y. U. lecture staff, will conduct cer- 
tain lectures covering Courses I and 
II which will be given on consecutive 
Wednesday evenings. Course III will 
follow on Wednesdays after the comple- 
tion of the above courses. The final 
lecture in Course III on government will 
be given on a Friday before the exami- 
nations. 

On Friday evenings topics required for 
Courses IV and V will be covered. 
Among the lecturers will be Denis B. 
Maduro, counsel, Life Underwriters As- 
sociation of New York; Saul Benton 
Ackerman, professor of insurance; Wal- 
ter Earl Spahr, professor of economics, 
and Prof. Dewey, finance. 

Revisions to the compendium of com- 
pany practices prepared by the commit- 
tee under direction of Leroy N. White- 
law, educational director in Metropolitan 
territory for the Prudential, were distrib- 
uted at the meeting. Revisions cover 
twenty-six pages bringing up to date 
company procedure regarding beneficia- 
ries, settlement options, assignments, etc. 

A resolution was passed by the chapter 
endorsing the educational course of four- 
teen lectures offered by the Life Under- 
writers Association of New York City 
M. Warren Benton, secretary of the 
chapter, introduced two new members. 
Benjamin Alk, president, presided. 


Hercules Dividend Scale 


A scale of dividends has been an- 
nounced by the Hercules Life of which 
the following rates are examples, pay- 
able in 1936, end of second policy year, 
per $1,000 of insurance: 

Ordinary Life 
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Age at Issue Prem. Div. Net 
| res ... $15.25 $3.89 $11.36 
Re are ae 24.89 4.71 20.18 
een kS tere Ene 71.04 9.51 61.53 


| Te $24.04 $5.52 $18.52 

. eee 34.25 5.88 28.37 

ee ee 71.82 6.73 65.09 
_ Twenty Year Endowment 

BD She cserss $45.56 $449 $41.07 

: ee eee 47.200 4.60 42.60 


pes ich ive 72.53 5.99 66.54 











THE UNION CENTR 


AL LIFE INSURANCE COMPANY 


ee 


“Will my children 


enjoy next Christmas 


through a shop window?” 


THAT’S the question thousands of 
fathers are asking themselves as they read 
this Union Central advertisement. They 
realize that things change mightily in 
families that fate makes fatherless ! 
Many of these fathers are now buying 
a new kind of life insurance—from Union 
Central representatives. Under this new 


Multiple Protection Plan, a man can leave 


his family money every month, at a cost 


he can afford. 


Sound advertising of a practical insur- 
ance plan like this one, helps to build 
Union Central agents’ sales. Indeed, life 
insurance sales for Union Central in the 
first 10 months of 1935 were 16% ahead 
of the same period of 1934. 46% of the 
1935 sales were Multiple Protection. 


The Charles B. Knight Agency, Ine. 


WALTER E. BARTON, President 


PAUL S. RANCK, Vice-Pres. & Treasurer 


225 BROADWAY, NEW YORK CITY 


THE UNION CENTRAL LIFE 


Insurance Company 
| CINCINNATI 
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Agency Rules Change 
Urged by Canadians 


ALSO SALARIES FOR NEW AGENTS 
Canadian Life lespenst Officers Asso- 
ciation Hears Recommendation; 

J. G. Parker Reports 





Three important recommendations to- 
ward improvement of agency underwrit- 
ing practices and a specific request that 
life companies give further consideration 
to the plan of 
new men during first months in the busi- 
ness were presented to the Canadian 
Life Insurance Officers Association at its 
annual meeting recently. 

F. C. Hoy of the Canada Life, agency 
representative on the life insurance joint 
committee, made the request regarding 
salary remuneration. Speaking officially 
on behalf of life insurance underwriters, 
Mr. Hoy expressed the view that in this 
way “a better type of man may be se- 
cured, a more complete control and su- 
pervision of the new agents would be 
possible and a quicker elimination of un- 
suitable agents would result.” 

The recommendations toward improve- 
ment of agency underwriting practices 
were contained in a special report by 
J. G. Parker of the Imperial Life, chair- 
man of the special joint committee of 
company officers and agents which has 
been working toward a solution of these 
matters for some years. The recom- 
mendations were these: , 

Measures on Underwriting Practice 

1. That in every instance where a li- 
cense is being applied for on a proba- 
tionary basis on behalf of a part time 
agent in an urban center, a covering let- 
ter from the nominating committee be 
submitted with the application form to 
the insurance department which is be- 
ing requested to issue the license. 

2. That where a renewal of license is 
being applied for on behalf of an agent 
who did not write the required quota 
of business during the preceding year, 
in the event the quota requirements ap- 
plied to such agent, the nominating com- 
mittee should accompany the application 
for renewal with a covering letter set- 
ting forth the reasons why they believe 
a renewal of license should be granted 
the applicant. 

3. That the quota requirements be 
applied to all new agents during their 
first and second years, with the excep- 
tion of part time agents. 


salary remuneration to 


As now worded, this agreement ap- 
plies only to new full time agents. The 
committee is of the opinion that the 


quota requirements of twenty and thirty 
thousand of life insurance production 
during the first and second years respec- 
tively should also apply to new agents 
who have other than life licenses and 
who are accordingly classified as gen- 
eral agents and not as full time agents. 
This regulation, of course, would apply 
only in so far as the contracts of such 
agents to write life insurance were con- 
cerned. 


TORONTO ASS’N ELECTS 
The Toronto Association of Life Un- 


derwriters has elected George F. Crum, 
Crown Life, president for 1936. 
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New Type of Sales 
With Enthusiastic Response! 


Meetings Meet 








current problems. 
New York University. 


discussed “Inflation”. 
discussed “The Social Security Act.” 





Combined sales and educational meetings are being held by members of 
Guardian Agencies in the metropolitan area. 


At each meeting, representatives of the Guardian Field discuss various 
phases of selling. Officers of the Company present a Home Office view of 


Then, a prominent guest speaker is presented under the auspices of 
He discusses a topic of current national importance. 
At the first meeting, Professor E. W. Kemmerer of Princeton University 
At the second meeting, Professor A. A. Friedrich 


In order to widen the use of this material, the Company makes digests 
of each talk available to the entire Guardian Field. 


These unusual meetings are representative of The Guardian’s continuous 
| efforts to better equip its Agents for their daily work. 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 
Established 1860 


50 UNION SQUARE, NEW YORK CITY 


Guardian of American Families for 75 Years 


a in 

















A. F. GILLIS AGENCY GROWS 

The Alexander F. Gillis agency, Provi- 
dent Mutual Life, Newark, has leased 
larger quarters in the National Newark 
and Essex Banking Building. Mr. Gillis 
succeeded Louis F. Paret in Newark four 
years ago. He has increased production 
each year. 





CANADA MEMBERSHIP UP 
The Life Underwriters Association of 
Canada now has 2,853 members compared 
with 2,706 last year. Membership in the 
sixty-four local associations ranges from 
420 in Toronto to as low as five in some 
towns. 





Research Bureau Party 

The annual Christmas party of the 
Life Insurance Sales Research Bureau 
was held in Farmington, Conn., on Fri- 
day of last week. It was a dinner-dance 
attended by all the Hartford members 
of the Bureau organization and by a 
number of production executives of life 
insurance companies. Among the guests 
were Phil Hewes, who has resigned as 
editor of the Life Insurance Sales Re- 
search Bureau’s managers’ publication 
and has become secretary to Governor 
Cross of Connecticut. 





Lincoln National Makes 
Study of Impaired Risks 


Results of an analysis of death claims 
on impaired risks covering the past thirty 
years reveal that the Lincoln National 
Life has paid more than $33,500,000 in 
death claims on the lives of people who 
had some impairment—physical or other- 
wise—when they made their original pur- 
chase. 

The analysis covering more than 7,000 
claims shows that the largest payments 
were made on the lives of policyholders 
who were accepted with the following 
impairments: Those who were seriously 
overweight or underweight, $4,100,000; 
those with abnormal blood pressure, $3,- 
250,000; those with urinary albumin or 
casts, $3,100,000; those with various types 
of heart murmur, $2,700,000; those with 
cases of tuberculosis in their immediate 
family, $1,750,000. 

Arthur F. Hall, president of the com 
pany, announcing the results, noted these 
points: A larger number of deaths oc- 
curred among the group who had a tu- 
bercular family history than in the group 
who actually suffered from tuberculosis 
and were sufficiently improved to be ac- 
ceptable for life insurance. The impair- 
ments these people had at the time of 
buying their insurance were not in many 


Buckner Optimistic In 
Statement to Newspapers 
EXPECTS GAINS TO CONTINUE 


Creat Public Interest in Retirement |p. 
come Contracts Noted; Protection 
Up to Retirement Time 
“Improved business conditions and a 
revival of public confidence during the 
past year lead me to anticipate still fyr- 
ther gains in 1936,” Thomas A. Buckner, 
president of the New York Life, stated 
in reviewing life insurance developments 

in 1935 for daily newspaper editors, 

“During the past year there was a 
moderate but encouraging increase in the 
volume of new life insurance issued by 
the company. A declining trend in lapses 
surrenders and policy loans, together with 
an increase in repayments of policy loans, 
evidently reflects an improvement in the 
general financial situations of our pol- 
icyholders. 

“Cash income continued large. There 
was a heavy demand for single premium 
contracts from persons desiring to in- 
vest large amounts of surplus funds, but 
owing to our more limited opportunities 
at the present time for investing in high 
grade securities at a satisfactory rate of 
interest it was found necessary to lower 
the limits on the amounts we would ac- 
cept as single premiums. The large de- 
mand for single premium policies testi- 
fies to the confidence of careful invest- 
ors in the well-managed life insurance 
companies. 

“For a reversal of the present down- 
ward trend in interest rates on _ high- 
grade securities, we must look forward to 
the stimulation of general business with 
an increased demand for capital such as 
usually follows recovery from a period 
of economic depression. Real estate and 
rental values showed signs of improve- 
ment. 

“Mortality during the year was favor- 
able, although automobile accidents con- 
tinued to account for heavy death losses. 

“There was a continued increase of 
public interest in retirement income con- 
tracts and a healthy trend towards poli- 
cies providing insurance protection up to 
the time the policyholder plans to retire. 

“With the exception of interest rates, 
the general trends during the year were 
favorable and lead me to look forward 
to 1936 with confidence.” 





ANNUITIES RATE CHANGE 
The Mutual Benefit Life has an 
nounced new and slightly higher rates 
for annuities, 





UNION CENTRAL ASSISTANT 

Judd C. Benson has been appointed 
assistant superintendent of agencies fos 
the Union Central. 





N. Y. ESTIMATED PAID-FOR 

The Life Underwriters Association of 
New York City estimates total sales of 
life insurance in New York City for 
November totaled $59,171,000. 








cases the diseases that caused their 
deaths. He credited modern scientific 
methods of insurance ratings for making 
insurance available to these people. 
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|. Low Cost Preferred Risk 


Ordinary Life—Family Income—Adjustment 
2. Retirement Income Endowments 

Income @ 55, 60, 65 or 70 
3. Juvenile Education Endowments 
4. Attractive General Agent's Contract 


PHILADELPHIA LIFE INSURANCE COMPANY 
111 N. Broad Street, Philadelphia, Pa. ‘ 


ADERS 











from birth to 65 next birthday. 


Basil S. Walsh 
President 





THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, 


A POLICY FOR EVERY PURSE AND PURPOSE 


Joseph L. Durkin 
Secretary 


INDEPENDENCE SQUARE, 


John J. Gallagher 
Treasurer 


PHILADELPHIA, PENNA. 
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Sales Course Feature 
Of New York Program 


MEETINGS FOR SIX MONTHS 





Association Doing Fime Job for Mem- 
bers; Leon Simon Arranged Course; 
Sup’t Pink to Speak 





The course in the technique of selling 
is outstanding on the program of the Life 
Underwriters Association of New York 
City for the next six months. The four- 
teen lectures have been changed from 
the dates originally announced. Credit 
for the arrangement of the course is due 
Leon Gilbert Simon of the Equitable So- 
ciety who through personal effort secured 
many of the speakers. The group in- 
cludes prominent general agents, spe- 
cialists in allied lines, successful produc- 
ers, college professors and home office 
personnel. They come from Chicago, 
Buffalo, Philadelphia, Hartford, Boston 
and New York. 

The first two lectures are open to 
everyone in the life insurance business 
but the remaining twelve are for mem- 
bers only. ‘The association announces 
“Tickets cannot be purchased at any 
price.” Lectures will be on Friday after- 
noons from 4 to 5:30 o’clock in the audi- 
torium of the Metropolitan Life, Madison 
Avenue at Twenty-fourth Street. 

Louis H. Pink, Superintendent of the 
New York Insurance Department, will 
be the speaker at the dinner meeting 
on January 7, the first meeting of the 
new year. That meeting opens a six- 
months’ program which is a_ splendid 
tribute to the membership of the associ- 
ation. In addition to the meetings the 
members receive each month copies of 
the Bulletin of the New York Associa- 
tion and Life Association News, national 
publication. The program follows: 

Meetings for Six Months 

January 7—Dinner meeting. Speaker, 
Louis H. Pink, Superintendent, New 
York Insurance Department. 

January 17— Course in selling. John 
A. Stevenson, general agent, Penn Mu- 
tual, Philadelphia, “New Opportunities 
for the Life Underwriter.” 

January 24—Course in selling. Profs. 
R. C. Borden and A. C. Busse, New York 
University, “Sales Analysis and Demon- 
stration.” 

February 7—Course in selling. Clay 
Hamlin, general agent, Mutual Benefit, 
Buffalo, “Fundamentals.” 

February 13—Policyholders luncheon 
meeting. Harper Sibley, president of the 
Chamber of Commerce of the United 
States. Mr. Sibley will be introduced 
by Thomas I. Parkinson, president of 
the New York Chamber of Commerce 
and of the Equitable Society. 

February 21—Course in selling. Daniel 
Mason, field instructor, Equitable So- 
ciety, “Prospecting.” 

February 28—Course in selling. Ralph 
G. Engelsman, general agent, Penn Mu- 
tual, New York, “The Approach.” 

Fiftieth Anniversary in March 

March 6—Course in selling. John 
Howell, associate general agent, Bethea 
agency, Penn Mutual, New York, “Sales 
Strategy.” 

March 12—Sixteenth annual one-day 
sales congress. Fiftieth anniversary ban- 
quet at 7 o’clock. Program to be an- 
nounced later. 

March 20—Course in selling. James 
Elton Bragg, manager, Guardian Life, 
New York, “Sales Psychology.” 

March 27—Course in selling. Clancy 
D. Connell, general agent, Provident Mu- 
tual, New York, “Closing.” 

Four Lectures in April 

April 3—Course in selling. Nathaniel 
Seefurth of Seefurth Service, Chicago, 
“Business Insurance.” 

April 10—Course in selling. 
Hall of the Penn Mutual, 
“Income Insurance.” 

April 14—Luncheon meeting. 

April 17—Course in selling. Paul Clark, 
general agent, Tohn Hancock, Boston, 
“Insurance Trusts.” 

April 24—Course in selling 


J. Elkott 
New York, 


Forrest L. 


Morton, in charge of Vanderbilt Branch, 
New York Life, New York, “Inheritance 
and Gift Taxes.” 


Annual Meeting in June 


May 1—Course in selling. Denis 
Brandon Maduro, attorney, New York 
City, “Wills and Trusts.” 

May 8—Course in selling. Vincent B. 
Coffin, superintendent of agencies, Con- 
necticut Mutual, Hartford, will give a re- 
capitulation of the preceding lectures. 

May 14—Dinner meeting. Ladies’ night. 
Nomination of officers. Monte Carlo. 

June 9—Luncheon meeting. Annual 
meeting and election of officers. 


P. R. Sanborn Sixty Years 
With Northwestern Mutual 


P. R. Sanborn, honorary vice-president 
of the Northwestern Mutual Life and a 
member of the board of trustees, cele- 
brated his sixtieth anniversary with the 
company on December 20. M. J. Cleary, 
president, and other executives paid their 
respects to him on the day. Although 
on the retired list, Mr. Sanborn appears 
at his office nearly every day 

Born at Appleton, Wis., - February 
1, 1853, Mr. Sanborn entered the home 
office of the Northwestern Mutual on 
December 20, 1875. He was appointed 
superintendent of loans in 1890 and as- 
sistant secretary in charge of loans in 
the same year. His election as a vice- 
president took place in July, 1904. 








PRUDENTIAL PROMOTIONS 


Two promotions by the Prudential are 
J. Arthur Kenney, named manager of 
Division B, Brooklyn and Long Island, 
succeeding Walter §. Decker who retires 
December 31. John Ferris succeeds Mr. 
Kenney as assistant manager of Divi- 
sion M. 





REED, SENFF, RESIGN 
Kentucky Commissioner McKay Reed 
and Chief Deputy G. B. Senff have re- 


signed. 


Missouri State Policies 


To Get Loan Values Jan. 1 
Walter W. Head, president of the Gen- 
eral American Life, has announced that, 
effective on January 1, 1936, the policy- 
holders of the old Missouri State Life 
may make policy loans against the val- 
ues which existed prior to August 28, 
1933, and receive the net proceeds in 
cash. This date is eight months in ad- 
vance of the minimum moratorium peri- 
od provided for under the terms of the 
purchase agreement with State Superin- 
tendent of Insurance R. Emmet O’Mal- 
ley under which the General American 
Life assumed the business and assets of 
the Missouri State Life Insurance Co. 
on September 7, 1933. 

In making this announcement Mr. 
Head stated that the action was being 
taken with the approval of Superinten- 
dent O'Malley. Effective on January 1, 
1936, policy loans will be made upon the 
terms and conditions of the policy con- 
tracts, as modified by the purchase 
agreement of September 7, 1933, provid- 
ed that policyholders making loans prior 
to September 1, 1936, against values now 
made available, may be required to leave 
to the credit of the policy enough of 
such value to cover premiums and in- 
terest on policy indebtedness until the 
policy anniversary next following Sep- 
tember 1, 1936. 





C. E. BARTLETT PRESIDENT 

Charles E. Bartlett, manager of the in- 
dustrial office of the Metropolitan Life 
at 2315 Broadway, New York, was elect- 
ed president of the Metropolitan Life 
Managers Association of the Metropoli- 
tan district at a dinner meeting Decem- 
ber 18 on the Starlight Roof of the Wal- 
dorf-Astoria Hotel. 





HUNT FOR UNIFORMITY 
Insurance Commissioner Hunt of 
Pennsylvania has notified ali companies 
writing Industrial insurance in Pennsyl- 
vania that he proposes to create uniform 
provisions for Industrial policies. 

















The life insurance representative occupies a relationship to his 
client of peculiar confidence and trust. 


He is concerned as are the representatives of few businesses 
with the interests of the whole family. The doctor is familiar with the 
family ills, the lawyer with its disputes, the merchant with its wants, 
the minister with its faults. But the life insurance agent knows some- 
Habits, antecedents, physical condition, moral 
status and financial standing—all come under his scrutiny. Hence he 
often knows the needs of his clients better than they do themselves. 


thing of all these. 


This fact imposes a peculiar responsibility upon every life insur- 
Where the need of protection is greatest, often 


ance salesman. 


THE AGENT 


“Knows Everything” 








there is the greatest indifference. Because of his special knowledge 
and varied experience, the representative of life insurance is particu- 
larly qualified to overcome that indifference and point out the sim- 
plest and safest way of meeting the need. 


While serving as a benefactor to his fellow men, he himself 
receives the just recognition of his own industry. 


SUN LIFE ASSURANCE. 
COMPANY OF CANADA 


Head Office: 


Montreal 





ee 


EASTERN LIFE 


INSURANCE Co. 
of NEW YORK 


—- > 





The 
Progressive Company 


with a 


Friendly Atmosphere 


ce 


303 Fourth Avenue, N. Y. 
Phone: GRamercy 5-1060-1-2-3-4 








ARTHUR R. GROW DEAD 
Arthur R. Grow, retired actuary of the 
New York Life, died December 22 fol- 
lowing a short illness. He was 76 years 
old. Mr. Grow had been with the com- 
pany about forty years previous to his 
retirement four years ago. 





Production Figures 


(Continued from Page 1) 


Luther-Keffer, Aetna Life .......... 20,000,000 
Clifford McMillen, Northwestern Mut. 18,000,000 
Osborne Bethea, Penn Mutual...... 15,000,000 
J. M. Fraser, Connecticut Mutual... 14,100,000 
A. Kakoyannis, Prudential........... 13,500,000 
Philip Cunningham, Mutual Life.... 12,600,000 
G. A. Eubank, Prudential........... 10,000,000 
C. Hope Kederich, New York Life.. 9,100,000 
John A. McNulty, Prudential....... 9,000,000 
Recht & Kutcher, Northwestern Mut. 9,000,000 
P. R. Garrison, Prudential........... $9,000,000 
Harry Gardiner, John Hancock..... 8,500,000 

WD: 0.226:ci0esnnededseaseenas 10,500,000 
G. A. Kederich, New York Life..... 8,000,000 
Allen & Schmidt, New England..... 7,000,000 
W. H. Kee, Mutual Life... 0.0000 000,000 
Stewart Henken & Will, Prudential. 6,000,000 
Isadore Freid, New England....... 500,000 
Harris Wofford, Prudential ........ bay 7 530,934 
L. H. Andrews, Phoenix Mutual... 5,250 0,000 
W. F. Atkinson, Northwestern Mut. 5,000,000 
Harold L. Taylor, Mutual Life..... 5,000,000 
Leroy Bowers, Mutual Life......... ,000,000 
Johnston & Collins, Travelers........ 000,000 
William H. Beers, New England... §4,500,000 
Harry F. Gray, Connecticut Mutual. 4,500,000 
Leyendecker-Schnur, Guardian ..... $4,000,000 
Clancy D. Connell, Provident Mut... 4,000,060 
S. D. Warner, New England....... 00,000 
I. Tepper, Metropolitan ........... 3,100,000 
James Elton Bragg, Guardian...... $3,000,000 
ce, Vy Is EE bconidsew-cass-0. 3,000,000 
Doremus-Haviland, Guardian ...... 3,000,000 
Ben Hyde, Penn Mutual ........... 3,000,000 
Hancel-Lauer, Continental American 3,000,000 
Hoey & Ellison, Equitable, Iowa... 3,000,000 
M. H. Leonard, National Life of Vt. 2,500,000 
L. A. Cerf, Jr., Fidelity Mutual.... 2,000,000 
M. Sackerman, Mass. Mutual...... 2;000,000 
Tohn J. Gordon, Home Life........ 1,750,000 
W. L. Boyce, Conn. Mutual........ 1,750,060 
L. G. Saunders, Penn Mutual....... 1,500,000 
Lewis C. Sprague, Provident....... 1,350,000 
Russell Simons, Home Life......... 1,000,006 
R. L. Jones, State Mutual.......... 1,000,000 
E. H. Driggs, Jr., Provident....... 1,000,000 


Production in Newark 


Figures for the Newark agencies fol- 


low: 
Tohn E. Gibbs, Penn Mutual....... +8,000,000 
Charles J. Zimmerman, Conn. Mutual 5,100,000 
E. C. Hoy, Sun of Canada......... 5,000,000 
ih, Te SS cack cccvoasecnuais 3,000,000 
a. kh. Ul See 3,000,000 
W. A. White, John Hancock...... 2,500,000 
Howard Lawrence, Lincoln Nat.... 2,350,000 
Moscowitz & Ainbinder, Cont. Am. 1,200,000 


§ Life insurance only, no annuity credits. 
* Exact paid-for on December 20. 
+ Includes New York City branch, but is 
mostly Newark. 


Some Equitable Leaders 


The Eastern Underwriter asked some 
of the leading Equitable Life Assurance 
Society managers and general agents in 
New York City this week for estimates 
of their 1935 paid production. Estimates 
given this paper follow: 

Bleetstein Agency 


Riehle Agency eit Le oe 9,500, 
Rosenstein Agency, over............ 9,000,000 
et DO onacprestccategeons 9,000,000 


Prosser & Homans 
Dunsmore Agency 
Wilson Agency 
Ford Agency 
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perfect Membership 
Drive in Peoria, Ill. 


yECORD IS SCORED OF 100% 





te Underwriters Association Will Keep 
Every 1935 Member During 1936; 
Details of Drive 





\n outstanding piece of work by a 
gembership committee of a local life 
mderwriters association was that made 
jy the Peoria association. Charles E. 
Thompson is secretary-treasurer. The 
pesident of the association is Clarence 
W. Reuling. It was remarkable because 
the committee started out to renew the 
m2 memberships of the association for 
the year 1936. The record made was 
10%. Final announcement to the mem- 
yership was made at its large “Ladies’ 
Night” affair December 18. 

A month before the drive started a 
complete check-up in Charles E, Thomp- 
on’s office was made by his secretary, 
Miss Weaver, including calling each oi- 
fce to obtain complete lists of all full- 
time agents, both members and non- 
members. 

Prospect cards made on each individ- 
val, and old members and new pros- 
pects equally divided among four co- 
chairman, who in turn made one man 
in each office responsible for his own 
company only. 


Committee Luncheons 


Association gave free luncheon to the 
entire committee at the start of the cam- 
paign, December 2, at which time cards 
were distributed to the co-chairmen, who 
in turn held group meetings with their 
teams. 

The first report made December 9th, 
at which time complete analysis of the 
results were made and cards redistrib- 
uted. Another meeting was held on the 
Monday before the end of the drive and 
the final report made to the secretary’s 
office on Wednesday noon, December 18. 
Chairman of the membership commit- 
iee was John Scripps, New York Life. 
Co-chairmen were Hugh A. Shaw, Met- 
topolitan; R. W. Brauer, Prudential; 
Harry McClarence, Connecticut Mutual; 
Frederick Schnell, Penn Mutual. The 
winning team was Harry McClarence’s, 
including T. J. Carroll, Indianapolis Life; 
Herman Silzer, Equitable of Iowa; E. A. 
Scheidel, Northwestern Mutual; George 
Meier, Federal Life; R: M. Douglas, 
Aetna; Thomas Hayes, Mutual Trust; 
Morris Landwirth, Massachusetts Mu- 
tual; C. T. Wardwell, Connecticut Mu- 
tual; Harold Schenke, New York Life; 
J. 1. Thomason, Travelers; W. M. Tug- 
gle, John Hancock, Indiana; G. Y. Hav- 
land, Connecticut General; James W. 
Ross, Mutual Benefit; L. V. Drury, Sun 
Life. They obtained 90% of their quota. 
The other teams: R. W. Brauer, 86.8%; 
Hugh Shaw, 86.8%; Frederick Schnell, 
4%—the closest race imaginable. 

“At the meeting Wednesday night the 
chairman announced 195 paid members, 
but I held back seven in order to have a 
little fun with the crowd,” said Secretary 
Thompson to The Eastern Underwriter. 
‘After a little appeal for more members 
irom the chairman to the crowd, I hand- 
td him a check for the other seven 
which had been held back. The presi- 
dent called on me to present the win- 
ing team with the prizes, and we called 
them to the stage one by one and pre- 
sented each one with a toy musical in- 
‘rument; asked the leader of our or- 
thestra to conduct the first rehearsal and 
Organize the Life Underwriters orches- 
(ra The response was marvelous and 
vou should have heard them play ‘Mv 
Wild Irish Rose’ with real orchestral 
accompaniment. After this fun we pre- 
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sented each one on the winning team, 
and the other co-chairmen with a nice 
souvenir pencil. Following the presenta- 
tion of prizes we sent a wire to national 
headquarters announcing that we had 
renewed 100% with cash in hand. 

“The crowning event of our evening 
program was the presentation of the 
playlet ‘The Shield’ by the following cast 
from the Massachusetts Mutual agency. 
Morris Landwirth, Mrs. Morris Land- 
wirth, Mrs. Roger M. Dawson, Ridley 
Orton, Mary Orral Conver, Mrs. W. De 
Weese Johnson.” 

The meeting was in charge of C. W. 
Reuling, president, and Dr, J. H. Pearce, 
chairman of the entertainment commit- 
tee. . 


IRA FISCHER MADE MANAGER 





Heads St. Louis Agency of Bankers Life, 
Succeeding L. C. Waring Who Goes 
to Oklahoma; Member of Insur- 
ance Family 

Ira Fischer, St. Louis producer, has 
been appointed agency manager for the 
Bankers Life of Des Moines in that city. 
He succeeds L. C. Waring who has been 
transferred to management of the com- 
pany’s Oklahoma City territory. 

For the last few years Mr. Fischer has 
been a personal producer for the Penn 
Mutual, and previously he and_ his 
brother Ralph operated the Fischer & 
Fischer general agency of the company 
there. His early insurance training was 
under his father, William J. Fischer, who 
was general agent for the Northwestern 
Mutual Life in Detroit and later in St. 
Louis. 

After serving in the air force during 
the war Ira Fischer joined the North- 
western Mutual and then in 1924 formed 
the Fischer & Fischer agency. He was 
president of the St. Louis Life Under- 
writers Association in 1923-24 and a few 
years later of the St. Louis General 
Agents & Managers. He graduated from 
the Carnegie Institute School of Life In- 
surance Salesmanship in 1921 and has 
passed two of the five C.L.U. examina- 
tions. 


LOS ANGELES AGENCY LEADS 

According to a telegram received from 
the home office of the company the latter 
part of last week, the Los Angeles agen- 
cy for the Sun Life of Canada, H. S. 
Standish, manager,-was leading the com- 
pany’s entire field by 181,000 points in the 
contest now being engaged in by ll 
agencies, based on volume of production 
of new insurance. This agency will close 
the year with a substantial gain in total 
paid production of new business as com- 
pared with the record for 1934. 


W. E. CAMPBELL DEAD 

William E. Campbell, aged 70, for six- 
teen years manager of the Columbus, O., 
office of the Lincoln National Life, died 
in Grant Hospital, Columbus, after a 
short illness of apoplexy. His-son, Her- 
bert E. Campbell, was associated with 
him in business. Funeral services were 
held Friday afternoon. 





CHARLES B. VAN SLYKE DEAD 
Charles B. Van Slyke of Des Moines, 
who retired in 1914 as general agent of 
the Mutual Benefit Life in Iowa and 
Nebraska, died December 17 of bronchial 
pneumonia. He was 82 years old... He 
joined the Mutual Benefit at Milwaukee 
in 1888 and went to Des Moines in 1893. 
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ARE YOU ANXIOUS TO ADVANCE? 
— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company 


— of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 


National Ass’n Hires 
Editor To Be Speaker 


WILL TOUR ENTIRE COUNTRY 





DeLoss Walker, Associate Editor of Lib- 
erty Magazine, to Discuss Recovery 
in Thirty-four Cities 





DeLoss Walker, associate editor of 
Liberty Magazine, sometimes called the 
“Evangelist of Common Sense,” has been 
engaged by the National Association of 
Life Underwriters for a two months’ 
speaking tour through most of the prin- 
cipal cities of the country, it was an- 
nounced by Lester O. Schriver, president 
of the Association, this week. Mr. Walk- 
cr’s tour will begin on January 7. 

Speaking on “Let’s Have Recovery 
Now,” Mr. Walker will appear in thirty- 
four cities, from Newark, N. J., to Port- 
land, Ore., during the month of January 
and continue his trip through a yet un- 
determined number of cities in February 

Mr. Walker will be presented in the 
various cities by local life underwriters’ 
associations, acting in conjunction with 
other local civic organizations. 

His itinerary for the month of January 
is as follows: January 6, Washington, 
D. C.. and Baltimore; January 7, New- 
ark, N. J.; January 8, Philadelphia and 
Harrisburg; January 9, Pittsburgh and 
Tohnstown; January 10, Wheeling, W. 
Va., and Steubenville, Ohio; January 11, 
Huntington, W. Va., and Portsmouth, 
Ohio; January 13, Jackson, Mich., and 
Battle Creek; January 14, Grand Rapids 
and Lansing; January 15, Toledo and 
Fort Wayne; January 16, Cincinnati and 
Dayton; January 17, Cleveland and 
Youngstown; January 18, Erie; January 
20, Syracuse; January 21, Richmond; 
Tanuary 22, Indianapolis; January 23, 
Peoria and Davenport; January 24, Des 
Moines; January 25, Topeka and St. Jos- 
ceph, Mo.; January 27, Omaha; January 
28, Grand Island; January 29, Denver, 
and January 31, Portland, Ore. 

Although his itinerary for February is 
not as yet complete, it is announced that 
Mr. Walker will definitely speak in the 
following cities: Fresno. Los Angeles, 
San Diego, Phoenix. El Paso, San An- 
tonio, Fort Worth. Oklahoma City, Mem- 
phis. St. Lonis, Louisville, Kansas City 
and Lincoln. 


CHANGE GERMAN FISCAL YEAR 


From now on the German year for 
insurance reports will be from January 
to January, the same as the calendar. 
instead of the May to May period of 
which reports have been made in the 
past. The renort of the German Super- 
visorv Office for Private Insurance soon 
to come out will include only the eight 
months from May 1 to December 31 


1934. 





WANT SPANISH TABLES 


The French monthly La Reassurance 
recently reported that the mathemati- 
cians and managers of the Spanish life 
insurance companies recently met in 
Madrid to propose strictly Snanish life 
tables. unification of acauisition costs, 
reduction in the number of competine 
companies and other important questions. 





RESTRICT NUMBER OF AGENTS 
Four great Swedish life companies 

have entered into an agreement not to 

employ each more than 5,000 agents. 
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PROFIT 733% 


The average user of Fidelity’s 
Direct Mail Lead Service gets one 
dollar of first year commission from 
paid business for each twelve cents 
he invests. Commissions from in- 
direct sales are not included. -Com- 
missions from annuities are not 
included. Deferred commissions 
are not included. 


In addition to this lead plan the 
Fidelity has an effective mail pre- 
approach which many of its agents 
use as the central feature of their 
work program. The pre-approach 
service also offers a high return 
upon the investment made. 


Coupled with modern new pol- 
icy forms, these direct mail services 
give the Fidelity agent a singularly 
effective working kit. 


Fi 


IDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Presdent 











NEW POST FOR H. P. AIKEN 

Hazen P. Aiken, formerly general 
agent at Los Angeles for the Home Life 
of New York, has formed a connection 
with the Los Angeles agency of the 
Northwestern Mutual Life, W. K. Mur- 
phy, general agent, as a special agent ir 
the southern California field. Mr. Aiken 
has had over twenty years of experience 
in handling life and accident insurance 
in the field, home office and general 
agency work. His first contract was 
with the Northwestern Mutual Life in 
Detroit as a personal producer. 


FAREWELL TO E. D. WILSON 


Ray Hodges of Cincinnati, president of 
the Ohio State Life Underwriters Asso- 
ciation, addressed. the December meet- 
ing of the Wheeling, W. Va., association. 
Tribute was paid to Eldon D. Wilson, 
who leaves Wheeling to become manager 
for the Mutual Life at Richmond. 


BRITISH FUND SURPLUS 
Ernest Brown, Minister of Labor, has 
announced in the British House of Com- 
mons that at the present time a surplus 
is accumulating on the insurance account 


of the unemployment fund at the rate 
of about £290,000 ($1,540,000) per week 
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Most Cities Show Increase 
Eleven Months Production 


All but one of the larger cities of the 
country showed an increase in production 
during November and all but three have 
an increase for the first eleven months 
of the year, according to figures of the 
Life Insurance Sales Research Bureau. 


The table shows: 
Nov. lst 11 Mos. 


Ratios Ratios 

1935 to 1935 to 

1934 1934 

CN 5 ce eutnidhnknwen nes 103 102 
DY ose. ctegecesesens 105 98 
TE vcuckscharecawead 117 102 
OS ee ere eee 110 103 
Be ND .cccncenesensd 127 111 
EE, iGdcweenean anaes 104 98 
PR sc ecsaenwunaae 101 102 
fe) SE Non sha cewcnsaness 88 89 





PREMIUM NOT WAIVED 





Proof of Disability Affects Only Premi- 
ums Not Yet Due, Justice Carewe 
Holds in Suit 

Premiums due before proof of disabil- 
ity is filed are not waived by the disa- 
bility clause, which specifically refers 
only to premiums due after proof, 
Justice Carewe of New York County 
held recently in Weinerman v. Equitable 
Society. He said: “The policy which lies 
at the basis of this action provides in 
respect to waiver of payment of premi- 
ums in case of disability that the com- 
pany will ‘waive payment of all premi- 
ums payable upon this policy falling due 
after the receipt of such proof and dur- 
ing the continuance of such total and 
permanent disability.’ The plaintiff failed 
to pay the premium which was due on 
April 10, 1932, on its due date or during 
the thirty-one days of grace allowed by 
the policy. As the company’s waiver by 
its very provisions relates only to premi- 
ums ‘falling due after the receipt of’ due 
proof of total and permanent disability 
it seems to be clear that the furnishing 
of such proof did not excuse the plain- 
tiff from the obligation to pay the pre- 
mium due on April 10.” 


MASS. MUTUAL ANNUITIES 


Due to the continuance of low rate 
of interest on new investments the Mas- 
sachusetts Mutual is revising upward the 
premium rates on all types of single 
premium annuities, also the survivorship 
and deferred survivorship annuity. Re- 
tirement annuity premiums remain un- 
changed, but the single premium retire- 
ment annuity and single premium cash 
refund annuity will be discontinued. 








ROWLANDS-WITHERS 

Miss Fanny Rowlands of Picayune, 
Miss., daughter of Mr. and Mrs. Lamont 
Rowlands, was married this week to 
Charles C. Withers, Connecticut Mutual 
representative in Providence, R. I. Mr. 
Withers’ friends gave him a_ bachelor 
dinner December 26 at the Harvard Club, 
New York. 


FREDERICK G. YOUNG DEAD 

Frederick G. Young, an agent for the 
New York Life in New York forty-four 
years before retiring three years ago, 
died December 15 at his home in East 
i N. J. He was eighty-three years 
old. 








SENDS AMERICAN’S CREED 
Russell M. Simons, general agent 
Home Life in New York, is sending out 
embossed copies of The American’s 
Creed as a Christmas card. 





WUERTENBAECHER’S MILLION 

Harry Wuertenbaecher of the Penn 
Mutual, Philip O. Works agency in St. 
Louis, has passed the million mark in 
production for the year. 


WILBUR E. HOWARD DIES 
Wilbur E. Howard, sixty-six years old, 
who retired ten years ago after forty 
years with the Prudential, died Decem- 
ber 16 at his home in Caldwell, N. J. 
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ield-Men will read 
with interest and possible 
profit to themselves the 
message published by 
the Metropolitan Life 
Insurance Company in 
a group of December 
magazines.* 


This message, headed 
“The Deeper Joyof Christ- 
mas,” describes the true 
happiness of the Christ- 
mas season—the assured 
joy of security in the 
future. 


Every father would like 
to give his family this 
sense of security. Explain 
to your clients how com- 
fort and security can be 
gained through a Life 
Insurance Program. 


*Business Week, Collier's, Cosmo- 
politan, Forbes, Nation's Business, 
Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, President 


ONE MADISON AVE., NEW YORK, N. Y. 
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Planned Selling Ideas 
Told by Harry Phillips 


There are two ways to write a popula 
song, Harry Phillips, Jr., of the Engels. 
man agency, Penn Mutual, told the Life 
Underwriters Association of New York 
City last week. You can write the musi 
first and fit the words to it or first write 
the words and then the music, [py the 
same manner you can pick a name out oj 
the prospect file and then find a need ty 
go with it or you can pick a sales idea 
first and then group all the prospec 
that fit. 

Mr. Phillips uses the latter idea, He 
plans his approach before he ever leaves 
the office. Some of the ideas he sug. 
gested are these: examinations for Jany. 
ary, conversions, father and son idea, jn. 
surance for client’s father, dividend sale 
term insurance to cover policy loan, sal. 
ary continuance, retirement income, busi- 
ness insurance, use of tax exemption 
privilege. 

The job of planning is two-fold, ac. 
cording to Mr. Phillips: first the agent 
must determine his desired income fo; 
the year, set up a quota card to meet 
that objective and then keep a record oj 
monthly income; second he must organ. 
ize his selling. “If we are organized 
we can make more money without work. 
ing as hard,” he said. Mr. Phillips al. 
ways keeps with him a black book cop. 
taining a complete record of his policy. 
holders. He finds it a great source fo 
new business and his policyholders ar 
interested in seeing their own set-up, He 
stressed this point, “Planning is a har 
job but it’s half the battle of selling 
because it puts us in the right ment 
attitude.” 





SMITH SENDS FLOWERS 


In celebration of the opening of th 
new Newark District 3 office of the Pn: 
dential in the Chamber of Commerce 
Building a floral piece was presented the 
manager, Louis J. Illis. The office was 
at 17 William Street the last ten year 
The floral piece was presented by L.( 
Smith, for thirty-six years an agent with 
the Prudential. Sixty-five agents, eight 
assistant managers and five clerks at: 
tended the celebration. 





GERMAN CO.’S GAIN 

The German life insurance companie 
belonging to the Union of Private Lite 
Underwriters wrote in October 331,74 
new policies for RM _ 203,250,504 a 
against last year RM 193,092,475 for thi 
same month. Ordinary is 26,341 policie 
with RM _ 95,759,246, Industrial 162,8% 
policies with RM _ 42,408,388 while th 
balance is group insurance. 





ABRAM B. BROWN HONORED 


Abram B. Brown, a director of th 
Edward A. Woods Co., Equitable So 
ciety, Pittsburgh, was paid tribute 1 
cently for his accomplishments during 
twenty-five years with the compat) 
Starting with $12,000 paid business = 
1910 Mr. Brown later qualified time at 
again for the Million-Dollar Club. Sine 
his first application he has paid for $l; 
802,207 on 1,714 lives. 





WAS AUSTRALIAN MANAGER 


William B. Robinson, Toronto agent) 
supervisor of the Mutual Life & Git 





zens’ Assurance Co., Ltd., of Australi 
died a few days ago. After serving wl! 
the company in Australia and New Zé 
land Mr. Robinson came to Canada 


it in 1913. 





OHIO STATE LIFE GAINS 
In November the Ohio State Life ® 
corded gains in examined and _ iss 
business, renewal premiums and _ inst! 
ance in force. Paid-for business W 
even with November, 1934. 


DAY ST. LOUIS SPEAKER 
Carroll C. Day, Oklahoma _ gene 
agent for the Pacific Mutual, addres 
St. Louis Life Underwriters Associatl 
recently. 
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4 po 
le nerd ment is sought thereby,” and enabling 
H the Life § ihe court to make binding declarations 
ew York ff of right, whether consequential relief was 
the Music or could be claimed or not. — 
first write A bill modeled on the English rule was 
In the introduced in each Congress from 1919 
ME out off ytil it passed into a law last year. Dicta 
@ need toff of the United States Supreme Court ap- 
Sales idea yarently throwing doubt upon the con- 
Prospect; sjitutionality of such a statute seem to 
have delayed the passage of the act. But 
idea. Hef in 1933 the court upheld the declaratory 
‘ver leaves judgment “so long as the case retains 
S he Sug-f| the essentials of an adversary proceed- 
for Jany. ing, involving a real, not a hypothetical 
n idea, in. controversy which is finally determined 
dend sale by the judgment below.” Nashville, etc., 
loan, sal-f K. Co. v. Wallace, 288 U. S. 249, 264. 
ome, busi-f In the meantime, thirty-four states 
exemption§ have at various times adopted declara- 
tory judgment acts. These states are 
fold, ac. Arizona, California, Colorado, Connecti- 
the agen cut, Florida, Hawaii (territory), Idaho, 
icome fol Indiana, Kansas, Kentucky, Massachu- 
| to mee setts, Michigan, Minnesota, Nebraska, 
record off Nevada, New Hampshire, New Jersey, 
ist Organ-# New York, North Carolina, North Da- 
organized kota, Ohio, Oregon, Pennsylvania, Phil- 
Dut work§ ippines (territory), Puerto Rico (terri- 
hillips alf tory), Rhode Island, South Carolina, 
00k conf South Dakota, Tennessee, Utah, Ver- 
is policy.§ mont, Virginia, Wisconsin and Wyoming. 
ource for More than 1,200 cases have been de- 
Iders arf cided under these statutes, covering near- 
et-up. Hef ly every phase of human activity. 
S a half The remaining states will no doubt 
f selling speedily follow the example of Congress 
t mentdf and pass similar acts. And the use of the 
declaratory judgment in the Federal 
courts is certain to make its use more 
‘RS widespread in the state courts. 
: ot ltt Text of Federal Declaratory 
Tu 
ommerce Judgments Act of 1934 
nted thf By Act of Congress of June 14, 1934, 
fice wal C512, the Judicial Code was amended 
Nn years by the addition of a new section, 274 
by L. ¢ D. providing : 
ent wit “(1) In cases of actual controversy 
ts, eight the courts of the United States shall 
erks af have power upon petition, declaration, 
complaint, or other appropriate plead- 
ings, to declare rights and other legal 
relations of any interested party peti- 
mpanief tioning for such declaration, whether or 
ate Lit’ not further relief is or could be prayed, 
3317 and such declaration shall have the torce 
504 ag and effect of a final judgment or decree 
for th and be reviewable as such. 
police “(2) Further relief based on a declar- 
162 atory judgment or decree may be granted 
ile th Whenever necessary or proper. The ap- 
plication shall be by petition to a court 
having jurisdiction to grant the relief. 
2ED If the application be decreed sufficient, 
the court shall, on reasonable notice, re- 
of th quire any adverse party, whose rights 
le So have been adjudicated by the declaration, 
ute fH to show cause why further relief should 
duringf not be granted forthwith. 
mpat) “(3) When a declaration of rights or 
less MR the granting of further relief based 
ne aM thereon shali involve the determination 
Since of issues of fact triable by a jury, such 
or SE issues may be submitted to a jury in the 
form of interrogatories, with proper in- 
structions by the court, whether a gen- 
ER eral verdict be required or not.” 
agente The act was amended August 30, 1935, 
, Citi® by the addition, after the words “actual 
stralia@ Controversy” in par. (1) of the words 
g wil “except with respect to Federal taxes.” 
v Zed Uniform Declaratory Judgments Act 
da { The Uniform Declaratory Judgments 
Act, which has been adopted by at least 
fourteen states, is somewhat longer than 
5 the Federal act, containing sixteen sec- 
3 tions. The general power given to the 
‘cout state courts within their respective juris- 
call dictions is “to declare rights, status, and 
ie? other legal relations whether or not fur- 





ther relief is claimed. * * * The declara- 
tion may be either affirmative or nega- 
tive in effect.” Section 1. 












A specific enumeration follows, sections 
2. 3 and 4, which, however (section 5), 
does not limit or restrict the exercise of 
the general powers conferred in section 
” By section 2 it is provided that “any 
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person interested under a deed, will, writ- 
ten contract, or other writings constitut- 
ing a contract, or whose rights, status, or 
other legal relations are affected by a 
statute, municipal ordinance, contract or 
franchise, may have determined any ques- 
tion of construction or validity arising 
under the instrument, statute, ordinance, 
contract or franchise and obtain a dec- 
laration of rights, status or other legai 
relations thereunder.” By section 4 the 
administrators or beneficiaries of any es- 
tate or trust may have determined any 
question arising in the administration 
thereof, including questions of construc- 
tion of wills and other writings. By sec- 
tion 3a contract may be construed before 
or after breach thereof. 


Section 6 provides that the court may 
refuse to enter a declaratory judgment 
where it would not terminate the uncer- 
tainty or controversy giving rise to the 
proceeding. Section 8 provides for fur- 
ther relief when necessary or proper. In 
section 9 provision is made for jury trial 
where the proceeding involves the de- 
termination of an issue of fact. 

“All persons shall be made parties who 





have or claim any interest which would 
be affected by the declaration, and no 
declaration shall prejudice the rights of 
persons not parties to the proceeding.” 
Section 11. Nearly all the state statutes 
contain such a provision. 
New York State Act 

The New York Declaratory Judgment 
Act, section 473 of the Civil Practice Act, 
provides that: “The supreme court shall 
have power in any action or proceeding 
to declare rights and other legal rela- 
tions on request for such declaration, 
whether or not further relief is or could 
be claimed, and such declaration shall 
have the force of a final judgment. Such 
provisions shall be made by rules as may 
be necessary and proper to carry into 
effect the provisions of this section.” 

The Federal Statute 

The Federal statute contains no new 
principle, but merely extends the declara- 
tory relief to cases where the parties and 
the subject matter are within the juris- 
diction of the Federal courts. The same 
may be said of the state statutes. The 
reason why such acts were not adopted 
long ago is probably, that the principle 
of the action is no new thing in Amer- 
ican and English law. Deeds and wills 
and statutes have for many years been 
construed, titles to property established, 
legal family relationships resolved in ac- 
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tions which require and frequently admit 
of no execution or other mode of en- 
forcement. 

Professor Borchard thinks that: “The 
greatest usefulness of the declaratory 
judgment in the Federal jurisdiction wil! 
probably lie in the field of constitutional 
and administrative law, in the testing 
of the statutory and administrative pow- 
ers of officials under Federal and state 
legislation, in so far as original Federal 
jurisdiction still extends to such control 
over state action, “and in this field it may 
to some extent supersede the remedy of 
injunction. Article in Virginia Law Re- 
view, November, 1934. 

He concludes that: “One thing seems 
to be quite clear from the express lan- 
guage of both the Federal and the uni- 
form act, that declaratory judgments may 
not be refused merely because another 
remedy is available, as in equity cases, 
notwithstanding decisions to the contrary 
in Pennsylvania, New York and Michi- 
gan. The court may, of course, exercise 
its discretion by denying the judgment 
if it would be without purpose or effect. 
That may be done in any case on the 
c¢round that it is a moot or hypothetical 
case.” 

Cases Under the Federal Act 

Discussing the jurisdiction of the Fed- 


(Continued on Page 30) 
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PITTSFIELD ’ 
MASSACHUSETTS 


INVESTMENT OR 
PROTECTION — WHICH? 


FOR INVESTMENT—A NEW RETIREMENT INCOME PLAN—SECURITY 





FOR YOUR DEPENDENTS OR FOR YOURSELF, OLD AGE INDEPEND- 
ENCE. RATES FOR MALE AND FEMALE BUYERS. 


FOR PROTECTION—TERM INSURANCE—1-2-3-4-5 YEAR AUTOMATIC 
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THE LIFE OF BROKER 
When A. B. Stewart, 
Underwriters’ 
a talk in London this month tell- 


chairman of 
Lloyd's Association, de- 
livered 
ing his experiences, his observations and 
his advice and talking before an audience 
consisting of some of the leading brokers 
of London, the that 
not such an entertaining discussian had 
Instead of the 


general belief was 


been heard in years. 
usual technical, sometimes prosy, re- 
marks heard on such occasions Chair- 


man Stewart handled the subject in a 
giving many humorous twists 
and numerous anec- 


light vein, 
to his experiences 
dotes about insurance salesmanship. 

In telling of the tribulations of a brok- 
er at Lloyd’s he cited these as examples: 


The broker has to find his client—no 
easy job in these days. He writes and 
receives endless letters about the propo- 
sition. He then has to frame up a slip 
and spend many weary hours walking 
round the market trying to get an un- 
derwriter to quote. Then he has to sub- 
mit the quotation to his client—more 


correspondence both ways, and after 
endless haggling he is instructed to place 
the business. He then spends more 


weary hours taking the slip from under- 
writer to underwriter getting it complet- 
ed. He then discovers that one of his 
competitors offers to do it for 6d. less, 
so he has to place it all over again. Then 
he has to send the cover note to his 
client and prepare the policy; get it 
passed at the signing bureau (no easy 
job)—make numerous entries in his 
ledgers, send the debit note to his client 
to get the money and then send him the 
policy. Subsequently he has to divide up 
the money among the various underwrit- 
ers, and more correspondence ensues if 
there is a claim. 
risk of getting kicked and 
deputy, un- 
clerk, bureau 
Altogether, [ 
fairly consider- 


He runs the 
abused by every underwriter, 
derwriter’s clerk, claims 
clerk and many others 
think you will agree, a 
able piece of work. 

Now what has the 
In a short thirty 


underwriter to do? 
seconds’ interval be- 
tween discussing test match scores or 
telling funny stories he just has to dip 
his pen in the ink and write the risk. 
During the talk Chair- 
man Stewart took up the pertinent ques- 
tion of the general education of a young 


course of his 


man aiming to hecome a successful in- 
surance broker. Along that line he told 
his own estimate of what a broker should 
know to become qualified, saying in part: 

First of all as regards choosing my 
parents. I should not choose extremely 
rich ones, because while there are very 
successful brokers \ ho have come from 
rich parents, the chances are that I 
should be tempted not to go into a hard- 


working profession like broking, but 
something of the nature of cavalry ofh- 
cer, or I might even descend so low as 
to become an underwriter. On the other 
hand, I should want them to be suffi- 
ciently well off to ensure that I had a 
good education. 

As regards education, I should want 
it to be a liberal one—and whether class- 
ical or modern would not matter in the 

early stages, provided the mathematics 
did not suffer. In any case, I should 
hope to have a bed i. Meno: brain be- 
cause of the importance of a keen sense 
of proportion and values. I am not sure 
that I should want to continue my schoo! 
education for long after matriculating— 
I know that is controversial, but that I 
cannot help. I should prefer to spend 
the time in having, say, a year in France 
and Germany. The knowledge of the 
languages and the understanding of the 
continental point of view would, I think, 
be invaluable, especially as in the future 
the development of the aeroplane is go- 
ing to bring us much nearer to each 
other, and also because I anticipate that 
eventually the present restrictions and 
barriers to trade between the various 
countries will be decreased or removed. 

I should then have to consider the sort 
of firm in which to start. I should hope 
to be able to start either in a small firm 
or in one of those enlightened big firms 
which give their juniors a chance by let- 
ting them have experience in more than 
one department. I should thereby get 
such a wide experience that I should be 
fitted either to help to create a bigger 
business out of the small one or to help 
to carry on with success in the big one. 

During these early years it is essentiai 
that one should obtain a good knowledge 
of the business, theoretical as well as 
practical. To get this theoretical knowl- 
edge I should attend a series of lectures 
and classes such as those run under the 
auspices of this corporation. I should 
go all out to get through the elementary 
part of the course as quickly as possible. 
I am not sure, however, that at this 
early stage I should carry on year in 
and year out until I had got through the 
whole of the advanced part of the course. 
I am inclined to think that to have a 
break of a session or two and to spend 
that time at some other activity would 
not be a bad idea. Then I would return 
to take the more advanced work when I 
had had a little more experience on the 
practical side, because I think I should 
be able to understand what I was learn- 
ing better and would be able to remem- 
ber it better seeing that I should be ap- 
plying that knowledge during my daily 
work. 


Henry E. Belden, associate manager. 
Los Angeles agency, Union Central, and 
chairman of the forum of the local asso- 
ciation of life underwriters, gave a duck 
dinner December 16 at his home i in Pasa- 
dena for the officers and directors of the 
association. 
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The Human Side of Insurance 
L. G. Saunders, general agent, Penn ion 
Mutual, 26 Court Street, Brooklyn, gave 


a novel Christmas party on Tuesday, the 
cuests of honor being the fourteen smali 
children of agents in the Saunders or- 
ganization. In the office was a Christ- 
mas tree and under it presents for the 
guests. Among grown-ups attending the 
party were Dr. E. F. Kerby, medical ref- 
eree, and Matthew Gallagher, cashier at 
the 30 Church Street office of the Penn 
Mutual. When Mr. Saunders entered 
life insurance in 1919 with the Provident 
Mutual in New York he was one of the 
best known figures in the world of 
sports. At Columbia he played baseball 





SAUNDERS 


i G. 


with “Eddie” Collins; he coached foot- 
ball at Stevens Institute, and he won the 
open championship in the fly-casting 
tournaments of 1911 and 1912 at Madi- 
son Square Garden. For some years he 
has officiated as a reteree at football 
games in many parts of the country. 
Following his early life insurance ex- 
perience in New York he became super- 
visor with the Penn Mutual in San Fran- 
cisco. In 1928 he joined the John A. 
Stevenson agency of Philadelphia as a 
supervisor. He came to Brooklyn in the 
summer of 1933 to run the agency at 26 
Court Street. 
* 2 2 


Frederick B. Campbell, well known 
New York insurance attorney, fainted in 
the Supreme Court at Washington while 
appearing as attorney for the Moscow 
Fire Insurance Co. during arguments in 
a series of cases involving assets of Rus- 
Sian corporations on deposit in the 
United States. Last year he challenged 
the constitutionality of President Roose- 
velt’s gold-hoarding regulations. At that 
time he sued to force the Chase National 
Bank of New York to surrender twenty- 
seven bars of gold worth $200,000. He 
was indicted for failure to report pos- 
session of the gold and for retaining it. 

* * x 


James A. Fulton, president of the 
Home Life of New York, is an author of 
an article in the December 21 issue 
Magazine of Wall Street called “Life 
Insurance Looks Ahead.” He discusses 
how insurance has come through the de- 
pression and what will be the effect of 
social program and low interest rates on 
the insurance future. 


* * * 


J. E. Main of the Commercial Stand- 
ard and Employers Casualty was elected 
president of the Insurance Accountants 
Association of Los Angeles for the en- 
suing year at the annual banquet of the 
organization on Friday evening of last 
week. He succeeds Robert Armstrong 
of Swett & Crawford. 











H. H. 


ARMSTRONG 


H. H. Armstrong, vice-president of the 
Travelers, in charge of life insurance 
production, has returned from a six 
weeks’ trip to the Pacific Coast. He 
iound conditions improving. 


* * * 


Thomas Holden, Jr., onc of the attor- 
neys of the Liquidation Bureau of the 
New York State Insurance Department, 
was pathfinder and timekeeper in a walk 
Sunday of James King Hand Walking 
Club, founded forty-two years ago, the 
occasion being its pre-Christmas hike 
The journey was from Chappaqua station 
of the Harlem Railroad over the snow- 
covered hills of Briarcliff. During the 
hike the record of the club was broken 

x * * 


George Blumenthal, one of the direc- 
tors of the Continental Insurance Co 
and one of New York’s leading philan- 
thropists and art patrons, and Mrs. Mary 
Clews, widow of James B. Clews, were 
married a few days ago. Mr. Blumen- 
thal is president of the Metropolitan 
Museum of Art. He retired some years 
ago from Lazard Freres where he was 
a senior partner, after forty-three years 
in American banking. Among his phil- 
anthropies were gifts of a million francs 
to the Sorbonne and funds for a special 
pavilion at Hospital des Enfants Mala- 
dies in Paris. His gifts to Mt. Sinai 
Hospital have been estimated as at least 
$1,000,000. 

* * * 

S. T. Whatley, vice-president of the 
Aetna Life, and Mrs. Whatley sent out 
as a Christmas card what many people 
regard as the most attractive of the hol- 
iday greetings. The cover is a modern- 
istic embossed design of the Virgin Mary 
on a silver background set in an ultra- 
marine blue border. 

* * * 

Edna Kaufmann, one of the leading 
women agents in Chicago and associated 
with Stumes & Loeb, Penn Mutual Life, 
1 La Salle Street, has been made chair- 
man of the women’s division of the Chi- 
cago Life Underwriters Association. 
Luncheon-meetings of that division are 
attended by a hundred or more women 
and addressed by feminine leaders. 
Meetings are open to all insurance wom 
en, whether members of the association 
or not. Companionship, good fellowship 
and helpful suggestions prevail. 


* * * 
Sidney Selig, a leading producer of the 
William H. Kee agency, Mut! Lite oi 
New York in Brooklyn, sailed last week 
on the Iroquois for Miami, 
will spend several weeks. 


where he 
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279 Insurers Operating Over 100 
Years Listed by N. Y. 
Insurance Society 


The Insurance Society of New York 
has just published a list of 279 insur- 
ers, all of which are now 100 years old 
or over, in the December issue of the 
News Letter. While the Society states 
that is not a complete list, nevertheless 
it undoubtedly contains a large majority 
of the centenarians still doing business. 
First place goes to the Hamburger Feuer- 
kasse, founded in 1676. London Lloyd’s, 
started as a coffee-house, bears the date 
1688. Another German insurer, the 
Schleswig-Holsteinische Adelige Brand- 
gilde of Kiel, is the third oldest active 
insurer, having been organized in 1691. 
Then comes the Sun, 1710; Union As- 
surance, 1714; Westminster Fire Office, 
1717; Stadtische Feuer-Sozietat von Ber- 
lin, 1718; Pommersche Feuersozietat of 
Stettin, 1719, and the London Assurance, 
Royal Exchange and a Dutch company, 
1720. For the next forty years there ap- 
pears the names of thirteen German, one 
Danish, one Swedish and two American 
insurers, the last named being the Phila- 
delphia Contributionship, started in 1752, 
and the Presbyterian Ministers’ Fund of 
Philadelphia, organized in 1759. 

* te ok 
Echo of the Morro Castle 

Stanley Walker writes about the freak 
side of America in his new book, “Mrs. 
Astor’s Horse.” 

One of the best chapters deals with the 
American craze for collecting bizarre 
things and plays up the ghoul worship 
side of the U. S. public. This chanter 
is devoted to the spectacle Asbury Park 
sight-seers made of themselves when 
the burning wreck of the steamship Mor- 
ro Castle (September, 1934) broke loose 
from the cutter which was towing her 
and wallowed to a shallow berth less 
than forty yards from the Asbury Park 
convention. hall. The regular Saturday 
night dance in the hall was taking place. 
The next day, Sunday, crowds estimated 
as high as 250,000 flocked to Asbury Park 
to see the burning ship. They kept com- 
ing for days. 

Soon the officials of Asbury Park real- 
ized they had stumbled on pay dirt and 
part of the beach was roped off and 
announcement was made that entrance 
into the convention hall could be had for 
a quarter, and a good exclusive view of 
the wreck could be obtained. More than 
15,000 paid admission in one day. Con- 
tinuing, Mr. Walker said: 

“The crowd also witnessed a fine row. 
Frank B. Conover, local correspondent 
of the New York Board of Fire Under- 
writers, tried to take charge of the hulk. 
Carl Bischoff, city manager of Asbury 
Park and a noted business booster, de- 
cided that he was entitled to take com- 
mand of the vessel, as well as of the 
salvaging process. He wanted to be the 
first to go aboard. Soon he was threat- 
ening Conover with arrest for disorderly 
conduct, attempted unlawful entry and 
insubordination. 

“This was too much for Conover. He 
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called out the Coast Guard and Bischoff 


was left ashore. Bischoff waited to be 
invited over to the vessel, and an hour or 
so later Conover relented and sent word 
to Bischoff that he could come aboard, 
provided he wrote a little note saying he 
was sorry he had threatened the under- 
writer with arrest. 

“Bischoff complied and _ triumphantly 
mounted the breeches buoy and rode out 
to the wreck, where he directed firemen 
for an hour. On returning to the shore 
he told reporters, asking about bodies: ‘I 
can’t make any comment on that. I 
promised Mr. Conover.’ Then he gave 
a detailed statement of everything he had 
seen, even down to the vanity cases on 
the ship’s rail. An hour later Bischoff 
wrote a signed story for the Associated 
Press. A little later, perspiring and in 
his shirt sleeves, he sat down at a micro- 
phone to broadcast his impressions of 
the interior of the Morro Castle on a 
nation-wide hookup. To his chagrin the 
local station was unable to transmit the 
speech to New York and the broadcast 
was a fizzle.” 

Continuing, Mr. Walker said: 

“On Monday afternoon the City Coun- 
cil of Asbury Park by a vote of three 
to one decided to take over the Morro 
Castle as a permanent tourist attraction, 
and, as soon as she had cooled off suffi- 
ciently, to charge admission to the hulk 
itself. A bill was passed to appoint a 
Jersey City man as city solicitor at $4,000 
a year to press Asbury Park’s claim to 
the wreck. The City Council was jubi- 
lant; some one suggested that City Man- 
ager Bischoff ride out to the hulk and 
seize it in the name of the city. This 
gesture was abandoned because no one 
could find a city flag to plant on the ship. 
They disclosed to the press that the ship- 
claiming project was ‘just a happy addi- 
tion to a great city improvement plan.’ 
One councilman explained that with such 
an attraction as the Morro Castle. As- 
bury Park should be able to ‘put Atlantic 
City off the map.’ 

“After some more farcical incidents the 
city fathers got fed un with criticism and, 
with the Chamber of Commerce, got pan- 
icky and ‘begged the salvagers to take 
the nasty thing away.’ But th- perverre 
ship remained stuck in the sands for 
many months. It was not until one morn- 
ing in March, 1935, that the salvage tugs 
gently nosed the old hulk into deen 
water and started her on her last voyage 
to New York and the scrap heap.” 

kK * ok 


Dr. Alfred Manes Leading Insurance 
Educational Movement in 
South America 


Insurance education is being promoted 
actively in South America at the pres- 
ent time under the direction of Dr. Al- 
fred Manes, prominent German educator 
and author who was the pioneer in in- 
surance lecturing at the Berlin Univer- 
sity of Commerce. From 1902 until 1933 
he was the leader in jnsurance educa- 
tional work in Germany, occupying a 
position in the business in many ways 


similar to that held here by Edward R. 
Hardy. 

Last year Dr. Manes lectured with con- 
siderable success at the universities in 
Buenos Aires and Rio de Janeiro and 
also at the State University of Santiago 
de Chile. The university of the Brazilian 
State of Sao Paulo has invited him as 
“guest professor” to lecture there in 1936. 

Dr. Manes has also promoted the new- 
ly formed Argentine Association of Stud- 
ies of Insurance, copied after the German 
Association of Insurance Science. He 
intends also to organize similar associa- 
tions in Brazil and Chile and ultimately 
te have a union of Latin American insti- 
tutions to promote the study of insur- 
ance. The program contemplates, like- 
wise, the publication of a Latin American 
Review of Insurance and foundation of 
an insurance library. Dr. Manes has 
been nominated as the first honorary 
member of the Buenos Aires University 
Insurance Institute and is an honorary 
member of the American Association of 
University Teachers of Insurance which 
is holding its annual meeting in New 
York City today. 


* * * 
Templeman Father and Son 


F. Leroy Templeman, accident and 
health manager of the Maryland Casu- 
alty at its home office, one of the pio- 
neers in the disability field, had the en- 
joyable experience at the recent Christ- 
mas party of the Accident & Health 
Club of New York of introducing his 
son, Clinton L., to some of the other 
home officials attending. Young Mr. 
Templeman is also with the Maryland 
Casualty stationed at its Newark, N. J., 
branch office. Following in his father’s 
footsteps he is doing both underwriting 
and special agency work at this time. 
He has been with the Maryland for the 
past eight years and started in the home 
office after his graduation from Johns 
Hopkins University. The elder Temple- 
inan is a member of the governing com- 
mittee of the Bureau of Personal Acci- 
dent & Health Underwriters, and was its 
chairman a few years ago. He is also 
treasurer of the International Claim As- 
sociation. 

x o* Ox 
Nine Insurance Companies Among 
1935 Direct Mail Leaders 

To be judged among the fifty direct 
mail leaders of 1935 in the United States 
was the distinction which went to nine 
insurance companies and their prize- 
winning campaigns are now a part of 
the traveling exhibition of the Direct 
Mail Advertising Association, Inc. The 
companies are the Acacia Mutual Life, 
Boston Insurance Co., Old Colony In- 
surance Co., Camden Fire, Connecticut 
Mutual Life, Great Southern Life of 
Houston, Hardware Mutual Casualty, 
Provident Mutual Life and United States 
F. & G. 

I have obtained from the D.M.A.A. a 
few details about the particular campaign 
in each case, by whom it was prepared, 
and why it was selected by the judges. 
They say: 

Acacia Mutual, T. M. Rodlum, adver- 
tising manager: For the fourth year and 
the third in succession, Acacia Mutual 
has won place among the fifty leaders. 
Here is a five-section campaign which 
resulted in sales or reinstatement of $33,- 
(00,000 worth of life insurance. The 
pieces are in typical Acacia intra-com- 
pany style. 

Boston and Old Colony insurance com- 
panies, Ray C. Dreher, advertising and 
sales promotion manager: Eight mailing 
pieces were done in distinctly modern 
manner. Used to promote new agency 
representation for fire, automobile and 
marine insurance and to bring coupons 
from prospective agents. These pieces 
were sent to a hand-picked list of 2,750 
prospective agents. The cost per coupon 
return was approximately $1.43, and ex- 
pressed in terms of new agents appointed 
it was approximately $9.53. 

Camden Fire, Clarke Smitheman, pro- 
duction manager: This campaign got the 
agent out actively soliciting business and 


provided him with effective selling ma- 
terial. On a test seventy-six agents, who 
used the complete campaign, sold 729 
policies with $13,000 premiums. Seventy- 
seven agents who started but did not fin- 
ish, only sold ninety-three policies with 
$761 premiums. 

Connecticut Mutual Life, Kenilworth 
H. Mathus, supervisor of publications: 
A twelve-month prospecting program in 
which patented blotters and folders were 
used proved to be the most successful 
prospecting device this company has used 
to date. 

Great Southern Life, L. S. Adams, ex- 
ccutive vice-president: A “twin sales- 
man” campaign designed to help agents 
sell more life insurance by providing 
mailings to pave the way for calls; by 
providing booklets from which to talk, 
and by organizing or scheduling the 
salesman’s time. A total of 1,181 pros- 
pects were secured from 3,683 names 
worked. 

Hardware Mutual Casualty, Paul G. 
Parkinson, advertising manager: This 
company uses direct mail entirely to sup- 
port 450 sales representatives operating 
throughout the country, and sent out this 
year more than two million pieces. 

Provident Mutual Life, Nelson A. 
White, advertising manager: A_ short 
campaign of novel four-page letters with 
a dramatic picture on the first page and 
a letter on the third. Letters were mailed 
for the agents and they are designed 
to stimulate them to greater activity, to 
encourage them to renew their prospect- 
ing and to pave the way for interviews 
and sales. 

United States F. & G., C. J. Fitzpat- 
rick, vice-president and secretary: This 
campaign is a new angle for direct mail. 
It was a convention by mail lasting for 
eleven months with a mailing series com- 
prising twenty-six pieces. It was intend- 
ed to weld the agents closer to the com- 
pany and to make them realize the com- 
pany was interested in helping them get 
more business. 

7 = 


Three New British Directorial 
Appointments 

Three well-known British insurance 
men have recently accepted board ap- 
pointments in London. Lord Mam- 
head has been appointed a director 
of the head office board of the General 
Accident Fire & Life. W. T. Maudsley, 
general manager of the Yorkshire, has 
been elected to the board of the Rein- 
surance Corporation. Hugh R. Granger, 
managing director of Ross T. Smyth & 
Co., has been appointed a director of 
the London board of the Royal. 

* * * 


Godwin Was Millionaire 

The late John Godwin, underwriting 
member of Lloyd’s and a director of 
Leslie & Godwin, Ltd., insurance brok- 
ers; also, director of the World Auxiliary 
Insurance Corporation and World Ma- 
rine & General Insurance Co., left an 
estate of more than $3,000,000 net, the 
estate duty being more than $1,000,000. 
He left $5,000 to Lloyd’s Benevolent 
Fund. 

* * * 


Pybus Leaves Estate Residue to 
Assist Working Youths 


Sir John Pybus, late chairman of the 
Phoenix Assurance Co., has by his will 
left the residue of his estate to trustees 
for the purposes of assisting the educa- 
tion and advancement in life of boys or 
young men of the artisan class, under 
twenty-five years of age, belonging to 
the cities of Hull and Bradford. 

Sir John, who was a native of Hull, 
took an interest in youth of the working 
class who endeavored to improve their 
position in life by continuing their stud- 
ies. He himself served as an apprentice 
at a Hull engineering works and rose to 
be Minister of Transport and an indus- 
trial leader. He left estate of the gross 
value of £92,026, with net personalty 
£88,110. ‘ 
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Eye-Glass Insurance 
Offered in England 


BY EAGLE, STAR & B. D. INS. CO. 





Individual Policies and Group Policies to 
Optical Dealers to Be Sold; Pre- 


mium Rates Quoted 





A plan for insuring eye-glasses against 
risk of breakage has just been announced 
in London by the Eagle, Star & British 
Dominions. The United States branch 
of the company, however, is not as yet 
offering this form of insurance for sale 
in this country. 

The premium for spectacles on _ poli- 
cies issued to individuals is to be 5s 
($1.25) on the first pair, 4s ($1.00) on 
the second pair, and 3s 6d (about 87 
cents) on each subsequent pair. Where 
group policies are issued to opticians 
special rates are to be quoted, based on 
the probable amount of annual business. 
The rates cover eye-glasses to a value 
not exceeding £5 ($25), and the insur- 
ance is to continue in force anywhere 
in the world. For other optical instru- 
ments the rates extend from 5s on an 
invoice value of £12 10s ($52.50) to £1 for 
an invoice value of £50 for cover any- 
where in the United Kingdom. For 
world-wide cover there is a surcharge 
of 50%. 

Company Sees Many Prospects 

Commenting on the plan, the company 
says: 

“All physicians, opticians, and educa- 
tion authorities know that a large part 
of the population is in serious need of 
eye-glasses, but is deterred from ob- 
taining them by financial reasons. Fur- 
ther, many people who break or lose 
their glasses put off replacing them for 
weeks for the same reasons, thereby en- 
dangering their personal health and 
safety. 

“From the optician’s point of view the 
new policy is perhaps most attractive in 
that, apart from insuring prompt pay- 
ment for work done, it will tend to bind 
customers to the particular optician, who 
includes the insurance cover with the 
spectacles or other goods he sells. The 
policy itself is drawn in simple and non- 
technical language, and will be issued to 
the customer by the optician simultane- 
ously with the delivery of the eye-glasses 
or other goods.” 

There is at the present time little if 
any of this insurance sold in the United 
States. Some years ago a number of 
marine offices experimented with the 
coverage but the experience was so bad 
that the underwriters soon dropped this 
side-line. The present move by the 
Eagle, Star & British Dominions will be 
watched with interest. 





AGENT GETS 50 YEAR MEDAL 


David Paul Miller of D. P. Miller & 
Co., Carlisle, Pa., has received a gold 
medal from the Home of New York as 
a reward for his fifty years continuous 
service as a local agent of the company. 
Mr. Miller was entertained at “The 
Home” office at which time he was pre- 
sented with his medal by President Wil- 
fred Kurth. 





W. E. HARRINGTON HONORED 
W. Ewgene Harrington, prominent 
agent of Atlanta, Ga., and former presi- 
dent of the National Association of In- 


surance Agents, has been elected presi- 
dent of the Atlanta Chamber of Com- 
merce. 
IN NEW OFFICES 
The Underwriters’ Laboratories has 


moved its New York office and testing 
station from 109 Leonard Street to the 
Butterick Building, 161 Sixth Avenue. 


PIEDMONT CAPITAL INCREASED 





Subsidiary of Aetna (Fire) Now Has 
Capital of $1,000,000; Was Formerly 
$500,000 
Directors of the Piedmont Fire, a 
member of the Aetna (Fire) group, last 
Friday voted to increase the capital to 
$1,000,000 from the present figure of 
$500,000. President W. Ross McCain says 
that it is the plan of the Aetna group 
to provide each of the subsidiary compa- 
nies with an adequate capital structure. 
The new capital consists of 50,000 shares 
at $10 par value each. These have all 
been purchased by the Mayflower Securi- 
ties Co., holding company of the group. 
The Piedmont, which has its home office 
at Charlotte, N. C., and has been oper- 
ating since 1895. Control was purchased 
by the Aetna in 1930. In April of this 
year the capital was increased from $200,- 
000 to $500,000. The company operates 
in fourteen states, including New York, 
Massachusetts, Michigan and _ TIlinois. 


Assets of Two Affiliates 


Of Phoenix, Conn., Increased 

Assets of two affiliates of the Phoe- 
nix of Hartford have been increased. To 
the capital of the Central States Fire 
of Wichita, Kan., has been added $200,- 
000, making the total now $1,000,000, and 
the surplus has been increased approxi- 
mately $600,000. Surplus of the Minne- 
apolis Fire & Marine has been increased 
by the addition of $800,000, making a 
total surplus now of $1,000,000. This 
was accomplished through the transfer 
ef funds. 


INSPECTION BUREAU MEETS 


Members of the governing committe: 
of the Eastern Underwriters Inspection 
Bureau were elected at the annual meet- 
ing of the bureau last week in New York. 
The following were elected to the gov- 
erning committee: Guy E. Beardsley, 
vice-president, Aetna (Fire); Logan J. 
Borland, secretary, Great American; 
Charles C. Hannah, manager, Eastern 
department, Fireman’s Fund; F. C. Hat- 
field, vice-president, Seer’ of Hart- 
ford; C. W. Johnson, assistant secretary, 
Insurance Co. of North America; C. W. 
Pierce, vice-president, Continental, and 
O. E. Schaefer, president, Westchester 
Fire. 





PARIS FIRM GOES UNDER 

The Paris brokerage firm of Haas 
sros. according to La Semaine, has been 
declared bankrupt. The firm has a share 
capital of 3 million French francs and 
operates as broker in all branches of in- 
surance and reinsurance besides repre- 
senting a number of domestic and for- 
eign insurance companies. Companies 
which they have founded themselves are 
said to be involved and the members of 
the firm are in custody. 
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“Not Everybody 
GIVES at Christmas" 


is the headline of the Alliance national advertising for 


Illustrating the theft of a pearl necklace, the adver- 
tising points out the hazards to which valuable gifts 
are exposed, and explains the value of dependable 
protection—telling the reader to "Ask the Alliance 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 








CRUM & FORSTER DIVIDENDS 

A special as well as the regular divi- 
dend has been declared by Crum & For- 
ster, Inc., upon both its common and 
preferred stock series. A special divi- 
dend of twenty cents a share was de- 
clared on the preferred stock, payable 
December 20, while the regular quarterly 
dividend on the common stock of twenty 
cents and five cents extra will be payable 
January 15. 





39 STATES HAVE ARSON LAW 

Thirty-nine states have now adopted 
the model arson law or its equivalent, 
which is supported by the National Fire 
Protection Association and the National 
3oard of Fire Underwriters. This law 
was added to the Connecticut statutes 
this year. 





N. J. DYERS MUST INSURE 

Shopkeepers in the cleaning and dye- 
ing trade in New Jersey are required 
to display conspicuously signs disclosing 
the extent of insurance protection being 
carried against loss or damage to cus- 
tomers’ goods, according to a set of 
rules adopted by the New Jersey State 
Cleaning & Dyeing Board at Trenton. 





—— 











Standard Insurance Company 
of New York 


J. A. Kersey, President 


CAPITAL . ‘ ° ° 
PREMIUM RESERVE 

OTHER LIABILITIES ‘ ° 
CONTINGENCY RESERVE ° 
NET SURPLUS . ° . ° 
TOTAL ASSETS . . ° 


Bonds & Stocks valued on New York 
at $60,688.08 in the above are 


Statement December 


Insurance _Deoemen Basis. 
P Sta 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 


C. L. Henry, Secretary 
31st, 1934 


° ° ° . $1,500,000.00 
1,351,369.36 
212,275.00 
23,282.17 
2,587,232.01 


5,674,158.54 
Securities carried 
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Ohio Bar Ass’n Considers 


New State Insurance Code 
The Ohio State Bar Association will 
again consider plans for a recodification 
or revision of the state’s insurance laws 
when it meets in Toledo January 17-18. 
Legal representatives of about 300 com- 


panies will be invited to discuss the mat- 
ter. 


AMERICA FORE DIVIDENDS 


Directors of the Continental have de- 
clared a semi-annual dividend of sixty 
cents a share and a special year-end divi- 
dend of twenty-five cents a share, both 
payable January 10 to stockholders of 
record December 31. The directors of 
the Fidelity-Phenix declared the same 
dividends for stockholders of their com- 
pany. 





OPPOSE GOV’T SUPERVISION 


As has already been reported the su- 
pervision of marine insurance by the Ger- 
man government was quite seriously un- 
der consideration in Germany recently, 
though there was serious opposition, 
which ultimately crystallized in the large 
cities, where the brokers combined and 
submitted a memorandum to the Min- 
ister of Economics setting forth their 
views on the proposed supervision. 





N. F. P. A. ANNUAL MEETING 

The 1936 annual meeting of the Na- 
tional Fire Protection Association will be 
held in Atlantic City during the, week 
of May 11. The mid-winter meeting of 
the board of directors is scheduled for 
January 19 at Atlantic City. 





MEMPHIS. AUTO FINANCE PLAN 


The Insurance Ciub of Memphis, 
Tenn., and the Memphis Insurance: Ex- 
change have completed plans with four 
banks of that city for handling loans for 
the purchase of automobiles, which will 
enable local agents and their companies 
to write the fire and theft insurance. 





| yeceml 1) 


“You d 
Mayor be 
The sp 
and he t 
saying. 
ance age 
to his thi 
—and by 
in any W 
have ano 
In all ¢ 
known F 
casions © 
signs of 
inside st 
And evel 
those in: 
I woul 
“crazy a 
“crazy a 
Cc 
There’ 
Baltimot 
making 
balancec 
ing a 
surplus 
Then 
first ele 
ment al 
he carr 
made at 
why I s 
surance 
find th 
operatic 
policy, 
ing sur 
dations 
rates. 
pen to 
first be 
1923, th 
$2.33. 
He « 
into off 
what s 
experic 
membe 
Riall, | 
d 


May 
politic: 
politic: 
politic: 
in wa 
“if yo 
politic 
gover! 
When 
morni 
ernme 
busine 
it no 

Hoy 
Once 
not I 
hasn't 
“high 
same 
eyes 
that 
is in 
Balti: 
Honc 
was 1 
ing n 

Ho 


agen 








27, 1935 


"7 





“ode 


n will 
cation 
» laws 
17-18. 
com- 
mat- 


S 

e de- 
sixty 
divi- 
both 
rs of 
°"S of 
same 
com- 


December 27, 1935 


- 


“You den’t have to be crazy to be a 
Mayor but it helps like hell.” 

The speaker is Howard W. Jackson 
and he tells you that it is his favorite 
saving. But if you think that this insur- 
ance agent who last spring was elected 
to his third term as Mayor of Baltimore 
—and by an overwhelming plurality—is 
in any way non compos mentis, then you 
have another guess coming. 

In all of the eighteen years that I have 
known Howard W. Jackson, the only oc- 
casions on which I found him giving any 
signs of insanity were when he drew to 
inside straights at Blue Goose outings. 
And even the best of poker players have 
those insane streaks at times. 

I wouldn’t say that Howard Jackson is 
“crazy as a fox.” He isn’t. He is merely 
“crazy aS a good insurance agent.” 


Gave Baltimore A Surplus 


There’s what he has done as Mayor of 
Jaltimore. And the way he did it—of 
making Baltimore known as the city of a 
balanced budget and a surplus. Of turn- 
ing a $17,500,000 municipal debt into a 
surplus of several millions in one year. 

Then the platform on which he was 
first elected Mayor—economy in govern- 
ment and efficiency in operation. How 
he carried out every single pledge he 
made and then you'll begin to understand 
why I say that he is “crazy as a good in- 
surance agent.” From start to finish you 
find the technique and the method of 
operation a real agent uses in selling a 
policy, servicing a policyholder, and mak- 
ing surveys, inspections and recommen- 
dations designed to lower the premium 
rates. Except that in this case they hap- 
pen to be taxes. When Howard Jackson 
first became Mayor, which was back in 
1923, the tax rate was $2.97. Today it is 
$2.33. 

He declares that when he first went 
into office he “knew from experience just 
what should be done.” He secured his 
experience as an insurance man — as a 
member of the firm of the agency ot 
Riall, Jackson Co. 


Always Interested in Politics 


Mayor Jackson tells you that he is a 
politician and that he is interested in 
politics. That he has always dabbled in 
politics, starting in the very lowest rung 
in ward politics. But he also tells you 
“if you are not interested in politics or 
politicians, you are not interested in your 
government. And that is your business. 
When you turn on the water in the 
morning to brush your teeth, your gov: 
ernment is working. Government is yout 
business. If you don’t take an interest in 
it no one will.” 

Howard Jackson is just “plain folks.” 
Once a friend, always a friend. He may 
not have seen you for years, but he 
hasn’t forgotten you. There is nothing 
“high hat” about him. He is still the 
same rosy-checked chap with the smiling 
eyes trying to hide behind his spectacles 
that I first met back in 1917. Today he 
is in his middle fifties but to most of 
Baltimore, he is not “the Mayor” or “His 
Honor.” He is still “Howard” just as he 
was when his dreams did not include be- 
ing mayor. 

Howard Jackson was one of the first 
agents in Baltimore to become interested 
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Baltimore’s Insurance Agent Mayor Who Balanced 


HOWARD W. JACKSON 


in the agents association and he was one 
of the first presidents of the Baltimore 
Association of Insurance Agents. He has 
always been a prime mover in raising the 
standards of the business, in helping 
agents to increase their production; in 
making insurance agents as prominent in 
their localities as insurance itself is in 
the economic life of the nation. 
How He Gets Things Done 

Financial and business leaders have 
called Howard Jackson a “miracle man.” 
He denies it. Municipalities elsewhere 
have asked him to tell them just how he 
did it. And he tells them just what he 
told me; the operation of the principles 
that “the cost of government should be 
based on the ability of the people to pay” 
and “pay as you go.” 

He takes pride in relating a visit paid 
him after his election for the third term 
by a man from Ernst & Ernst. In dis- 
cussing Baltimore’s successful reorgani- 


Many Reforms 


zation of its government on a business 
basis, this man said to Mayor Jackson: 

“Had you asked Ernst & Ernst to do 
the work for you, we would have hesi- 
tated to tackle the job. Had we done so, 
we would have been forced to charge the 
City of Baltimore between $750,000 and 
$1,000,000.” 

“And,” adds Howard Jackson in relat- 
ing this, “I saved the city that much 
money. For I had it done for nothing.” 

Howard Jackson was elected mayor for 
his first term in 1923. He did not run in 
1927. Was elected a second time in 1931 
and a third time this spring. 

His definition of executive ability is “to 
get somebody to do for you something 
that you don’t want to do yourself; that 
you don’t have time to do yourself, and 
that you don’t know how to do yourself.” 

He applied that definition in carrying 
out his campaign pledges. He appointed 
a commission on efficiency and economy. 
The talent he wanted was in the big 
business offices so he invited a group of 
big taxpayers to recommend men to draw 
up a plan of economy in government and 
efficiency in operation. He picked out 
their star men to do the job—at no cost 
to the city. He put thirteen men on the 
committee. Why? Because he believes 
thirteen to be his lucky number. There 
are thirteen letters in his name, he lived 
at 713 Broadway; the number of his in- 
surance office was 13. 

He had them in his office at City Halli 
and he told them that they had to make 
good. First, they couldn’t admit that the 
job was too big for them and secondly, 
they couldn’t go back to their bosses and 
admit that they had failed. 

Launched Retirement Plan 

He remarks that political leaders won’t 
stand for reform. But if the public wants 
it bad enough “no political leader can 
oppose economy and reorganization if the 
people want it.” 

He used his knowledge of politics to 
get the then political ieaders — “Boss 
Sonny” Mahon and Frank Kelly—back of 
his program. He visited them and he 
read them the eleven ordinances he 
wanted introduced and passed in Council. 


“ 
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Its Budget, Left A Surplus and Instituted 


As he read they kept looking at each 
other. When he finished he said: “Boss 
and Frank, not a man of yours in City 
Hall will lose his job.” “Then we’re for 
it,” they replied. 

“But in reorganizing the city govern- 
ment and putting it on a business basis,” 
Mayor Jackson told me, “I couldn’t kick 
out the old employes. We had to take 
care of them.” 

So in 1925 he appointed a commission 
to work out a retirement and pension 
plan for old city employes. Now all city 
employes have to join after six months 
in the city’s service. The first to retire 
was a man named Edwards in the. City 
Collector’s office. He was 83 years old 
and had been 53 years in the city employ 
His average salary for ten years prior 
was $],000 a year. He was pensioned at 
$1,038 a year. 

Naturally he couldn’t complete his re- 
organization work during his first term 
but he had laid the groundwork. He 
picked it up again when he went back 
into office in 1932. On July 1, 1932, Balti- 
more owed the banks $17,500,000. On July 
1, 1933, Baltimore had paid off the money, 
didn’t owe any one a nickel and had 
$12,500,000 in the bank. In 1934 it had a 
surplus of more than $2,000,000. It will 
have a surplus of more than $2,000,000 
this year. The surplus is used to lower 
the tax rate the following year. 

“In 1932,” he said, “we had a deficit 
because we over-estimated the number of 
people who could pay taxes. We didn’t 
wipe out this deficit by issuing bonds. 
Instead, we raised taxes and economized. 
In making the budget, some cities figure 
that 100% will pay their taxes. That is 
a fallacy. Last year I figured 86%.” 

From the first day he became mayor 
Howard Jackson has aimed to make 
people pay their taxes. In 1923 there was 
$13,500,000 in unpaid taxes. When he 
went out of office in 1927 the amount 
was less than $5,000,000. 

“The man who pays his taxes carries 
the man who doesn’t,” he contends. So 
with his second term in office, he pro- 
ceeded to make every man do his share’ 
He inaugurated an instalment tax pay- 
ment. He had no authority under the 
law to do so but “I didn’t figure anyone 
would take me to court for letting a man 
pay his taxes at $1 a week.” 

He started a tax savings account. Gave 
the tax-payers “deposit” books. What 
happened? “Most of them have their 
taxes already paid for 1936 on the basis 
of the 1935 rate.” 

He opposes “soak-the-rich” tax pro- 
grams. For, he points out, “you can’t do 
anything that helps the big taxpayer 
without it reaching down afd helping the 
small taxpayer as well.” 

Howard Jackson believes that the man 
who should take the leadership in reor- 
ganizing governments and in lowering 
tax rates is the mayor. Organizations 
should co-operate with him, he argues, 
“not the mayor co-operating with the 
agencies.” 

He contends that it is the duty of the 
head of any business to give his stock: 
holders a periodical report and that the 
same thing should apply to a municipal 
administrative executive. He installed an 

(Continued on Page 25) 
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John Glendening 25 
Years With Franklin 


HONORED BY HIS ASSOCIATES 





Manager of Philadelphia Office Given 
Formal Dinner and Dance by Presi- 


dent Wilfred Kurth 





John Glendening, secretary of the 
Franklin Fire, celebrated his twenty- 
fifth anniversary with the company on 


Saturday, December 21. President Wil- 
fred Kurth gave a formal dinner and 
dance on Friday night in the main ball- 
room of the Bellevue-Stratford Hotel in 
Philadelphia in celebration of the occa- 
sion. All the members of the Phila- 


JOHN 


GLENDENING 


delphia office were invited and some thir- 


ty-five officers and department heads 
from the New York office chartered a 
special car to attend the affair. In all 
there were over 200 present. Before the 
dinner a reception was held in the Clover 
Room. The ballroom where the dinner 
was held was attractively decorated with 
Christmas greens. After the dinner mu- 









sic for dancing was furnished by the 
Meyer-Davis orchestra. 

Harold V. Smith, vice-president and 
formerly in charge of the Philadelphia 
office, acted as toastmaster. He present- 
ed Mr. Glendening with the company’s 
twenty-five year silver medal in recogni- 
tion of his long service and read a testi- 
monial letter from President Kurth. 
President Kurth was then introduced 
and after a brief but effective talk pre- 
sented to Mr. Glendening on behalf of 
the directors of the company a silver 
service. After a fitting response by Sec- 
retary Glendening the rest of the eve- 
ning was devoted to dancing. 


Born in Philadelphia 


Mr. Glendening was born in Phila- 
delphia in 1894. He was educated in the 
public schools and graduated from 


Northeast Manual Training High School. 
He started working for the Franklin as 
an office boy on December 21, 1910, and 
worked his way up through various de- 
partments and was made assistant man- 
ager of the Philadelphia and suburban 
department in April, 1925; became an 
officer of the company in February, 1928, 

with the title of assistant secretary, and 
in May, 1929, succeeded Harold V. Smith 
as manager of the Philadelphia office. 
In July, 1929, he was rewarded with the 


title of secretary. 

His entire business career has been 
spent in the service of the Franklin, 
earning each successive promotion by 


diligent hard work and ready absorption 
of the business and its problems. Mr. 
Glendening is president of the Insurance 
Society of Philadelphia; treasurer of the 
Fire Insurance Patrol and on the ad- 
visory committee of the Philadelphia Di- 
vision of the Middle Department Rating 
Association. 


GEORGE K. REED DEAD 
George K. Reed, vice-president and di- 
rector of the Edwin Bird Wilson adver- 
tising agency, died Sunday at Clearwater, 
Fla. He was 59 years old. Mr. Reed 
passed the last year in travel. His home 
formerly was at Kew Gardens, Queens. 


PAUL L. HAID ON COAST 
Paul L. Haid, president of the Insur- 
ance Executives Association, passed 
Christmas with his brother and son at 
Palo Alto, Cal. He expects to be back 
in New York on January 2. 
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G. & R. To ee Dividend 
On Second Preferred 


$6.15 PAYMENT IS DECLARED 


President Hubbard Tells Stockholders 
That Substantial Progress Has Been 
Made in Year 





The directors of the Globe & Rutgers 
have declared a dividend of $6.15 a share 
on the second preferred stock of the 
company, payable March 1, 1936, to hold- 
ers of record February 14, 1930. This 
constitutes a dividend at the rate of $5 
a share annually from December 6, 1934, 
to February, 1936. The full dividend is 
payable, however, only on stock issued 
prior to March 1, 1935. Dividends accrue 
only from March 1 or September 1 pre- 
ceding the date of issue of such stock 
in respect of second preterred stock orig- 
inally issued subsequent to February 2% 
1935, and the dividend payable to hold- 
ers of stock so issued will be adjusted 
accordingly. 

In a letter to holders of the second 
preferred stock, Fred A. Hubbard, presi- 
dent, says: 

Dividend Payments Must Not Be 
Construed as Permanent 

“The payment of the above dividends, 
though not earned from current insur- 
ance operations, is made possible, in iarge 
part, by salvages realized in respect of 
reserves set up for rehabilitation. Under 
the circumstances the board of directors 
feels that the holders of second preferred 
stock, which was issued originally to 
creditors of the company, are entitled 
to receive this dividend. The directors 
feel it incumbent upon them to advise 
the holders of second preferred stock 
that, while it is the present policy of 
the board of directors to pay dividends 
on the second preferred stock from time 
to time out cf such funds as may be 
available therefor under the provisions 
of law and the company’s charter, in 
the nature of things the payment of this 
dividend must not be construed as an 
indication that the second preferred stock 
is On a permanent dividend basis. 

“At this time I think it appropriate to 
say to stockholders that substantial prog- 
ress has been made by the company dur- 
ing the year. The building up of the 
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company’s business is continuing to go 
forward. The cooperation of the com. 
pany’s stockholders in securing additional! 
business for the company will be greatly 
appreciated.” 





To Broaden Forms 


(Continued from Page 1) 

states should next year act to bridge the 
gap in fire coverage so that policies may 
be broadened and simplified at the same 
time, questions of rate must also be con. 
sidered. It is not teasonable to pre- 
sume that a property owner would by 
complete protection under a single con- 
tract if. he were compelled to pay the 
full rate for each type of hazard in- 
cluded in the policy. The total charge 
would be far too costly. Combining and 
wholesaling of insurance in single pack- 
age form must be accompanied by such 
concessions to the buyer as he would 
naturally expect if he were dealing with 
a manufacturer or merchant. 

Granted that the fire insurance rate 
structure must be protected against re- 
ductions not warranted by a normal loss 
ratio and that additional coverage can- 
not be extended without proper charge, 
underwriters yet know some sort of ad- 
justed rate proposition is necessary. The 
problem is to arrive at a fair and equita- 
ble charge. Before another year has 
passed undoubtedly considerable more 
light will have been thrown upon this 
entire subject, now engaging. the close 
attention of fire company executives. 





HEADS SUB-COMMITTEE 





O’Malley, Missouri Sup’t., Named a 
Chairman of Sub-Committee of 
Examinations Committee 

Commissioner Jess G. Read of Oklaho- 
ma, secretary of the National Conven- 
tion of Insurance Commissioners, an- 
nounces the appointment of Commission- 
er R. Emmett O’Malley of Missouri as 
chairman of the recently authorized sub- 
committee of the examinations commit: 
tee. Commissioner O’Malley made the 
motion to appoint such a sub-committee 
at the December meeting in New York. 
Duties of the body will be to study ways 
and means of making examinations 0! 
insurance companies and report back to 
the convention at the annual meeting in 
June. Other members of the committee 
will be named shortly, Mr. Read said. 





GET FIRE PREVENTION HONORS 


The national committee of judges ap- 
pointed to review the reports submitted 
to T. Alfred Fleming, director of con- 
servation of the National Board of Fire 
Underwriters and chairman of the Fire 
Prevention Week committee of the Na- 
tional Fire Protection Association, by 
towns and cities in the United States, 
outlining their activities during Fire Pre- 
vention “W eek, issued its report Tuesday. 
The following states received highest 
honor in the number of reports submit- 
ted: Indiana, New York, California, 
Kansas, Iowa. 

The ten leading cities in the United 
States, all having a grade of 95% and 
receiving highest honors, are given al- 
phabetically as follows: Hartford, Hon- 
olulu, Jersey City, Los Angeles, Newark, 
Parkersburg, W. Va., Philadelphia, Pres 
cott, Ariz., Providence and Wichita 
Kansas. 
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New English Fire Testing Station 
Opened By Duke of Kent At Elstree 


The Duke of Kent recently opened the 
new Fire Testing Station erected by the 
Fire Offices’ Committee—an organization 
comprising all tariff fire insurance offices 
operating in Britain—at Boreham Wood, 
Elstree, 

The station is built on a site covering 


famous as Britain’s film city. 

1% acres and practically adjoins one of 
Elstree. It 
consists of an appliances building and a 
building, both of 
concrete framework. The columns rise 


the largest film studios at 


fire-testing reinforced 


direct from the ground to the parapet of 


the roof and the emphasis so given to 


line, taken with the general proportions, 


Above: The testing station from the air. 


entirely new departure. 
recently of new 
revealed the 


The development 
building materials has 
standard 


need for some 
method of assessing the fire-resisting 
qualities of a building — floors, walls, 


columns, etc.—and following a conference 
between government departments, muni- 
cipal authorities, and the Royal Institute 
of British Architects, the British Stan- 
dards Institution evolved a specification 
containing standard definitions for fire 
resistance, incombustibility, and non-in- 
flammability of building materials and 
structures. The specification establishes 
five grades according to the severity of 
the test applied. 

Following a further conference an ap- 
proach was made to the Fire Offices’ 





The tall building houses the wall and 


floor testing machinery; the low structure is the appliances building for testing fire- 


fighting equipment. 


At right: Wall testing machine with its gas furnace*in the 


background. Below: Floor testing furnace. 


creates an impression of austere sim- 
plicity. 
In the appliances building the work 


which the committee has been doing for 
many years at its station, now closed, at 
Manchester—the examination and testing 
of such appliances as sprinkler heads, 
sprinkler valves, portable extinguishers, 
and automatic fire alarms—will be car- 
ried on. This work, though less spectacu- 
lar than that to be carried on in the 
other building, is of great importance, 
for upon it largely depends the effective- 
ness of the means of self-protection 
against fire adopted by the general public. 

The fire-testing building constitutes an 


Committee, who undertook to make the 
necessary provision. The outcome is the 
new Fire Testing Station. 

The station contains, in the test build- 
ing, three gas furnaces, each capable of 
testing specimens of the dimensions re- 
quired by the standard specification ac- 
cording to the time-temperature curve 
there laid down. The temperatures range 
from 1,000 deg. F., to 2,200 deg. F., and 
the periods of exposure from half an 
hour to six hours. Machinery working 
under pressure up to 4,500 lb. per square 
inch has been provided for applying the 
necessary load to the wall and column 
specimens while under test, and to meet 
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the requirements of this machinery the 
furnaces have been made mobile and 
mounted on rails. All the controls and 
recording instruments have been cen- 
tered in one control room from which the 
whole of the floor of the test building 
can be kept under observation. 

On arriving at the station the Duke of 
Kent had a number of representatives of 
members of the Fire Offices’ Committee 
presented to him. He was then welcomed 
by A. S. Hinshelwood, chairman of the 
Committee. 

“The existence of this station,” said 
Mr. Hinshelwood, “will make possible the 
erection of buildings possessing known 
quantities of fire resistance, buildings of 
which it may be said that, after exposure 
for specified periods under a certain load 
to temperatures within a specified range, 
the fabric will not collapse, will not burn, 
and will not communicate fire to adjoin- 
ing buildings. The hazard of fire is a 
constant threat to.life, to livelihood, and 
to property and‘any effective contribu- 
tion towards curbine its power of de- 
struction, must inure to the public good. 
We believe that this station will prove 
to be such a contribution. 

“The Fire Testing Station is unique in 
this country and there is nothing strictly 
comparable to it elsewhere. The furnaces 
and testing machinery are instruments of 
scientific precision. The degrce of pre- 
cision at which we have aimed may be 
gauged from the fact that the hydraulic 
rams for applying and maintaining loads 
up to 500 tons, are two feet in length 
and nearly one foot in diameter, and yet 
are working with a clearance of no more 
than one-thousandth of an inch. 

“The panels filling in the reinforced 
concrete frame are built of a material 
not previously used in this country — 
blocks of foamed slag concrete. The use 
of blast furnace slag for this purpose, if 
at all widely developed, may well bring 
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SOUND SECURITY 


That’s what your Assured wants 
That’s what you want—Mr. Agent 


That’s what our policies guarantee to both of you 


HONORABLE OPERATION 








some additional relief to districts which 
in recent years have suffered severely.” 

Declaring the station open, the Duke 
of Kent said: 

“It is an excellent example of the fore- 
sight and sense of publie service of the 
insurance companies who are largely re- 
sponsible for this building, and who play 
such an important part in the economic 
life of our country. The Station provides 
an important addition to the fight we 
have to wage against the wastage of life 
and property by fire. It is a fight that 
concerns all of us, and I am sure that 
every serious effort to improve the situa- 
tion should receive our entire support.” 

The Duke, referring to the foamed slag 
concrete construction of the station, 
stated that the contractors believe so 
much in the qualities of this material that 
they have asked that it should be made 
the subject of the first test to be carried 
out there. 

The Duke concluded his inspection of 
the station in the control room, where he 
put the wall furnace in operation. In the 
appliances building he witnessed the first 
sprinkler demonstration being carried 
out. 

The Committee has now been carrying 
on its testing work for forty years. 
Starting with two rooms in the basement 
of a humble building in Manchester, it 
has advanced through various stages of 
development to the highly specialized 
plant now to be seen at Elstree. 





R. P. DeVAN MUCH IMPROVED 


R. P. DeVan of Charleston, W. Va. 
former mayor of that city and a past- 
president of the National Association of 
Insurance Agents, is expected to be able 
to return to his office within a few days. 
He had been seriously ill but has made 
excellent recovery in the last three wecks. 
Associated with Mr. DeVan in his agen- 
cy is his son, R. P. DeVan, Jr. 








$4,000,000 CAPITAL JAN. 1, 1935 


$8,764,733 POLICYHOLDERS’ SURPLUS 


$14,392,064 ASSETS 


LOSSES PAID SINCE ORGANIZATION $81,097,097 


The HANOVER FIRE INSURANCE COMPANY of New York Charles W. Higley, Pres. 
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mn PROGRESS OF AMERICA 
Paralleling the vast increase in fire insurance, since the Firemen’s Insurance Company was 
founded in 1855 by a group of Newark volunteer firemen, is the spectacular change in fire 
fighting from man drawn, hand pumps to high speed motor apparatus. 
Keeping pace with the progress of America, the Firemen’s Insurance Company, thanks to the 
loyal support of its agents and policyholders, has become a great insurance institution with 
a proud record of EIGHTY YEARS OF FAITHFUL PERFORMANCE 




















LOYALTY GROUP 


Firemen’s Insurance Company of Newark, N.J ‘1855 Milwaukee Mechanics’ Insurance Company a2 

The Girard Fire & Marine Insurance Co. 1653 National-Ben Franklin Fire Insurance Co. 16866 

The Mechanics Insurance Co. of Philadelphia 1854 The Concordia Fire Insurance Co. of Milwaukee 1670 

Superior Fire Insurance Company 1871 The Capital Fire Insurance Company 16866 

The Metropolitan Casualty Insurance CoofN.Y 1874 Commercial Casualty Insurance Company 1909 
WESTERN DEPARTMENT EASTERN DEPARTMENT or Se | 
CANADIAN DEPARTMENT ghey SOUTH-WESTERN DEPT. | 


461 BAY STREET, TORONTO, CANADA 912 COMMERCE STREET, DALLAS, TEXAS 
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Mills & Honness, Inc., 
To Represent Superior 


REPLACES CAPITAL OF CONCORD 





Latter Company, Withdrawing from New 
York State, Has Been With Agency 
Since 1899 





The Superior Fire will be represented 
in New York City from the first of the 
year by Mills & Honness, Inc., 75 Maiden 
Lane. It will replace in this agency the 
Capital Fire of Concord which is with- 
drawing from New York State December 
31, 1935, when as published in these col- 
umns recently its alliance with the Loy- 
zlty group terminates. 

The Superior, a company well regarded 
by New York brokers, will provide Mills 
& Honness, Inc., with a suitable vehicle 
with which to continue its Loyalty group 
fire affiliation. Casualtywise, the agency 
represents the Commercial Casualty of 
the same group. 

One of City’s Oldest Agencies 

The Mills & Honness agency, one of 
the oldest in New York City and an of- 
fice of fine repute, has represented the 
Capital of Concord since 1899. At that 
time the agency was known as Withers 
& Mills. While the present officers are 
uncertain about how far the history of 
the agency actually extends, Mills & 
Honness, Inc., as a business concern is 
at least a direct descendant through suc- 
cessions of W. D. Currie & Co., formed 
about 1870. The latter was succeeded by 
Brown & Gopsill and that partnership 
was succeeded during 1888 by Brown & 
Withers. In 1894 the agency’s name was 
changed to Withers & Mills and contin- 
ued so until January 1, 1915, when the 
firm name was changed to Mills & Hon- 
ness. It was incorporated in 1925. John 
D. Mills, who retired a few years ago, 
had been with the agency from the time 
it was known as W. D. Currie & Co. 

The agency’s official staff now com- 
prises John F. Honness, president; L. 
H. Chas. Geel, vice-president and treas- 
urer; Stratford D. Mills, vice-president 
and secretary; J. Foster Honness, Jr., 
secretary. 

Companies represented, besides those 
mentioned, are the Orient of Hartford 
(which has been in the agency since 
1900), American & Foreign and the Union 
Fire A. & G., for New York City. The 
Orient is also represented for New York 
suburban and for automobile. 


V. E. Donohue With the 
Rosenthal Agency, Inc. 


Vincent E. Donohue, formerly mana- 
ger of Joseph S. Blume & Co.. Inc., has 
become associated with the Rosenthal 
Agency, Inc., insurance brokerage con- 
cern located at 30 Rockefeller Plaza and 
of which Gustav M. Piermont is presi- 
dent. 

Mr. Donohue served with Joseph S. 
Blume & Co., Inc., about ten years, then 
joined McCooey & Schmitz, Inc., and 
left there about eighteen months ago to 
rejoin the Blume organization as man- 
ager. 





HARTFORD FIRE DIVIDEND 

The Hartford Fire has declared the 
regular quarterly dividend of 50 cents a 
share, payable January 2 














New Brokerage Firm 
To Start January 1 


FLYNN, RICKERSON & WHITE, INC. 





Richard Mahnken Member of Firm, To- 
gether With T. L. Flynn and W. C. 
Rickerson; Offices at 99 John Street 





A new firm to transact a general in- 
surance brokerage business has been 
formed by Thomas L. Flynn, Wyldey C. 
Rickerson and Richard Mahnken. They 
have incorporated under the name of 
Flynn, Rickerson & White, Inc., and wiil 
commence business as of January 1 with 
offices at 99 John Street. The promi- 
nence of its members, all three of whom 
have heretofore been connected with 
Flynn, Harrison & Conroy, indicates that 
the new concern will assume an impor- 
tant place among New York brokerage 
houses. 

Mr. Flynn, who was graduated from 
Harvard after attending Andover and 
Annapolis, has been associated with 
Flynn, Harrison & Conroy as a broker 
for the past five years. Though of simi- 
lar name, he is not the Mr. Flynn whose 
name appears in the latter firm. 

Mr. Rickerson graduated from Prince- 
ton and also attended Annapolis. He 
has operated as an insurance broker 
through Flynn, Harrison & Conroy for 
the past fourteen years. 

Mr. Mahnken, a graduate of N. Y. U., 
gained his early insurance experience 
with J. R. Moran & Co., where he spent 
five years. He then served for a time 
in the casualty department of Alexander 
& Alexander, Inc., and about six years 
ago joined Flynn, Harrison & Conroy. 
Shortly after going with the latter con- 
cern he established its fire and marine 
departments, of which he has since been 
manager in addition to handling general 
production. 


HANOVER FIRE DIVIDENDS 
Directors of the Hanover Fire have de- 
clared a dividend of 40 cents a share. 
payable January 2 to stockholders of 
record December 19. 





Powers, Kaplan & Berger 


Host at Xmas Luncheon 


Powers, Kaplan & Berger, one of the 
leading New York insurance law firms, 
entertained a large group of insurance 
men, including many adjusters, at a buf- 
fet luncheon in their offices at 90 John 
Street. Two prominent non-insurance 
guests were Fire Commissioner John J. 
McElligott and “Chick” Meehan, football 
coach at Manhattan. Following are the 
names of those who accepted invitations: 

Harold Hyer, Edward Salzer, Edward B. La 
Fetra, A. B. Roome, Walter S. Mack, Jr., Al- 
bert N. Butler, Leo Silverstein, Thomas Mc- 
Inerney, Gaston E. Schovaers, John Monks, 
Paul R. Alberh, J. B. C. Guile, William Quaid, 
Edward Maeser, Solton Engel, George Seyfried, 
Alfred Walsh, Major J. Llinski, William White, 
Dennis J. Mahon, G. B. Greenlee, D. S. Brit- 


tin, George Harrington, Frederick A. Keller, 
W. L. Maillot, Edward E. Hicks, S. C. Kline, 
Jules Myers, Frederic R. Stettenheim, T. Ring- 


dahl, Herman McCarthy, P. R. Danner. 
Charles T. Murphy, J. H. Ray, L. A. Blume, 
J. La Verne Wood, William Drennan, William 
Riordan, Harold G. Howe, Samuel Fassler, 
Nicholas T, Rogers, Leo S. Jones, William G. 
Brown, Harold M. Hess, James 
H. Terry, A. G. Whitelaw, Fred G. Smith, 
S. Davis, H. E. Harris, William Goodman, 
Halley, Charles L. Alexander, C. Mc- 
Daniel, Jacob Grumet, David Marcus, T. A. 
Bush, Frank N. Crosby, A. Payne, A. J. Pow- 
ers, Sinclair T. Skirrow, Gene Sullivan, E. lL. 
Lewis, Charles E. Wickham, Nelson Bassett. 
John J. Hannan, Jr., E. P. Veitch, Thomas 
JT. Curran, G. MacLachlan, E. R. Reilly, 
Joseph H. Mayers, Richard W. Lawrence, 
Harry S. Graham, Lee J. Wolfe, Leonard Turn- 
er, Harold Holt, William A. Espy, Charles 
Newman, P. T. Tebby, George A. Moszkovski, 
William E. Hill, L. A. Moore, L. A. Walters, 
K. W. Putman, Malvin Gladding,; John A. 
Lyons, William A. Lohman, D. Weinstock, M. 
B. Hopkins, A. A. Smith, L. B. Hazzard, Stan- 
ley F. Hemlin, John F. Meehan, R. F. Tierney. 
William Rose, Harry Meyers, Jr., Gustave R. 
Michelsen, G. W. Lilly, A. Thomas, John Mott. 
M. A. Gates, Stephen Mueller, Michael Cuy- 
pers, Arthur Rosencrans, R. B. Andersen, Rex 
Burlingame, William F. Watson. T. J. Ma- 
jewski, John MacGillvary, J. J. O’Donohue, 3rd, 
E. S. Jarvis, Isaac Gutman, Martin A. Healy, 
Mr. Schattman, FE, Hopwood. y 
Murtha, A. G. Martin, Roy Williams, 


Ferneding, E, E. Ikier, A. E. Clough. L. C. 
Dameron. E. S. Brokaw, William Blodgett. 
William Mortimer, L. C. Post, Mr. Lieber. 


E. E. Hines, M. P. Bloch, S. Rich, J. H. 
Shuttleton, James T. Dargan, Jr., James Raf 
ferty, Douglas Erskine, James McCoy, J. R. 
Hall, H. G. Treiss. 


Deny Suburban Head Agents 


Increase in Commission 


A request for increased commissions 
and contingents for suburban head 
agents located in Manhattan, made by 
the Association of Local Agents of the 
Ctiy of New York, has been denied by 
the executive committee of the Suburban 
Division of the New York Fire Insur- 
ance Rating Organization. The agents 
sought a 5% increase in basic commis- 
sion and 10% contingent, but their plea 
was turned down for the following rea- 
sons: further increase in acquisition 
costs and the fact that the suburban local 
agents’ request for increased compensa- 
tion has also been denied. 


Brooklyn Broker Committee Reports 
Show 1935 Year of Wide Activity 


Before the induction into office of 
Berhard Stern as president of the Brook- 
lyn Insurance Brokers Association at 
the combined regular monthly and an- 
nual meeting Wednesday of last week 
at the Hotel Bossert, reports of various 
committees were presented. Covering a 
wide range of topics they indicated a 
vear of activity and progress by the as- 
sociation under the presidency of H. 
Lester Heistad. 

The report of E. C. MacCormack, 
treasurer, disclosed a stronger financial 
condition, while the membership commit- 
tee’s report showed that under the chair- 
manship of Fred Schmidt twenty-one 
members had been added. Besides the 
activity during the year on the part of 


the contact and other special commit- 
tees, noteworthy work was accomplished 
by the legislative committee, of which 
M. L. Nathanson is chairman. The griev- 
ance committee’s renort, presented by 
Alex Goldberger, chairman, was lengthy 
in respect to the number of matters it 
had attended to and showed that com- 
mittee to have been a busy one. 

The question of accepting brokerage 
commission of 714% on medical malprac- 
tice insurance was brought up at the 
meeting. It was pointed out by Mr. 
Nathanson that acceptance of a reduced 
coninission would establish a dangerous 
precedent which, once started, would 
gain momentum and eventually lead to 


serious consequences for brokers. A 
special committee to work with other 
brokerage associations on this matter 


was proposed. 
’ 4 heap ae 
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New York City Agents 
For Mechanics’ of Pa, 


CHANGE BY LOYALTY GROUp 





Danzig, Rieders & Wolper, Bronx Firm, 
Get the Mechanics’ in Place of 
the Superior Fire 





As part of a rearrangement in its New 
York City agency plant affecting two of 
its companies the Loyalty group will 
place the Mechanics’ of Philadelphia with 
Danzig, Rieders & Wolper of 349 East 
149th Street, the Bronx. Effective Jan. 
uary 1 they will be the New York City 
fire agents for that company instead of 
for the Superior, which has been with 
the agency during the past two years. 

Another company of the Loyalty group, 
the Metropolitan Casualty, is also rep- 
resented by Danzig, Rieders & Wolper, 
Other companies in the agency are the 
American Bonding and the National 
Union, the latter for inland marine lines, 

Ben Wolper and Irving Danzig head 
the agency, which they established about 
four years ago. 





Mainly Personal 





William T. Esler, who has been with 
the Central Fire Agency, Inc., 92 Wil- 
liam Street, since its inception, was mar- 
ried recently. His bride, whose maiden 
name is Mildred Seeba, gained promi- 
nence as a dramatic soprano in 1922 
when she won the first scholarship 
awarded by the Caruso American foun- 
dation, which gave her two years’ fur- 
ther study in Italy. Upon her return to 
Amervica—she is a native of Florida— 
Mrs. Esler made her operatic debut in 


the title role in “Aida.” She sang in the 

Atwater-Kent broadcast series a few 

years ago. ‘ 
we a * 


The engagement of Emanuel Stein, 
president of the Brooklyn Underwriting 
Agency, Inc., 26 Court Street, was an- 
nounced at a dinner-dance on Christ- 
mas Eve at the Broadway Central Hotel. 
His betrothed is Miss Ray Finkelstein, 
daughter of Hyman Finkelstein, promi- 
nent Bronx real estate owner. 

* * * 


HermanA. Klein, inland marine under- 
writer for Bischoff, Cook & Clarke, Inc., 
32 Court Street, Brooklyn, was married 
Thursday of last week. The honeymoon 
is being spent in Florida. 





BROKERS’ LICENSES REVOKED 

Superintendent ‘of Insurance Louis H. 
Pink has revoked the licenses of Bern- 
stein & Co., 1645 Second Avenue, New 
York City, and of Leopold Bernstein of 
the same address. The general insur- 
ance brokerage license of Bernstein & 
Co. was revoked on the ground that the 
firm was guilty of dishonest practices 
and was untrustworthy within the con- 
templation of the insurance law to trans- 
act the insurance business. 

Bernstein, a member of the firm of 
3ernstein & Co. and the person desig- 
nated to act on its behalf, was consid- 
ered responsible for the acts of the firm 
and his individual licenses as an agent 
of two fire insurance companies were 
consequently revoked. 

Superintendent Pink has also revoked 
the licenses of the John H. Lloyd Agen- 
cy, Inc., 225 Broadwav. New York City, 
and its officers: R. William Anderson, 
60 John Street. New York City, and Wil- 
liam E. Moriarty, 152 West Fortv-fourth 
Street, New York City. The John H. 
Lloyd Agency, Inc., licensed as general 
insurance brokers, and its officers, were 
charged with incomnetency and untrust- 
worthiness within the contemplation of 
the insurance law. 


AMERICA FORE XMAS PARTY 

On Tuesday at a Christmas party of 
150 officers and department heads of the 
America Fore Group President RB. M. 
Culver presented Chairman’ Ernest 
Sturm with a gold wrist watch on be- 
half of his associates. 
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Rollin M. Clark First 
Deputy of N. Y. Dep’t 


HOWARD C. SPENCER RESIGNS 





Feels He Must Return to Private Busi- 
ness Affairs; Professor Patterson 
Also Appointed a Deputy 





Insurance Superintendent Louis H. 
Pink yesterday announced the resigna- 
tion, effective December 31, of Howard 
C. Spencer as First Deputy Superintend- 
ent of the New York Insurance Depart- 
ment and the appointment of Rollin M. 
Clark as his successor. Professor Edwin 
W. Patterson of Columbia University 
Law School has accepted a temporary 
appointment as Deputy Superintendent 
while on sabbatical leave of absence from 
the university. His work with the De- 





ROLLIN M. CLARK 


partment will be devoted primarily to 
the proposed revision of the New York 
insurance law on which he has been en- 
gaged for several months. ; 

In announcing the staff changes Super- 
intendent Pink said: 

“It is with sincere regret that I an- 
nounce the retirement of Howard C. 
Spencer as First Deputy Superintendent 
of Insurance. His departure is a great 
loss to the Insurance Department and 
the state. I have urged him to remain 
but he feels that after nearly five years 
in public service through the trying years 
of the depression he should return to his 
private business and personal affairs. _ 

“In the spring of 1933 former Superin- 
tendent of Insurance George S. Van 
Schaick named Mr. Spencer as Depart- 
ment counsel. When the large title and 
mortgage companies were taken over tor 
rehabilitation Mr. Spencer was appointed 
counsel to the Title and Mortgage Re- 
habilitation Bureau to assist in formulat- 
ing the policies of the Department for 
meeting the huge problems suddenly 
thrust upon it. When I became Super- 
intendent I logically selected him as 
First Deputy. 

Praises Ability of Spencer 

“Mr. Spencer’s record in the Depart- 
ment has been outstanding. The man- 
ner in which he handled many difficult 
and complicated legal problems in the 
Liquidation Bureau clearly demonstrated 
his unusual talents. Much of the legis- 
lation sponsored by the Department in 
the last four sessions of the Legislature 
was drafted by Mr. Spencer. Included 
among these measures is Article XI of 
the Insurance Law which modernized in- 
Surance company liquidation procedure 
and created rehabilitation machinery 
which has served a most useful purpose. 

“Rollin. M. Clark who becomes the 
First Deputy, came to the Department 
in April, 1935. He has had charge of 


the personnel of the New York office 
and general supervision of the examining 
and audit bureaus. More recently he has 
done constructive work of high order 
particularly with reference to matters 
affecting the National Convention of In- 
surance Commissioners. He has earned 
by his work the regard of the insurance 
world as well as his advancement to the 
first deputyship. 

“Edward McLoughlin, who was for 
many years Special Deputy of Insurance 
in charge of the New York Title & 
Mortgage Co., has been a Deputy Super- 
intendent of Insurance in the Department 
proper since April 1, 1935. His duties 
have been largely that of trial deputy 
and secretary of the staff conference. 
Mr. McLoughlin is particularly useful not 
only because of his experience as Spe- 
cial Deputy in rehabilitation but because 
he has had experience in many branches 
of the Department. He was originally 
appointed as secretary to Superintendent 
Conway and has worked his way up 
through many different positions. He 
will not only continue to act as trial 
deputy but will assume manv of the 
duties formerly handled by Mr. Clark. 

“The new Deputy will be Professor 
Edwin W. Patterson, one of the coun- 
try’s outstanding educators in the field 
of insurance law. He was educated at 
the University of Missouri and at Har- 
vard University where he received the 
degree of Doctor of Law. Prior to join- 
ing the faculty of the Law School of 
Columbia University he had taught law 
at the Universities of Texas, Colorado 
and Iowa and at Stanford University. 
He is author of ‘The Insurance Com- 
missioner in the United States,’ ‘Cases 
on Insurance,’ ‘Essentials of Insurance 
Law’ and ‘Cases on Contracts’ and of 
numerous articles in American and for- 
eign periodicals.” 


AGENTS OPPOSE W.U.A. ORDER 








Missouri Producers Hit Payment of 
Commissions Only on Premiums Fi- 
nally Accruing to Companies 
[he announcement made in Chicago a 
few days ago by Charles R. Street, vice- 
president of the Great American, that 
the Missouri agents of fire insurance 
companies will be paid their commissions 
only on such parts of the premiums col- 
lected between June 1 ,1930, and Novem- 
ber 11, 1935, as accrue to the companies 
under the final adjustment of the 162/3% 
rate increase law suits has caused wide- 
spread dissatisfaction in agency ranks 
and it is believed that prior to Decem- 
ber 31 the final date set by the Federal 
court for intervention, some agents, 
either collectively or individually will en- 
ter the litigation as active participants. 
The charge is made that Mr. Street’s 
ruling is in direct conflict with the terms 
of the peace pact entered into between 
the companies and Superintendent R. 

Emmet O'Malley. 

The order of the Western Underwrit- 
ers Association made to its member com- 
panies late in November limiting the 
agents’ commissions on the premiums 
impounded by the special three-judge 
Federal court at Kansas City to the 
amounts finally received by the compa- 
nies proved a distinct shock to Missouri 
agency leaders when they learned its 
contents. 

Mr. Street is taking the position that 
the settlement of the rate case places 
the refunds to the policyholders on a 
par with any other refunding of premi- 
ums when a policy is canceled or other- 
wise terminated. However, his view is 
not shared by the Missouri agents, nor 
by Superintendent O’Malley. 





HOLDS AGENTS ARE EMPLOYES 


Agents selling insurance are employes 
within the contemplation of the Social 
Security Act, according to a ruling is- 
sued by the Unemployment Insurance 
Board of the District of Columbia. No 
distinction is made between salaried 
salesmen and commissioned agents. 
Companies with strictly commission-paid 
agents thus have an avenue left open 
for appeal from this ruling. 


Golden Hill 


RESTAURANT 














Fulton and William Streets 





A convenient spot in which to enjoy appetizing food, choice 
liquors and clublike comfort. Delicious meals in the Colonial 
Room for all appetites and purses . . . semi-private rooms for 
business chats over luncheon or dinner . . . the Lunch Bar 
for quick, tasty snacks . . . the best—always—in foods as 
well as liquors. . . . If you are tired of routine meals, you 
will be charmed by the unusual atmosphere of the Golden 
Hill. The Colonial Room strikes an entirely new note, in 
both decorations and equipment, and the whole establishment 
suggests the relaxation, congeniality and personalized service 
of the private club. 


FOR AN EXTRA THRILL IN 


A SETTING OF BEAUTY AND ROMANCE, 
BE SURE TO TRY THE NEW COCKTAIL LOUNGE IN 


SPANISH GARDEN RESTAURANT 
12 East 59th Street 


DON ALFREDO’S Blue and White Marimba Band 
AT DINNER AND SUPPER 


No Cover Charge 


51 OTHER CONVENIENT CHILDS RESTAURANTS 
IN THE METROPOLITAN DISTRICT 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Suggestions for Improving U. & O. 
Forms 

Use and occupancy insurance will never 
become popular and saleable as it should 
be (to people that are entitled to have it) 
until a simpler form is devised. Under 
the present approved coinsurance form a 
prospect can’t tell how much insurance 
he should take not to suffer by lack of 
insurance when loss occurs, and the ten- 
dency is to make him insure for more 
than he can get in a loss. He can’t with 
the vawueness of the form, tell what his 
“use and occupancy sound value” (as I 
called it in forms I wrote on my own in- 
itiative thirty years ago) is until he has 
a loss. 

Therefore 1 suggest a modified coin- 
surance clause, stipulating that “for the 
purpose of this insurance $...... is to be 
considered the U. & O. sound value,” and 
then attach a coinsurance clause based 
on this stipulation, or introduce a coin- 
surance principle as now used in the rent 
form (not based on annual rental, but on 
time set guessed at by the assured to 
restore), and making him a coinsurer if 
he guessed say three months, and then 
it actually takes say four months. See 
Rent Form N. Y. F. I. R. O., 343, (based 
on time to rebuild). 

The underlying principles of U. & O 
and rent insurance are the same. I wrote 
about this over five years ago in the 
columns of the Weekly Underwriter, 
and also was in correspondence about it 
with Mr. Erion, who at that time issued 
a service bulletin devoted to U. & O. 

Or if nothing else will help the ready 
acceptance of this form of insurance by 
the public, perhaps it would be best to 
have an out and out valued form (on a 
special policy), somewhat along the line 
of the English way of handling this form 
of coverage. Another thing: 

We now paste the U.&O. form on a 
standard policy, which requires filing of 
proofs of loss in sixty days, but how can 
some claimants always tell how long they 
will be incapacitated from producing or 
selling, which may run beyond sixty days. 
In chemica! plants it sometimes takes 
months to set off a chemical process, just 
the process, not allowing for possible 
breakdowns or interruptions for one 
reason or another. 

I have in mind a large chemical plant 
at Niagara Falls, N. Y., the process of 
which is continuous from an electric 
furnace, electrically . separating a_ salt 
solution, through about fifteen buildings 
We had the fire loss and at that time use 
and occupancy was little known. The 
owner told me it would take probably 
over a month to get in full working order 
if everything went well, and they could 
cet some of the foreien made machinery 
from Germany in good time. Mr. Glauber, 
deceased, of the former German of Balti- 


more, now the Central of Baltimore, told 
me in 1918 that the time would come that 
in order to popularize and simplify U: & 
O. a valued policy would have to be 
written (or nearly so). 

How can we make a U. & O. form 
popular and understandable to laymen if 
the experts do not agree on just what 
the present form is good for to assureds ? 

* * ok 
Pen and Pencil Sales Boosted 

[ told a stationer at Oswego that the 
demand for fountain pens, pencils, etc. 
has risen lately, but the present style 
automobiles are so low and small that to 
get in or out you have to double up like 
a jack-knife in which process you los¢ 
things out of your vest and other pock- 
ets. I was speaking from personal experi- 
ence when using taxicabs of this type. 
Just recently I lost fountain pen, several 
pencils and some loose change, all of 
which dropped into the slush. So we see 
that these low cars are good for some- 
thing, anyway, as stationers sell morc 
pens and pencils. Also it is good for the 
stomach muscles. 

* x * 
Fool Questions on Weather 

When it is very warm, the fool ques- 
tion “Is it hot enough for you?” is fre- 
quently asked. During the cold spell up- 
state recently I remarked on the subject 
that when it is cold people rarely ask “Is 
it cold enough for you?” to Jim Wester- 
velt and another, while at supper and 
they immediately asked me in rebuttal to 
my statement “Is it cold enough for 
you ?” 

* * * 
Odd People That One Sees 

Some people travelling are kind of 
iunny specimens. Recently an elderly 
fussy little Jady came on the train at 
Harmon, and told the porter in a loud 
voice that she wanted to “sit alone,” 
which was impossible in a sleeper, there 
being no Pullman chair car on that train. 
I tried to explain that to her and said she 
would have to share a section with some 
one else, but that wouldn’t do at all so 
she finally left and went into the regular 
day-coach where she certainly couldn't 
sit alone. She seemed to think there was 
something very wonderful in announcing 
in a loud voice to all of us that she 
wanted to sit alone. It is all right t 
want to sit alone, I like it quite often but 
why announce it to the world as if it 
were something quite superior ? 

Then there are some people who enter 
Pullmans as if everybody had just been 
waiting for them and feel nonplussed if 
nobody even looks at them. After a lot 


of noise and conversation about seats 
baggage, getting the porter crazy and 
annoying everyone, they finally settle 


down and everybody feels relieved. 

















ROYAL EXCHANGE ASSURANCE (1720) 


FIRE and MARINE LINES 


PROVIDENT FIRE INSURANCE CO. 
FIRE LINES 


CAR & GENERAL INS. CORP., LTD. 
CASUALTY LINES 


111 John Street, New York 
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INCORPORATED 1868 


The Standard Fire Insurance Co. 
of NEW JERSEY 


TRENTON, N. J. 
F. W. ROEBLING, JR., PRESIDENT 





R. J. CAREY, SECRETARY 














THE PILOT REINSURANCE COMPANY 
OF NEW YORK 


CAPITAL and SURPLUS $2,000,000 


Reinsurance: Fire, Marine & Allied Lines 


Carl Schreiner, President 
70 Pine Street, New York City 








Michigan Agents to Seek 
New Law on Liquor Risks 


The Michigan liquor control commis- 
sion, guided by an attorney general’s rul- 
ing which has debarred stock fire com- 
panics from writing coverage on the huge 
stock of warehouse liquor owned by the 
commission, has augmented its “insur- 
ance” with the state fire fund, it was 
revealed recently. About a fortnight ago 
the necessary filings were made to cover 
the liquor stock in the fund to the extent 
of $2,400,000. Now the commission has 
added $200,000 coverage on the Lansing 
warehouse and commission headquarters 
building itself and $85,000 on office equip- 
ment and supplies. So far, however, the 
liquor in state stores and the equipment 
of branch offices has not been placed 
with the fund and it is believed that some 
of these risks are still covered under un- 
expired policies of private carriers. 

Organized agents of the state, who 
raised a furore over the abandonment of 
stock company coverage of the liquor 
stock in the Lansing warehouse, previ- 
ously insured by the Boston and the 
Phoenix Fire, are continuing to marshal 
their forces for an assault on the fire 
fund law at the next legislative session. 
They have the support of many state 
officials, including at least some of the 
present liquor commission members who 
were extremely loath to place a threc- 
million-dollar liquor stock risk with a 
fund containing little more than a half- 
million dollars in assets. 


FIX AMOUNT DUE MO. ASSUREDS 


In their final report submitted to Judge 
Nike G. Savier of the Cole County Cir- 
cuit Court of Missouri on December 2 
L. H. Cook and H. P. Lauf the two 
special commissioners who were appoint- 
ed by that court to determine the total 
amount of excess premiums plus inter- 
est still due Missouri policyholders in the 
old Hyde fire insurance 10% rate reduc- 
tion case of 1922 recommended that a 
judgment for $1,142,175 be entered 
against the companies. 

Judge Sevier in May, 1933, entered a 
judgment against the 143 companies in- 
volved for $13,087,619 in excess premiums 
collected from November 15, 1922, to 
August 9, 1929, plus $5,586,177 in inter- 
est, but provided that this judgment 
should be modified by credits for what- 
cver amounts of excess premiums that 
had already been refunded plus interest 
thereon. In their report Cook and Lauf 
stated that the companies had refunded 
$10,754,101 direct to their policyholders 
and later paid $1,677,473 into court. 


WITH NEWHOUSE & SAYRE, INC. 
Harold J. Toso, vice-president and 
Pacific Coast manager of the general 
agency company of Newhouse & Sayre, 
Inc., has announced the appointment of 
David T. Lentz of Los Angeles to as- 
sist V. M. Haidinger, in charge of opera- 
tions of the agency in southern Calitot- 
nia, working out of its Los Angeles of- 
fice. Mr. Lentz was formerly with the 
Board of Fire Underwriters and has had 
extensive experience in handling fire and 
casualty lines in this territory. 


ACY HERPES S OICAUNCIE (CC) Jia. OF LONDON 


A PROGRESSIVE COMPANY FOR PROGRESSIVE AGENTS 


5 PEON ETS 


NEW YORK 


SAN FRANCISCO 
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General Average For 
Aircraft Is Discussed 


HAZARDS SIMILAR TO MARINE 





stish Speaker Believes Greater Use of 
Fives Planes Will Bring Loss Adjust- 
ment Problems 





Addressing the Insurance Institute of 
London recently on general average— 
past, present and future—G. R. Rudolf of 
F.C. Danson & Co. observed that it was 
interesting to speculate what the future 
had in store with the development of 
i ansport. . . 
af the present application of scientific 
discoveries is going to continue at the 
same rate as In the last fifty years, de- 
clared Mr. Rudolph, “the world and its 
merce will present many new aspects 
and problems. One certainly can visu- 
alize an enormous increase in cargo- 
carrying aircraft. Are the principles of 
general average to apply to these? Is 
jettison of cargo from the air to be 
treated as general average, and will prop- 
erty, not to say persons, damaged by its 
fall to earth be entitled to compensation 
in general average? 

“It has been decided in the courts that 
damage to a harbor by a steamer putting 
in for common safety is general average. 
Why not damage to property or person 
through a jettison, even if from the air? 
Then would there not be cases of ‘put- 
ting down’ to a place of refuge for the 
common safety, involving expenses of 
rent, dues, wages of the crew during de- 
lay. etc. Fires may occur in a flying 
freighter and damage be caused by the 
water or other means used to extinguish 
the flames. 

Larger Aircraft to Be Built 

“Almost any accident that may happen 
to a seaborne craft, with the possible ex- 
ception of stranding (whether a crash is 
equivalent to a stranding, or a sinking, I 
would not like to say), may befall an 
aircraft, and in the effort to avert a 
total loss of craft and cargo, sacrifices 
may be made of expenses incurred which 
would certainly present the appearance 
of general average. Under present con- 
ditions of air transport these specula- 


coll 








tions may be thought to be far-fetched. 
Yet who can seriously deny the future 
possibility of huge aircraft, both heavier 
and lighter than air, carrying large and 
varied cargoes to and from all parts of 
the globe like the ships of today? 
“The proper treatment of sacrifices 
made in connection with craft of this 
sort will certainly not trouble me, and 
possibly not even the younger members 
of my audience, but arise they certainly 
will in the future. I venture to say that 
when they do no more equitable way of 
dealing with them can be imagined than 
the way of general average. It was found 
to work in those early days of wind- 
propelled craft, it has worked with evi- 
dent success throughout the intervening 
centuries (hence its universality), it 
works today when huge turbine and mo- 
tor-driven vessels have supplanted the 
sailing ship, and I believe it will con- 
tinue to work, as the only truly fair 
method, in days to come when, in turn 
the present ships give place to their suc- 
cessors, whatever form they may take.” 





N. J. RATE REDUCTIONS 


Due to the improvements made in four 
of the largest Essex County institutions, 
fire insurance rates have been materially 
reduced. The institutions effected are 
the Verona Sanatorium, Penitentiary, 
Soho and Overbrook buildings. Through 
the decrease in rates the county will 
save from $150 to $2,000 for the next 
three years. Many of the other county 
buildings will be improved with a view 
of obtaining lower fire insurance rates. 


MISS INCH IN WEST INDIES 


Miss Maude E. Inch, assistant secre- 
tary of the Insurance Society of New 
York, is spending the Christmas holi- 
days with the British Minister and Mrs. 
Paterson in Santo Domingo. 





Pink Charges Company With 
N. Y. Rate Law Violations 


Superintendent of Insurance Louis H. 
Pink of New York has requested Attor- 
ney General John J. Bennett, Jr., to bring 
an action for a penalty against the Gen- 
eral of Seattle for alleged violations of 
the New York insurance rating laws in 
underwriting three fire insurance policies 
and forty-five automobile insurance cer- 
tificates issued under two separate mas- 
ter policies. 

The company has been directed to ex- 
ercise greater care in the underwriting of 
its business in New York and has been 
notified that continuance of careless un- 
derwriting practices will be deemed to be 
indicative of wilful intent to violate its 
filed rates and rulings in subsequent ex- 
uwminations or investigations by the In- 
surance Department. The company has 
also been instructed to correct all poli- 
cies, certificates, binders and other evi- 
dences of insurance found to be written 
incorrectly. 





FINED FOR PAYING EXCESS 


As the result of questionnaires recent- 
ly sent out by the investigating depart- 
ment of the Chicago Board of Under- 
writers with regard to offices reported 
to have been operating on an excess basis 
the committee of fines and penalties has 
levied three fines of $750 each upon three 
separate offices, a fine of $1,500 on a 
fourth office and indicated . suspension 
from membership in the case of a fifth 
for violation of the commission and brok- 
erage rules. No names were divulged. 





NEW MEMBERS N. Y. POND 

In the article published last week about 
the meeting of the New York City Pond 
of the Blue Goose the names of new 
members of the pond were listed. How- 
ever, three names were inadvertently 
omitted. They are as follows: S. H. 
Morrison, Home Insurance Co.; Clark C. 
Collins, Service Review, Inc., and Charles 
A. Sanford, Aero Insurance Under- 
writers. 





J. D. SAINT GOING TO OKLAHOMA 





To Become Secretary-Manager of Agents 
Association; Leaving Post With North 
Carolina Association 
John D. Saint, manager of the North 
Carolina Association of Insurance Agents, 
is resigning to accept the position of 
secretary-manager of the Oklahoma As- 
sociation of Insurers, President E. Woody 
Clarke has announced. The change is to 
become effective January 15. The Okla- 
homa association is to be reorganized on 
similar lines to those of the associations 
of Louisiana, North Carolina and Ar- 
kansas, although definite details of or- 
ganization will not be determined until 

Mr. Saint arrives, Clarke said. 

The purposes of the reorganization 
clearance of agencies, closer cooperation 
were summed up by the president as 
between local agents and fieldmen and 
closer cooperation with the insurance de- 
partment. Mr. Saint was executive sec- 
retary of the Louisiana association be- 
fore going to North Carolina. 


Howard W. Jackson 


(Continued from Page 17) 





accounting system, the most up-to-date 
of any city, and publishes monthly a 
statement of receipts and disbursements. 
And in 1933 he inaugurated the issuing 
of an annual statement. He hopes that 
that practice will be continued when he 
leaves office. 
Installed Civil Service Rules 

He had all city employes put on civil 
service. And then he appointed a com- 
mittee to standardize salaries, increases 
and promotion possibilities. He made a 
career plan out of a city job looked upon 
in other cities as political spoils. No 
political pull can get anyone an impor- 
tant post any longer. An employe must 
be employed for an entire year before he 
is eligible for an increase. He cannot re- 
ceive more than one raise in a year and 
the increase cannot be more than one- 
fifth of the difference between the mini- 
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SUCCESSFUL AGENT 


TELLS THE SECRET 


"| simply added initiative 
to the financial integrity of 
a sound, conservative com- 
pany . . . and premiums 


poured in." 


PHILADELPHIA 
FIRE and MARINE 
INSURANCE COMPANY 


HEAD OFFICE: 1600 Arch St., Philadelphia, Pa. 
CHICAGO OFFICE: 209 W. Jackson Boulevard 


SAN FRANCISCO OFFICES: 


§ Fire—200 Bush Street 
| Marine—231 Sansome Street 





Tentative Draft of Code 
For Virginia Is Prepared 


_The Virginia State Insurance Commis- 

sion has completed a tentative recodifi- 
cation of the insurance laws of Virginia 
and will make a report on the subject 
in a few days to Governor George C. 
Peery. Virginia companies are deeply 
interested in the proposals and will dis- 
cuss them as soon as the tentative draft 
of the code has been issued by the Com- 
mission. 





mum and maximum salary for that classi- 
fication. 

Promotional examinations are held for 
regular employes only. In the past, those 
just out of school were first on the list 
and old city employes made up the van. 
Now the public can’t compete for higher 
jobs. They must start in as junior clerks 
and then take examinations for higher 
posts. 

He is proud of the fact that a laborer, 
by taking examinations, has worked him- 
self up from post to post to where he is 
now chief accounting clerk, 

He took the health administrator out 
of politics, making his term extend into 
another administration. 

His Views on Social Betterment 
_ Howard Jackson has his own views on 
improvements. He believes that it is all 
wrong to say “let posterity pay for it.” 
He believes in “paying as you go.” He 
admits, however, that this is impossible 
with major improvements but it can be 
done with minor improvements. He also 
feels that municipalities and the Federal 
government should not spend money for 
improvements in good times. Instead. 
they should “create a reserve to spend in 
bad times when we have unemployment.” 

He tells you that the problem facing 
the nation today is the “accrued liability 
in its human value.” That we have ad- 
vanced in every way but socially. That 
we have increased the life span, made it 
possible for people to live longer, raised 
it from 40 to 50 to 60. And that indus- 
try has cut down the working life to 40 
“When prosperity comes back,” he says, 
“we will have the greatest prosperity and 
the greatest number of unemployed the 
nation has ever known.” 

Howard Jackson believes that the Fed- 
eral government should live within the 
amount the people can pay by their abil- 
ity to buy. That state and city govern- 
ments should live by the ability of the 
people to pay. 

Although he is a Democrat, he con- 
tends that the government should drop 
the income tax and instead should in- 
stitute a sales tax “and live within it.” 
That the income tax should be returned 
to the states and the states “live by it. 
The ability of the people to buy and to 
save should support the nation.” 

Now when folks in other cities intro- 
duce Howard Jackson at various func- 
tions they liken him to the late Mayor 
Latrobe, who served ten terms as Mayor 
of Baltimore. And they declare that 
Howard Jackson will beat that record. 
Baltimoreans don’t agree. Those that I 
have talked to, have other plans for 
Howard Jackson. They want him in the 
Governor’s office in Annapolis. 

When Jackson was elected the first and 
second times, he hung his platform in his 
office and every time he fulfilled a pledge, 
he checked and then double-checked it. 
Last spring, when he ran for Mayor 
again, he had nothing left to promise the 
people. So he merely ran for re-election. 
Now Baltimoreans want him to take that 
old platform of his, dust it off and run 
con it for Governor. They want the state 
government to have a balanced budget 
and a surplus, too. 

But—several weeks ago I heard How- 
ard Jackson address the Economy 
League. He started off by telling them 
very bluntly that he disagreed with most 
of their aims and principles. After his 
talk was over, I stood and watched men 
walk up to him and say “Mr. Mayor, you 
should run for President.” 

Who can tell—we may yet have an in- 
surance agent in the White House. 
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MARINE & AUTOMOBILE 








Maccabe Offers Idea to Broaden 
Technical Education On Losses 


Fred Maccabe, assistant secretary of 
the Automobile of Hartford and one of 
the best posted men in this country on 
marine adjystments, fears that younger 
men in the business are not securing a 
proper and adequate technical education 
on loss matters to prepare them for posts 
of greater responsibility which they must 
assume as years pass. In a letter to the 
Liverpool Journal of Commerce Mr. 
Maccabe writes that here, and apparently 
also in London, the technicalities of 
claims settling are handled almost exclu- 
sively by a comparatively small group of 
veteran experts, with younger men not 
having a proper opportunity to sit in at 


meetings. In his letter Mr. Maccabe 
writes in part: 
“While it is no reflection on the 


knowledge and ability of any individuals, 
there is unquestionably in this market, 
and so far as I have been able to judge 
from irregular contacts elsewhere, a sad 
lack of opportunity for the younger men 
to acquire the necessary technical knowl- 
edge. I think it is probably as bad here, 
if not worse, than it is in London, and it 
is due in large part to what you call 
‘collective settling.’ It applies also to 
some extent, to men holding similar pos!- 
tions in brokers’ and adjusting offices, 
although there is of course a much dif 
ferent situation in the market than you 
have in London. However, I think there 
is something wrong, and, further, that 
something should be done about it. 
“Perhaps you know something of the 
way general average adjustments are ex- 
amined in this market. It is done by a 
small committee of the board of under- 
writers in a regular formal manner, 
which was the outgrowth of an informal 
and rather wild collection of men 


loss 


CHINA NATIONAL REPORT 
The China National, founded in Feb- 
ruary, 1934, with a capital of $5,000,000 
(50% paid in) submits its annual report 
for that year. In fire insurance it shows 
a premium income of $382,000; in life in- 


surance $44,500. Losses were light and 
the company paid a dividend of 6%. For 
fire and accident the premium reserve 


amounts to 40%; for marine policies, 
which business carries many short term 
silk policies, 20%. 





JEWELERS BLOCK COMMITTEE 
A new jewelers block committee of the 
Inland Marine Underwriters Association 
has been appointed with the following 
as members: E. G. Shirpser, Commer- 
cial Union, chairman; F. M. Cox, Harold 
Jackson, H. E. Sayre, W. F. Boylan, J. 
L. Powell, A. H_ Bonito and L C. 
Lewis, ex-officio. 
ITALIAN WAR RISK 
“L’Assicurazioni,” Italian insurance 
journal, reports that the Generali is in- 
suring the lives of persons in the mili- 
tary colonial service for 1% additional 
premium up to 30,000 lire coverage, to 
take effect at once. Larger amounts will 
be covered up to 150,000 lire at 2% and 
anything above that for 3%. 
FEDERAL DIVIDEND 

The Federal Insurance Co. of New 
Jersey, affiliated with Chubb & Son, has 
declared a semi-annual dividend of $1 a 
share, payable on January 2 to stock- 
holders of record December 21. 





ITALIAN PILOT SYSTEM 
In some harbors Italy has introduced 
a compulsory pilot system apparently 
because they are mined. To these be- 
long Naples, Catania, Genoa, Livorno. 


which started some fifteen or sixteen 
years ago. The system works excep- 
tionally well with a minimum of friction 
and a maximum saving to the under- 
writers. 

A Concrete Suggestion 


“This again, however, is collective sct- 
tlement, and it has now reached the stage 
here where we have some difficulty in 
finding younger men to serve on the 
committee. I myself have been on it for 
many years and would like to get off, but 
hesitate to do so when I know there are 
so few others who can be impressed into 
service whose knowledge and judgment 
would be commensurate with the diffi- 
culties of the job. More than a year 
ago I suggested that the board of under- 
writers might appoint a few of the 
younger men from the companies’ loss 
departments to sit in at the adjustment 
meetings as observers, having no vote, 
but the privilege of asking questions and 
making comments. Nothing has been 
done about this so far, but I think that 
when some more pressing excitements 
have subsided something will be done. 

“My impression of the weekly meet- 
ings of the London Institute claims set- 
tiers is that a similar situation exists 
there. That is, the burden is largely car- 
ried by a comparatively few men, and 
the rest of them say nothing either be- 
cause they don’t know what to say or 
they don’t dare express an opinion. 

"In any event there is something radi- 
cally wrong with the situation, both in 
London and here, and I think it is time 
for people who are anxious to mainta‘n 
the high standing of technical knowledge 
of this business to put their heads to- 
eether and do something about it.” 





TRAP FOR CHINESE PIRATES 

In an ingenious effort to rid neigh- 
boring seas of the pirates who infest 
them, the Chinese Government has 
bought the Sunderland steamer “Ulles- 
mere” for £14,000 and has had her fitted 
in the River Wear for duty as a “mys- 
tery ship.” Her hatch covers have been 
greatly enlarged and fitted with davits 
which, at a signal, will enable a squadron 
of armored speedboats to be raised to 
her innocent-looking decks and sent to 
wreak havoc among any unlucky pirate- 
vessels tempted to approach too near. 

The “Ullesmere” is proceeding to 
Shanghai. She has been converted to 
her thrilling role by Messrs. Austin & 
Sons, Ltd., of Sunderland. 
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ALL FORMS OF MARINE 
AND INLAND INSURANCE 


Intensive Safety Measures 


Adopted for the Queen Mary 


As the giant British liner Queen Mary 
nears completion, every possible precau- 
tion is being taken to avoid any possibil- 
ity of damage by fire or other cause. No 
pains are being spared to ensure that 
she will be completed on schedule ready 
for her maiden voyage to Southampton 
preparatory to her first Atlantic crossing. 
It will be remembered that serious dam- 
age was done to the Europa by a fire 
which broke out when she was practi- 
cally completed, while the motorship Ber- 
muda was destroyed by fire in Belfast 
docks when being reconditioned follow- 
ing a previous conflagration. 

The tightening up of safety measures 
aboard the Queen Mary recently led to 
an unpleasant incident. Seventy-four 
drillers downed tools as a protest against 
the dismissal of two of their number for 


smoking while at work. The strikers 
were promptly dismissed. 
The Queen Mary’s safety at sea is 


assured by the appointment of Sir Edgar 

3ritten as her commander. Sir Edgar 
is the finest captain in the British mer- 
cantile marine. He is commodore of the 
Cunard White Star fleet and is at pres- 
ent in command of the Berengaria, short- 
ly to be retired from service. 





Cost of Queen Mary’s 


Insurance Is Surveyed 


The cost of the insurance of Britain’s 
largest liner, Queen Mary, is shown in 
a Government White Paper just issued 
in London. The comptroller and auditor- 
general, in his report on the Cunard 
insurance fund account for the year 
ended March 31 last, states that £7,843 
brought to credit under the head of “ad- 
ditional premiums” represents the bal- 
ance, after allowing for £412 received 
in 1933 of the inclusive premium for the 
further insurance of the Queen Mary 
payable under the supplemental agree- 
ment of July, 1934. 

Payments amounting to £124 were 
made during the year in respect of 
claims for damages and survey expenses 
arising out of the launching of the vessel 





————— 


Cecil L. Goldby Dies; _ 
Officer of Hartford 


DID MARINE UNDERWRITin¢ 





Went With Hartford Fire in 1930 Afte, 
Eight Years With W. H. McGee & 
Co.; Came From England in 1929 
_Deep regret was expressed among ma. 
rine underwriters in New York early 
this week when they learned of the death 
Sunday night at the Hartford Hospitaj 
of Cecil L. Goldby, marine secretary of 
the Hartford Fire. He had been ill singe 
December 4. Prior to going to Hartford 
in March, 1930, Mr. Goldby was for eight 
years head cargo underwriter for Wm 
H. McGee & Co. and had many friends 
in New York, Hartford, Boston, Proyj. 
dence and other marine centers. Ap 
Englishman by birth he came to the 
United States from England in 1920 afte; 
having served for over twenty years jp 

London with the London Assurance. 

Surviving Mr. Goldby are his widow 
a daughter and a son, all of Hartford. ' 

Fifty years of age, Mr. Goldby had 
been in insurance since 1900 when he 
joined the London Assurance. He spe- 
cialized in cargo insurance and _ became 
a leading underwriter of such marin: 
risks. William H. McGee selected him 
from the British market because of his 
broad knowledge of cargo underwriting 
hazards. During the World War he 
served his country as a lieutenant in the 
British Navv, returning to marine insur- 
ance after the Armistice. 





in September, 1934, together with ex- 
penses of periodical inspections carried 
out during the period of suspension of 
construction work, with a view to reduc- 
ing the risk of loss by damage or fire, 
It is expected that the Queen Mary will 
leave the Clyde on March 24 and will 
arrive at Southampton two days later. 





ITALY BANS LLOYD’S AGENT 

Claude Henderson, Lloyd’s agent at 
Leghorn, Italy, has left Italy at the re- 
quest of the Italian authorities. No rea- 
sons have been given for his expulsion. 


Smaller Vessels Being Used In 
Transportation of Gold to U.S. 


Effects of the great movement of gold 


from France to the United States are 
being shown in the London insurance 
market. As a result similar’ conditions 


are prevailing to those during previous 
periods of exceptionally heavy shipments 
of bullion to the United States. Under- 
writers are being asked to accept maxi- 
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mum lines by the principal transatlantic 
vessels, and, provided they can keep with- 
in their usual retentions and accumula- 
tion of liabilities from different sources, 
they have no reason to be dissatisfied 
with that state of affairs. Problems, how- 
ever, are raised by the sending of gold 
by ships which hitherto have not been 
regarded as the principal carriers of the 
metal. Gold is usually shipped by first- 
class passenger liners. 

The former British liners Westernland 
and Pennland, of 16,000 tons each, which 
German interests purchased early this 
year, are in demand for the transport 
of gold to America, while for the return 
journey they are prominently identified 
with the carriage of automobiles. They 
are iriple-screw vessels, and thus their 
propelling power places them above the 
minimum standard of twin-screws which 
underwriters stipulated some time ago 
should be attained by gold-carriers i 
order that their bullion cargo may qual- 
ify for the lowest rates of insurance. 

These two well-known ships are now 
operated by the Bernstein Line, and the 
twin-screw steamer Ilsenstein, of 8, 
tons, another gold-carrier, is under the 
same management. A still more unusual 
gold vessel is the Belgian steamer Henri 
Jaspar, of 5,700 tons. As she has only 
a single propeller her case permits of 
simpler treatment for insurance as 4 
gold-carrier under contract providing for 
a minimum of twin-screws. 
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| CASUALTY AND SURETY 








Executives Ass’n Completes First 


Phase of Public 


Relations Program 


Up-State N. Y. Educational Meetings To Be Followed by 
Agents’ Gatherings in Mid-W est; J. S. Phillips Committee 
Chairman; H. S. Ives Directs Field Activity 


The first phase, experimental, of a pub- 
lic relations campaign which will prob- 
ably assume nation-wide proportions be- 
fore 1936 is ended has just been com- 
Association of Casualty & 
This test took shape 


pleted by the 
Surety Executives. 
in a series of gatherings in up-state New 
York which were aimed directly at the 
agitation for compulsory automobile lia- 
bility insurance. The Association had the 
full cooperation of the New York State 
Agents, Inc., 


Association of Local whose 





JESSE S. 


PHILLIPS 
Chairman Public Relations Committee 


president, Follett L. Greeno, and secre- 


tary, J. W. Rose, gave generously of 
their time in arranging for and attending 
the meetings. Henry Swift Ives, spe- 


cial counsel of the Association of C. & S 
Executives, was the principal speaker. 


Satisfied with the results of the ex- 
periment the Association is now pian- 
ning the second series of public rela- 


tions meetings which will be in the mid- 
west with Mr. Ives again directing the 
field work. Last week he sounded out 
the sentiment among agents in Detroit, 
Indianapolis, Columbus and Cincinnati 
and found them favorable to such a pro- 
gram. Sc it has been decided to con- 
centrate early in 1936 on Michigan, In- 
diana and Ohio with the Pacific Coast 
states coming later. The purpose will 
be, as Mr. Ives expresses it, to dissem- 
inate educational information on insur- 
ance matters to the. public through 
agents. Undoubtedly the type of legis- 
lation being introduced in the 1936 legis- 
latures of these states will be one of the 
determining factors in deciding the key- 
note of Mr. Ives’ speeches. 

Jesse S. Phillips Heads Committee 

The public relations activities of the 
Association of C. & Executives are 
directed by a committee of five of which 
Jesse S. Phillips, Great American In- 
demnity, is chairman. Serving on it are 
Silliman -Evans, Maryland Casualty; J. 


W. Randall, Travelers; A. Duncan Reid, 


Globe Indemnity ; Edward C. Stone, Em- 
ployers’ Liability, and C. B. Morcom, 
Aetna Casualty & Suretv and F. Rob- 


ertson Jones, general manager ex-officio. 
This committee, comparatively new, 1s 
sympathetic to a well organized program 





IVES 


HENRY SWIFT 


of public relations among agents as a 
means of stimulation for the field forces, 
to build up more favorable public opin- 
ion towards casualty and surety compan- 
ies and to promote better organization 
work in the field. Well coordinated and 
properly backed such organization activ- 
ity has more than proved its worth dur- 
ing legislative sessions: Witness the re- 
sults annually achieved by the state and 
national insurance federations. 

Mr. Ives’ New York State itinerary, 
which included ten cities, was mapped 
out purely as an experiment. The threat 
of a compulsory automobile liability law 
being passed in the next legislative ses- 
sion had_to be faced squarely. Motor 
Vehicle Commissioner C. A. Harnett, its 
chief advocate, has the very active in 
his speech-making. So Mr. Ives’ first 
move was to get in touch with the pro- 
gressive state agents’ association. He 
won their cooperation as well as that of 
local newspapers, local boards, special 
agents and individual companies, thus 
setting the stage for the meetings. The 
cities included Penn Yan, Elmira, Hor- 
nell, Olean, Jamestown, Niagara Falls, 
Albany, Glens Falls, Gloversville and 
Watertown. 

Several Mayors Attended 


Letters written to agents in these cit- 
ies by the companies individually helped 
to work up interest in advance of the 
meetings. They were urged to attend 
the gathering in their particular territory 
and to bring along their clients. 

Prominent business men and members 
of the legislature were invited and prof- 
ited by attending. Attorneys, bankers, 
police chiefs, chamber of commerce rep- 
resentatives and the mayors of several 
cities were on hand. The average at- 
tendance was close to 100 at each meet- 
ing. And local newspapers considered 
these meetings spot news: 

That they have decidedly accomplished 
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Brooklyn Thefts Due 
To Market For Gold 


INSURANCE PREMIUMS UP 14% 


Commercial Crime Commission Will Pre- 
sent Bills at Albany; Many Insur- 
ance Co.’s Cooperating 


Support of casualty 
ies is directed to a series of bills de- 
signed to reduce the element of fixed 
cost in all business and financial activi- 
ties due to criminal conditions and to 
facilitate the apprehension and convic- 
tion of criminals. These bills are to be 
introduced at the January session of the 
New York legislature in Albany by the 
Commercial Crime Commission. The 
commission works in behalf of business, 
banking and insurance interests apply- 
ing business principles to reduce the cost 
of crime. Its office is on the sixteenth 
floor of the Singer Building, 149 Broad- 
way, New York. 

Among the suggestions for legislation 
is a bill to regulate the purchase of old 
jewelry and gold. At a crime confer- 
ence in Brooklyn, N. Y., last week called 
by District Attorney Geoghan to devise 
means of combating a large increase in 
burglaries in the borough, Police Com- 
missioner Valentine reported, “The bur- 
glaries in most cases are by boys be- 
tween sixteen and eighteen years old. 
Clothing, radio sets and jewelry are the 
principal loot. One of the aggravations 
of the situation is the ready market fot 
old gold.” 

Brooklyn Theft Losses High 

At the conference it was revealed that 
insurance companies have paid more 
theft losses for burglary and larceny per 
premium dollar in Brooklyn during the 
last five years than in any other bor- 
ough of New York. Insurance premiums 
have been advanced 14% and some sec- 
tions of the borough cannot obtain in- 
surance at any premium. L. A. Sawyer, 
head of the burglary department of the 
Casualty and Surety Indemnities,  re- 
vealed that insurance companies had paid 
as high as $1.18, $1.10 and 93 cents on 
every premium dollar for theft losses in- 
cluding those for burglary in Brooklyn. 

The Commercial Crime Commission be- 
lieves that the way to combat crime is 
to remove the ready market for stolen 
At present no record of purchase 
is required for fabricated gold and the 
evidence is destroyed within a few mo- 
ments in the melting pot. Therefore the 
Commercial Crime Commission suggests: 

“Regulation for the purchase of gold 

(Continued on Page 29) 


insurance compan- 


goods. 





their purpose is indicated by the fact 
that the public sentiment in up-state New 
York is reported to be in opposition to 
a compulsory law. 

The Association’s objective is to widen 
gradually the scope of its public relations 
activity so that casualty-surety interests 
of the entire country will receive its ben- 
eficial effects. 


Emergency Averted In 
Mass. Auto Situation 


COS. CONFER WITH DECELLES 


Decide to Handle Compulsory Business 
on Same Basis as Heretofore Except 
for Guest Coverage Changes 

Boston held the center of the automo- 
bile liability insurance stage this week 
as some seventy company executives and 
general agents met there with Insur- 





ance Commissioner Francis J. DeCelles 
on Monday in an emergency situation to 
decide on what basis they will continue 


writing under the state’s compulsory law. 
The upshot was that the business will 
continue to be written on the same basis 
as heretofore except for guest coverage 
changes as a result of the Gallagher de- 
cision in the Massachusetts Supreme 
Court in which it was held that a viola- 
tion of certain rules of the road consti- 
tutes prima facie evidence of gross neg- 
ligence. This decision was a leading topic 
of conversation and it was felt will add 
greatly to the danger of guest suits and 


cause more motorists to carry this cov- 
erage 
Individual companies, it was decided, 


may hereafter stipulate that the rate of 
$3.25 for guest coverage on the statutory 
form and $1 extra for extra territorial 
covers only what it was intended to cover 
before the Gallagher decision, namely 
gross negligence in cases of personal in- 


jury and simple negligence in cases of 
fatalities. The companies may also at- 
tach a rider covering the hazard which 


has developed as a result of this decision 
at a rate which will be worked out by 
the companies and approved by the com- 
missioner. 
Two Committees Appointed 

After calling the meeting to order 
Commissioner DeCelles turned it over to 
the companies so that they could formu- 
late their own plans for meeting the 
emergency situation. Two committees of 
seven each, representing stock and mu- 
tual companies, were appointed. For the 
stock carriers T. J. Falvey, Massachu- 
setts Bonding, served as chairman. He 
also holds this post on the Committee of 
Seven on the Massachusetts situation of 


the Association of Casualty & Surety 
Executives which group had had a pre- 
liminary gathering on Sunday. Serving 
on the new committee are E. C. Stone, 
Employers Liability; Jesse W. Randall, 
Travelers; Clifford B. Morcom, Joseph 
F. Mathai, U. S. F. & G.; Charles E. 
Ward, Preferred Accident, and J. F. Gil- 


let, Maryland Casualty 

The mutual committee was composed 
of W. D. Riddell, Lumbermen’s Mutual 
Casualty; Herbert Yount, Liberty Mu- 
tual; Harold Ginsberg, Liberty Mutual; 
H. M. Wardwell, Jr., Utica Mutual; 
George M. Williamson, Merchants Mv- 
tual Casualty; E. R. Higgs, Hardware 
Mutual, and H. W. Anderson, Factory 
Mutual of Providence. F. Robertson 

(Continued on Page 28) 
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Underwriting Profit and Greater 
Volume Expected As 1935 Closes 


Workmen’s Compensation, Fidelity, Surety Definitely Im- 


proved Survey Indicates; 


Helpful to A.L. Line; 


For the first time since 1929 the cas- 
ualty-surety business as a whole is in 
a fair way to make an underwriting prof- 
it for the past year which, although 
small, will be an encouraging sign that 
conditions are on the mend and getting 
back more nearly to normal. This pre- 
dicted result is based on a preliminary 
survey of 1935 experience made by a 
number of companies doing a_nation- 
wide business, and one of the chief fac- 
tors responsible is the continued im- 
provement in the workmen’s compensa- 
tion line. It is further indicated that 
aggregate premium writings will be 
higher than in 1934. Business generally 
has stepped up in the last six or eight 
months. The government has_ been 
spending huge sums of money for the 
building of bridges, tunnels, schools and 
other projects, all of which involve sure- 
ty bonds, compensation, fire and liabil- 
ity insurance protection. This develop- 


ment alone is sufficient to step up vol- 
ume. 
The fidelity-surety picture is consid- 


ered much brighter than any recent year 
and the feeling is that a nice underwrit- 
ing profit will be shown. Several factors 
are responsible: The companies have 
most of their depression troubles behind 
them; they are underwriting more care- 
fully, keeping down overhead, and they 
are recovering large salvage paid out in 
the bad years of 1930, 1931, 1932 and 
1933. 

One of the outstanding developments 
of the year has occurred in this field 
and that is the closer cooperation be- 
tween London Lloyd’s underwriters and 
the American sureties in the drawing up 
of a reinsurance treaty on bankers and 
brokers blanket bonds. The feeling is 
that this cooperation will within a rea- 
sonable time develop into a complete un- 
derstanding between American under- 
writers and their British friends. 


See Slight Auto Liability Improvement 


A slight improvement.in the automo- 
bile liability line is seen in some quar- 
ters but elsewhere it is worse. Despite 
the great efforts made during the year 
to make the car driving public more ac- 
cident conscious the automobile fatality 
toll for the first ten months totaled 26,- 
574, according to data compiled by the 


Aetna Casualty & Surety. This com- 
pares with 27,323 in the same period of 
last year, a decline of 749 or 2.74%. For 


the first time since 1930 the number of 


cars in use has exceeded 26,000,000, an 
increase of around 5% over 1934, and 
gasoline consumption will exceed last 


year’s figure by 6% according to a com- 
pilation of the Travelers based on re- 
ports from forty states. 

More than one company leader who 
participated in this survey hailed the 
most constructive development in casual- 
ty circles of the year to be the cam- 
paign conducted country-wide to reduce 
automobile accidents and fatalities. Ed- 
ucational articles and particularly the 
crash-horror “—And Sudden Death” ar- 
ticles by J. C. Furnas had an important 
place in this concerted drive. Writing 
about this phase one executive said: “It 
has served, it seems to me, to call the 
attention of a greater number of the 
public to the frightful toll in death and 
serious injuries brought about by the au- 
tomobile. If the people will keep in 
mind what they have read and more peo- 
ple will have it called to their attention 
I believe something more will be ac- 
complished in 1936.” 

In praise of organization activity along 
prevention lines another leader says: 


“The companies have been most active in 
this propaganda through their inspection 


Auto Accident Campaigns 
Leaders Discuss Trends 


services, their accident prevention de- 
partments, their cooperation with the 
conservation department of the National 
Bureau, with the police departments and 
with the motor vehicle commissioners. 
All this I believe will have a result in a 
constantiy downward trend of the human 
toll yearly being registered on our vital 
statistics books. If the companies can 
continue to get the cooperation of the 
press, the motion pictures and all other 
fact-finding and fact-giving agencies I 
have great hope of most beneficial re- 
sults.” 

Study Auto Liability Rating Methods 


Much study has been given during the 
year to various methods of improving 


automobile rate making methods. The 
governing committee of the National 
Bureau is now considering an occupa- 


tional plan among others for 
vate passenger type 


rating pri- 
of automobiles. No 
definite conclusions, however, are ex- 
pected for some time. As to the adop- 
tion of such a plan by stock casualty 
bureau carriers the opinion is divided. 
Here is one in the affirmative: 

“It is manifestly absurd to rate auto- 
mobiles. Cars of themselves rarely cause 
the accident. They are caused by the 
people who drive them. The occupa- 
tional method takes into account the 
great difficulty in operating hazard by 
the classes engaged in different occupa- 
tions; neiiumeaniie it more nearly levels 
cut the time of operation. 


Certain oc- 
cupations clearly show a high claim fre- 
quency where the car is constantly in 


use for a number of hours. 

“The present method of rating by car 
make has a fallacy in that one of two 
cars of the same make for which the 


same premium is paid may spend more 
time on the road than the other, thus 
having greater exposure to road haz- 
ards.” 

Sut for the most part participants in 
the survey did not see how the adoption 
of the occupational method of rating 
would in itself help to check serious 
losses. Typical of this feeling are the 
following expressions. 

Company A 

“We shall never keep down the losses 
until, in the first instance, we see to it 
that the existing laws are more rigor- 
ously enforced. If we could do away 
with ‘Mr. Fixit’ we should take one great 
step forward in accident prevention. No 
accident prevention activity, no safety 
drive, no ‘Sudden Death’ articles will 
ever have of themselves a_ beneficial, 
lasting effect. If there is one thing more 
than another that seems perfectly clear 
it is that accident prevention work of 
any kind will never have any lasting ef- 
fect unless people continually follow it 
up and perpetually take an interest in it.” 

Company B 

“I do not think changing a method of 
rating will check serious losses in the 
automobile line. After all, it makes very 
little difference whether automobiles are 
rated according to occupational methods, 
horse power methods, price ratings, 
weights of cars or what not. As I see 
it, there is no connection between the 
method of rating and the checking of 
The purpose of rates is to give 
sufficient premium over all and as long 
as the method used in arriving at an 
adequate rate is constant the method is 
unimportant. The checking of losses has 
to do rather with safety work predicated 
upon an adequate level of rates.” 

Company C 

“I do not believe that the adoption of 
the occupational method of rating pri- 
vate passenger type automobiles will 
help to check serious losses. The occu- 
pational classification is by no means 
gencrally indicative of the exposure. The 
effort to apply an occupational classi- 
fication would definitely increase over- 
head and make a highly complicated bus- 
iness still more involved. It would pro- 


losses. 





Use of “And/Or” In Insurance Policies 
Criticized By Wisconsin Supreme Court 


A decision just handed down by the 
Wisconsin Supreme Court deploring the 
use of “and/or” in insurance policies 
struck a responsive chord with home of- 
fices and agents this week. One com- 
pany group, the Fire Association of 
Philadelphia, through W. G. S. Savage, 
its secretary, sent a bulletin to agents 
quoting the Wisconsin decision and say- 
ing in part: 

“*And/or’ are two of the most over- 
worked words that are used in our busi- 
ness. They many times are included with 
the names of the insured and appear in 
the form of coverage. 

“We have always taken the position 
that these words mean ‘and.’ It is not 
safe to act otherwise, particularly in the 
issuance of drafts in payment of losses. 
As you are aware, in issuing drafts we 
do not include the words ‘and/or’ there- 
in, but rather the word ‘and.’ 

“We have been told that the American 
3ar Association has instituted propagan- 
da to have these words eliminated from 
insurance contracts and we hope this 
may result in these troublesome words 
passing out of our usage for all time. 

“The use of these words has recently 
been called to our attention by a deci- 
sion handed down by the Supreme Court 
of the state of Wisconsin on an insur- 
ance policy i insuring ‘A and/or B.’ The 
court, in its decision (in the case of Em- 
ployers’ Mutual Liability vs. Tollefson 
et al.), made the following comment: 

“The confronted with the task of 
construing ‘and/or,’ that befuddling, nameless 
thing, that Janus-faced monstrosity, neither 


word nor phrase, the child of a brain of some- 
one too lazy or too dull to express his precise 


court is 


meaning, or too dull to know what he did 
mean, now commonly used by lawyers in draft- 
ing legal documents, through carelessness or 
ignorance, or as a cunning device to conceal 
rather than express meaning with view to fur- 
thering the interest of their clients.” 


Auto Liability Writers in Accord 


The automobile liability insurance writ- 
ers are also thoroughly in agreement with 
the Wisconsin Supreme Court decision, 
according to General Manager James A. 

3eha of the National Bureau who said 
this week that “and/or” can be found 
nowhere in the new standard provisions 
for automobile bodily injury liability in- 
surance policies drawn up by the forms 
committees of the National Bureau and 
the American Mutual Alliance. Mr. _— 
added: “The committees engaged in re- 
drafting the provisions spent antiies 
able time and effort in obliterating the 
term and its removal might even stand 
as a symbol of the drafters’ desire for 
clarity and simplicity, because the new 
form is entirely free from all surplus and 
confusing language. What has been done 
with the automobile liability contract can 
and probably will be done soon for other 
forms of casualty insurance.” 

The standard policy provisions wil! 
have been adopted by the member com- 
panies of the National Bureau and the 
American Mutual Alliance by January 1, 
Mr. Beha said. The program “has now 
been approved by al! states except Texas, 
where special state forms have been in 
use. The new form was approved as of 
December 1 by authorities in West Vir- 
ginia and succeeds the standard policy 
formerly in effect in that state. 
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vide a very definite temptation to as- 
sured and producers to misrepresent jy 
order to secure the better classification 
rates. It would develop a very trouble- 
some competitive condition. 

“The only practical way to meet the 
situation is the application of conserva- 
tive and efficient underwriting and man- 
agement principles, particularly as _ re- 
gards the adjustment of claims, coupled 
with a campaign to make the general 
public conscious of the fact that excess- 


ive verdicts must necessarily result in 
still higher rates. Accident prevention 
activity, safety drives, ‘Sudden Death’ 


ar‘icles will have some definitely helpful 
effect if followed up vigorously along al} 
possible lines.” 

Company D 

“Sporadic safety drives do not, in my 
opinion, have a beneficial lasting effect, 
except as they may in time arouse the 
public to a realization of the terrible 
slaughter that is going on on the high- 
ways of this country. When the public 
is fully aroused and determines to do 
something about it, there will be sub- 
stantial improvement and not before.” 

Retrospective Rating and Graded 
Commissions 

Turning to workmen’s compensation 
the advisability of a retrospective ex- 
perience rating plan has been given much 
thought in recent months by stock cas- 
ualty company committees. The method 
is regarded as sound and some action 
may come of these conferences. One 
executive in favor of it suggests that 
“included in such a plan should be pro- 
visions for grading agents’ commissions 
and company expense loadings, but plans 
should be developed by companies and 
agents themselves rather than by decree 
of supervising authorities.” 

A contrasting opinion is that retro- 
spective rating, if adopted, should be 
confined to very large risks, big enough 
so that the laws of average can oper- 
ate. The plan should also require the 
assured to share losses as well as profits 
up to some certain maximum. 

It seems inevitable that a plan of 
graded commissions in compensation will 
be adopted in the near future. The sub- 
ject is a live one, particularly in Massa- 


chusetts, and it is said that the agents 
there favor it. 
1936 Outlook and Trends 
There are several trends in the casu- 


alty field which are bound to affect the 
business. These include (1) the trend 
toward occupational disease coverage in 
bills similar to that already passed in 
New York; (2) the agitation for some- 
thing more than financial responsibility 
laws on automobile insurance in the sev- 
eral states; (3) the agitation toward 
some kind of qualification test for motor 
vehicle operators; (4) the inclusion of 
the trucking business under the super- 
vision of the Interstate Commerce Com- 
mission; (5) the realization on the part 
of the insurance buyer as to the im- 
portant role which has been played dur- 
ing the depression to business, to the 
home and to the individual. Some of 
these will beneficial and others will 
present problems which will have to be 
met. 

The increased claim-mindedness of the 
public has been a problem, increasingly 
serious, throughout the depression and 
the hope is expressed that next year this 
trend may dwindle a bit. It will if peo- 


(Continued on Page 29) 
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On the Production “Firing Line” 





G. E. Corby Is W. G. Wilson’s 


Successor in Cleveland 


G. E. Corby, who has been with the 
Aetna Affiliated Companies for the past 
twenty-cight years, has just been named 
manager of its Cleveland office for casu- 
alty, surety and marine lines succeeding 
the late W. G. Wilson who died of a 
heart attack on November 30. Mr. Corby 
in recent years has been associated with 
Mr. Wilson as assistant manager of the 
Cleveland office. 

Associated with Manager Corby in the 
new setup will be C. A. Benner and C. 
L. Krum as associate managers, and the 
following as department heads. They 
have all been connected with the Aetna’s 
Cleveland office for many years. T. F. 
Hummel, superintendent marine depart- 
ment; H. A. Cunnington, superintendent 
accident department; H. T. Knudsen, su- 
perintendent liability department; T. J. 
Tippy, assistant superintendent liability 
department; E. L. Gribben, cashier; H. 
S. Frank, superintendent fidelity and 
surety department; W. E. Brooks, attor- 
ney; T. B. Howe, supervising safety en- 
eineer, and H. A. Thomas, payroll audi- 


tor. 

Robert W. G. Wilson, who in recent 
years was associated in business with 
his father, will continue to devote his 
time to the insurance interests of his 
present clients and to the development 
of the insurance accounts of the many 
important business connections of his 
father. 


2ND DIVIDEND PAID 
5,100 Creditors of General Indemnity 
Receive $135,000; First Dividend 
Paid Last April 

Superintendent of Insurance Louis H. 
Pink has paid a second dividend of ap- 
proximately $135,000 to 5,100 creditors of 
the General Indemnity which went into 
liquidation in August, 1933. Policyholder 
creditors will receive 12% of the gross 
amount of their claims, which with the 
40% first dividend paid in April, 1935, 
makes a total payment of 52% to them 
for far. 


THE LATE S. C. HOAGLAND 

Samuel C. Hoagland, who was founder 
of the New Jersey Fidelity & Plate Glass 
of Newark, N. J., and for years was its 
president, passed away recently after a 
long illness. He was 86 years old and 
had given a lifetime of activity to the 
insurance business. Indicative of his di- 
versified outside interests he was vice- 
president of the Sunday School of the 
North Orange Baptist Church in Orange, 
N. J.;- belonged to Hope Lodge (Ma- 
sonic) in East Orange, N. J. and to the 
Schongun Fishing Club. 





ON GREYHOUND BUS LINE 

The American Fidelity & Casualty of 
Richmond is on the Atlantic Greyhound 
Bus line and therefore stands the loss 
involved in the serious accident the 
other day when fourteen persons were 
lost. The bus was going from Richmond 
to Raleigh and went through the open 
draw of a bridge. The insurance com- 
pany claims that a large part of the risk 
was reinsured. 


HELPFUL H. T. WOOD ARTICLE 


One of the helpful surety articles re- 
cently has been “The Problem of Ade- 
quate Coverage” written by Richard T. 
Wood, manager, bank division in the 
fidelity department of the American 
Surety. It discusses intelligently and 
concisely fidelity and bankers’ blanket 
bonds for commercial banks, savings 
banks and building and loan associations. 
It is sent out in booklet form by the 
company. 








_ Chicago Managers Club 

The Casualty Managers Club of 
Chicago of which V. H. Bartholomew, 
resident vice-president Standard Ac- 
cident, is president has been: playing 
an increasingly active part in serving 
as a discussion forum for problems 
arising in Illinois casualty insurance 
circles. When the insurance code ag- 
itation was at its height recently de- 
fects were informally brought to the 
home office executives through the 
medium of this club. The desire is 
to present at all times a solid front 
with the companies on rulings that 
might be made and which, in the man- 
agers’ opinion, are detrimental to the 
business in general. Coming up for 
consideration is the formation of a 
clearing house whereby accurate in- 
formation can be kept on various 
agents and brokers as to desirability, 
their business, credit, etc. 

The association, meeting for month- 
ly luncheon sessions, plans this win- 
ter to secure one or two outstanding 
casualty men as speakers. Its mem- 
bership is confined to managers, vice- 
president, resident vice-presidents of 
casualty companies belonging to the 
National Bureau and doing business 
in Illinois. 











More Bond Business If New 
City Ordinance Is Passed 


Surety underwriters in Milwaukee 
stand to get a substantial increase in 
volume if the city council adopts an ordi- 
nance prepared by the city attorney on 
the basis of a survey made by Milwau- 
kee surety agents at his request, follow- 
ing disclosures of misappropriations and 
malfeasance in a Milwaukee county of- 
fice earlier this year. The survey was 
conducted by F. D. Madden, National 
Surety, and R. A. Boers of George H. 
Russell Co., general agent of the Stand- 
ard Accident. The proposed ordinance 
increases the number of city officials and 
employes to be bonded from thirty-two 
at present to about 200, including more 
department heads, and the total volume 
of the surety bonds to be issued is in- 
creased from $552,000 to $2,266,800. 





TO DINE PAST COMMANDERS 


Next Meeting of N. Y. Legion Post 1081 
Set for January 14; New Officers 
Installed 

A beefsteak dinner meeting was held 
by Insurance Post No. 1081 of the Amer- 
ican Legion in New York City recently 
to welcome into office the new officers. 
Several distinguished guests attended in- 
cluding New York County Commander 
McCabe; Larkin, president of the 77th 
Division Club; Edward Dart, president, 
Insurance Square Club; John Diekamn, 
past commander of King’s County, and 
all past commanders of the post. The 
speakers spoke highly of Post 1081 and 
the charitable work which it has done. 
William Bonner, founder and newly in- 
stalled commander, was given a big hand. 
The next meeting of the post will be 
held on January 14 at Van Axens restau- 
rant and will be a dinner to the past 
commanders. George Horn is chairman 
of this meeting. 

Installation of the following new offi- 
cers was handed by County Commander 
McCabe: : 

Commander, William Bonner; Ist vice- 
commander, William R. Ehrmantraut; 
2nd vice-commander, Edward.A. Clark; 
3rd_vice-commander, Charles Johnson, 
Jr.; chaplain, Fred Hacey; finance of - 
ficer, William Rattleman; adjutant, 
Joseph H. Goerl; sergeant - at - arms, 
Bruce Brighton; sergeant-at-arms, Frank 


Reinsurance Bureau 
Plan Looks Promising 


TO HANDLE LIFE INDEMNITY 
Personal Accident Bureau Committees 
Studying It; Will Be Submitted to 
Annual Meet for Action 
The establishment of an Accident Re- 
insurance Bureau, fashioned after the 
Workmen’s Compensation Reinsurance 
Bureau, is being seriously studied by 
committees of the Bureau of Personal 
Accident & Health Underwriters and 
wili probably get considerable attention 
and possible action at the annual meet- 
ing next Spring. The need for a rein- 
surance bureau is said to have largely 
arisen because of the increase in total 
and permanent disability claims under 
the life indemnity feature of accident 
policies. Not wishing to discontinue the 
coverage entirely, as many life compan- 
ies did a few years ago, the Personal 
Accident Bureau is well along on de- 
tails of a plan which will enable its 
members to reinsure such excess liabil- 
ity as may go beyond whatever fixed 
limit the companies decide to carry for 
themselves under personal accident pol- 

icies. 

The plan, it is reported, looks prom- 
ising and it is the belief that sufficient 
companies will be agreeable.to its cre- 
ation inasmuch as it offers protection 
against the setting up of high reserves 
which permanent disability claims im- 
pel. John F. Lydon, Ocean Accident, 
is chairman of the committee handling 
the matter on which is represented the 
General Accident and Indemnity Co. of 
North America. They have already pre- 
sented a draft of a constitution for such 
a bureau to the main underwriting com- 
mittee. 

It is hoped that through the creation 
of this reinsurance bureau the compan- 
ies will be able to continue to offer to 
the public protection against misfortune 
which an individual may suffer through 
incapacity to earn a living for the rest 
of his life. 


Casualty Review 
(Continued from Page 28) 


ple will only bear in mind that they 
make the rates for insurance. If they 
drive safely and have no accidents ob- 
viously the rates can be kept low. But 
the reverse is true if there are serious 
accidents. A co-operative educational 
advertising campaign driving home this 
fact would be most helpful and not out 
of the realm of possibility for 1936. 

Surety-wise a constructive develop- 
ment is the new and greatly simplified 
code announced by the Towner Bureau. 
Undoubtedly it will put fidelity and sure- 
ty rates on a more scientific basis. 

As to the surety outlook a good year 
is expected in 1936. The depression has 
taught the insuring public the value of 
bonds, fidelity insurance and blanket cov- 
erages; more people are surety minded 
than ever before. This attitude is well 
expressed by a New York executive who 
says: 

“Managers of business are fast com- 
ing to the realization that through a 
fixed charge in their annual budget all 
hazards, with the sole exception of judg- 
ment, can be eliminated from business. 
And how wonderful and consoling this 
must be when the catastrophic loss or 
unexpected defalcation lays its heavy 
hand upon business only to immediately 
be released through some beneficial in- 
surance or fidelity coverage.” 





Campman; historian, Arthur Gagnon, 
and judge advocate, Malcolm Bibby. 
The following are delegates to the 
county committee: William Bonner, Al- 
bert Frank and George Neff. 
William Baxter is alternate. 


Brooklyn Thefts 

(Continued from Page 27) 
under the Gold Reserve Act of 1934 do 
not require a licensed purchaser to make 
any record of the address or identity of 
the individual from whom he obtains 
‘fabricated gold.’ ‘Fabricated gold’ in- 
cludes old jewelry or scrap jewelry. 
Therefore the thief can sell stolen jewel- 
ry without any record of purchase be- 
ing required. It is suggested that pur- 
chasers of jewelry other than those deal- 
ing with regular manufacturers or deal- 
ers be required to make proper records 
of such purchases, report the same to the 
local po,ice and hold the goods for a 
reasonable time for inspection and pos- 
sible reclamation.” Ninety days’ waiting 
period has been suggested. 

Harold E. Chasmar, vice-president of 
the Commission, told The Eastern Un- 
derwriter this week that he believed 95% 
of goods stolen would not be taken if 
there were not a ready market for them. 
Malcolm S. McNeal Watts, counsel to 
the Commission, told The Eastern Un- 
derwriter that at the Atlantic City con- 
vention of the International Association 
of Chiefs of Police this year the situa- 
tion was reported the same all over the 
country. 

Other Suggestions Slated 

Other suggestions for legislation which 
will be presented to the New York leg- 
islature cover these subjects: The con- 
fiscation of forged or counterfeit securi- 


ties. Prohibition of use of stolen se- 
curities as bail. Authorization of affi- 
davit proof before grand juries. Aboli- 


of suits for false arrest and mali- 

prosecution after indictment or 
conviction. Interstate reciprocity for 
simplified extradition. Interstate reci- 
procity for criminal subpoenas. Inter- 
state reciprocity in use of criminal courts 
and police records in evidence. Aboli- 
tion of parole or commutation of sen- 
tence for armed criminals. 

At the Governor’s convention for the 
prevention of crime this year Col. Ralph 
C. Tobbin, president of the Commercial 
Crime Commission, Inc., reported on the 
hidden costs of crime. He cited six spe- 
cific cases in which the insurance com- 
panies paid in addition to taxes for pro- 
tection and the claim itself these 
amounts: Counterfeit stock case, $10,- 
000; embezzlement case, $12,021; extradi- 
tion case, $1,199; forgery case, $9,100; hi- 
jacking case, $8,500; case covering lar- 
ceny of securities from a bank, $35,658. 
This gives an average cost of more than 
$12,000. 

Col. Tobbin recommended that busi- 
ness and industry which suffer losses due 
to crime create an organization to de- 
termine and break down the elements of 
criminal costs. “This should be done in 
precisely the same way as financial sta- 
tistics of commercial turnover earnings 
and other overhead costs are compiled,” 
he said. 

\mong insurance organizations now 
cooperating with the Commercial Crime 
Commission are Hartford Accident & 
Indemnity, Seaboard Surety, Century In- 
demnity, National Surety Corp., Conti- 
nental Casualty, Glens Falls Indemnity, 
Protective Indemnity, Chubb & Son, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, Association of Casualty & 
Surety Executives, Surety Association of 
America and others. 


tion 
cious 


SEEK WISCONSIN LICENSE 

After more than a year’s negotiations 
counsel for London Lloyd’s has practi- 
cally determined to apply for a 1936 li- 
cense in Wisconsin. If and when licensed 
Lloyd’s would give most attention to cas- 
ualty lines although its license would be 
for all classes. 


GRANT OKLA. INCREASE 
An increase of 22% in workmen’s com- 
pensation rates was granted December 
24 by the Oklahoma Insurance Board. 
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P. M. BOWEN’S SUDDEN DEATH 


V.-P. and Aacletens Treasurer of Stand- 
ard Accident Was Well Known 

Throughout Country 

3owen, vice-president and as- 
sistant treasurer of the Standard Acci- 
dent, well known throughout the coun- 
try, a first rate production executive and 
popular figure at conventions, passed 
away suddenly while on a business trip 
to New York City. His untimely death 


Paul M. 








PAUL M. 


BOWEN 


is deeply mourned by many as his ac- 
quaintanceship was wide—his friends le- 
gion. 

Mr. Bowen’s services with the Stand- 
ard Accident started as a mail boy while 
he was still at school. When he gradu- 
ated from the University of Michigan in 
1916 he went on the company’s regular 
payroll as an underwriter. Here and in 
the field he learned at first hand the 
problems of production that beset agents 
and companies. Mr. Bowen was active 
in many branches of the business and, 
excepting for. a period of war service as 
a captain of artillery in France, he de- 
voted all of his time to the Standard 
Accident and its agents. 

In 1924 he was made manager of thi 
Standard Accident’s New York branch 
and during his year at that office doubled 
sales. In 1925 he was called back to 
Detroit and elected to the position he 
held at his death. 





AERO’S AIR TRAVEL POLICY 





Busimess Men Using Regular Airlines 
Can Obtain Protection for $50 Yearly; 
Named Employes Covered 


Aero Insurance Underwriters, who is- 
sue policies on aviation hazards for the 
Indemnity, Phoe- 


Indem- 


Eagle Indemnity, Globe 
nix Indemnity, Great 
nity, Royal Indemnity and London Guar- 


American 


antee & Accident, announce that they 
can now provide a policy for $50 per 
annum for business men who use the 


regular airlines. For this small premium 
$50,000 of insurance can be purchased. 
$10,000 of which would follow each in- 
dividual whenever flying the airlines and 
also when at airports or places of forced 


landing. The policy covers all named 
employes and additional employes are 
added automatically from the time their 


names are mailed or telegraphed to the 
underwriters. 

An indication of why this insurance can 
be bought so cheaply is contained in the 
figures of the Bureau of Air Commerce 
for the two years ending June 30, 1935, 
which show that there were only twenty- 
seven passenger fatalities in that whole 
period out of over a million passenger 
flights. 
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J. J. lago Discusses Competitive Angles 
To Householders’ Comprehensive Policy 


John J. Iago, vice-president, Fidelity 
& Deposit, one of the most capable of 
burglary underwriters, spoke his mind not 
so long ago on the subject of the house- 
holders’ comprehensive policy which fire- 
marine companies are permitted to write 
but which cannot now be written by cas- 
ualty companies. Discussing the competi- 
tive situation, Mr. Iago said in part: 

“Actually, the householders’ compre- 
hensive policy consolidates insurance 
against what might be called the con- 
ventional fire risks (namely, fire, light- 
ning, earthquake, windstorm and other 
disturbances of nature), with insurance 
against the risks of theft and burglary, 
together with some other miscellaneous 
risks. In the advertising literature of 
some of the fire-marine insurance com- 
panies which issue this policy, it is stat- 
ed that ‘This policy more than takes the 
place of policies covering fire, lightning, 
earthquake, explosion, burglary, theft or 
larceny, hold-up, aircraft damage, water 
damage, windstorm, etc., and also does 
away with the necessity ‘of separate all- 
risks policies covering jewelry, furs, sil~ 
verware, musical instruments, personal 
effects (tourist baggage), fine arts, etc.’ 

Imposes No Obligation to Travel 

“The insurance granted by the house- 
holders’ comprehensive policy applies, of 
course, upon the personal property of 
the policyholder chiefly while in its nor- 
mal situation, namely, in his residence or 
residences. For the benefit of any pol- 
icyholder who does travel the incidental 
floater insurance available under that 
policy applies upon personal property 
which he takes with him. But purchase 
of one of these policies does not impose 
upon the policyholder any obligation to 
travel, and, having that in mind, the rel- 
ative importance of the incidental float- 
er insurance granted by this policy be- 
comes obvious. 

“To the best of my knowledge this 
policy used to be, and may yet be, issued 
through the marine departments of the 
various fire-marine companies and for 
some reason which I have never been 
able to ascertain it used to be generally 
classified by them as a policy « of so-called 


‘inland marine’ insurance. Some of them 
designate it as the personal property 
floater policy instead of as the house- 
holders’ comprehensive policy. So far 
as I know, no explanation of the des- 
ignation personal property floater pol- 
icy has ever been made. * * 

“Tt is probably true that a majority 
of casualty companies, being owned by 
or affiliated with fire-marine companies, 
do not want to issue the householders’ 
comprehensive policy because they are 
content to have that done by their fire- 
marine running-mates. But there are 
quite a number of casualty companies 
which have no fire-marine running-mates 
and which do have established theft in- 
surance business of a highly desirable 
character. Furthermore, there may be 
casualty companies which have fire-ma- 
rine running mates and which have been 
in the habit of underwriting their cas- 
ualty business by demanding profitable 
burglary insurance as the ‘quid’ for the 
unprofitable compensation or liability in- 
surance ‘quo.’ It would be interesting 
to know how they expect to continue to 


digest ‘quos’ after the flow of ‘quids’ 
shall have been diverted into other 
channels.” 





SPLENDID A. & H. RESULTS 


Commercial-Metropolitan Casualty Co.’s 
Show $250.000 Volume Gain and Loss 
Ratio Reduction 
assistant secretary, 
Metropolitan 
estimates that 


Paul G. Garey, 
Commercial Casualty and 
Casualty, conservatively 
the accident and health volume of these 
companies for 1935 increased by about 
$250,000. A reduction in loss ratio of 
between 4% and 5% is expected by the 
end of the year. And during the No- 
vember observance of President John R. 
Cooney’s first anniversary as Loyalty 
Group chief executive one section of its 
accident and health division made an in- 
crease in premium volume of $50,000 for 
Mr. Garey, connected 


that one month. 
with the Commercial- Metropolitan for 
many years, is one of the best known 


disability underwriters in this area. 





Redecal Paatueanees —_ wi How 
It Affects Insurance Companies 
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eral courts under the Federal act, the 
. ‘ircuit Court of Appeals said, in Putnam 
. Ickes, 78 F. (2d.) 223, 226: “It clearly 
ra cm we think, that in any actual con- 
troversy wherein the court otherwise has 
jurisdiction of the subject-matter and the 
parties, the court has power to determine 
the rights of the petitioner, although the 
case may not have developed to a point 
wherein affirmative relief could be given. 
That is as far as the act goes. The right 
of the court to assume jurisdiction is to 
be determined by the principles laid down 
in the Judicial Code.” 


A Disability Case 


Only one case under the Federal act in 
which an insurance company was 1n- 
volved appears to have been decided in 
the Federal courts. 

In Aetna Life Ins. Co. v. Haworth 
(1935) 11 F. Supp. 1016, it bee psa that 
the insurance company had issued a 
$10,000 life policy to one of the defend- 
ants containing a provision obligating the 
company to pay the insured one-twen- 
tieth of the principal sum if he should 
become wholly and permanently disabled, 
and relieving the insured from payment 
of premiums after he had been so dis: 


abled. Insured did not pay the premium 
due June 1, 1934, asserting that on and 
before that date he was wholly and 


disabled and so relieved 


permanently 


13) 


from the payment of that as well as of 
subsequent premiums. The other defend: 
ant was insured’s wife, the beneficiary in 
the policy. 

The company denied that insured was 
wholly and permanently disabled as he 
asserted and that the policy lapsed for 
failure to pay the June 1, 1934, premium, 
and that the maximum amount which 
would be due the beneficiary on insured’s 
death was $45. It asked for a declara- 
tory judgment adjudicating the rights of 
the parties under the policy. 

Argue Whether Case Is Hypothetical 

The Federal district court for western 
Missouri held that the case stated by the 
petition was not within the legitimate 
scope of the Declaratory Judgments Act; 
that it did not present a present con- 
troversy in the constitutional sense be- 
tween the plaintiff and defendants—“an 
adversary proceeding, involving a real 
not a hypothetical controversy,” and the 
judgment sought was not a judement fin- 
“e determinative of such a controversy 
And if an actual controversy in such a 
sense was presented, the plaintiff, with 
re spect 4 that controversy, had no pres- 
ent “rights or other legal relations” to be 
declared. 

Ask Court to Declare That 
“X” Was Alive 
_ Following the court’s discussion of what 
it states as a similar situation, a life pol- 


——<—_—__ 
United States Fidelity & Guaranty Co 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 


——————————————— 
C. A. Harnett’s Charge 


Charles A. Harnett, New York 
State commissioner of motor vehicles, 
who has been the leading advocate 
of a compulsory automobile liability 
insurance law in this state, spoke 
strongly on the subject at the Bronx 
public hearing conducted recently 
by the joint legislative investigating 
committee. Mr. Harnett charged that 
certain insurance groups were carry- 
ing ona “stealthy, definite propagan- 
da campaign” to convince the public 
that compulsory automobile insurance 
was not a safety measure. He fur- 
ther warned that unless an adequate 
safety program was promulgated by 
the state the Federal Government 
might take over control of the high- 
ways. He recommended more rigid 
examinations of applicants for drivers’ 
licenses and more severe penalties for 
reckless driving. 
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icy to X with Y as beneficiary, where 
payment of premiums had been discon- 
tinued and the company, learning that 
Y asserts out of court that X died before 
the policy lapsed, seeks a declaratory 
judgment that X was living when the 
policy lapsed so as to establish judicially 
a fact that at some future time, when Y 
has sued on the policy will defeat Y’s re- 
covery, the court held that in both cases 
no controversy in the constitutional sense 
existed and the company had no present 
“rights or other legal relations” to be 
declared, and concluded: “The ‘rights’ 
referred to in that phrase in the act are 
rights to some sort of ‘relief.’ Note the 
language following this phrase, ‘whether 
or not further relief is or could be prayed.’ 
To have predetermined, by a_ showing 
now, an issue of fact that will be involved 
in a case that may be brought hereafter 
by another may indeed relieve one from 
making the same showing when the case 


is tried, but it is no sort of relief from 
or against the other.” The case was dis: 
missed. 


It is understood that this case has been 
appealed to the Circuit Court of Appeals, 
where this decision may be reversed. 

Insurance Cases Under State Declara- 
tory Laws Will Be Discussed by Mr. 
Simpson Next Week. 





MAKES FINAL REPORT 

Carl K. Withers, New Jersey commis- 
sioner of banking and insurance, has paid 
a final dividend of 138/10% in the 
liquidation of the Washington Casualty 
of Newark; and it represents payment 
in full to creditors and a sizeable return 
of their original investment to stock- 
holders. This was Commissioner With- 
ers’ final report as liquidator of the com- 
pany which, when taken over, had assets 
of $365,000 and pending claims of $1,250,- 
000. 





MILTON ACKER DINNER JAN. 23 

The Liability Forum of New York has 
decided upon January 23 as the date of 
the dinner which it will give in honor of 
Milton Acker, liability department man- 
ager of the National Bureau of Casualty 
& Surety Underwriters. 


MADRID CO. LIQUIDATES 
The Mutual of Madrid, which had an 


important portfolio in workmen’s com- 
pensation insurance, has liquidated. The 
company was founded in 1926. This is 
considered a serious blow to mutuality 
in Spain. 





NAME HANSEN & ROWLAND 

The firm of Hansen & Rowland, 
Tacoma, Wash. has been appointed to 
represent Lloyd’s of London. 
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C: RESOLUTION: 


“ | WILL KEEP MY CAR 
vet IN GOOD CONDITION 








~ AND WILL DRIVE IT 
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the ATTENTIVELY 
COURTEOUSLY 


“ AND SO WILL ASSIST 
ve IN THE NATION-WIDE 
afte | EFFORT TO LOWER 

fm THE TREMENDOUS 

, TOLL OF AUTOMOBILE 
ACCIDENTS 
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The SAN FRANCISCO | E. G. TRIMBLE, President 















































Alert to the Modern Trend 


, the past 84 years the Massachusetts 
Mutual Life Insurance Company has earned a rep- 
utation for sound judgment and able, progressive 
management, for sympathetic understanding of its 
policyholders’ problems, and a strict adherence to the 
highest ideals of business conduct. Changing con- 
ditions bring changing needs! The Company has 
ever been alert to the modern trend and has kept its 
judgment flexible, constantly adjusting itself to meet 


new problems of protection and conservation. 


‘Massachusetts Mutual 
==Life Insurance Company== 


Springfield, Massachusetts 
Organized 1851 
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